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INTERNATIONAL CHINESE CONSORTIUM 


Representatives of important American. British, French and Japanese financial groups at the recent 
meeting in the New York Chamber of Commerce at which final organization of the Consortium was 
completed which will aid China in financial and economic development. Thomas W. Lamont, Chairman. 


THE INTERNATIONAL COMMUNICATIONS CONFERENCE 


Representatives of United States, Great Britain, France, Italy and Japan in session at State 
Department to discuss improvement of international cable, radio, telephone and telegraphic communi- 
cations in time of peace and war. Under Secretary Norman H. Davis, Chairman. 
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ECONOMIC REACTION AND SOBRIETY 


RESTORING SOUND MONETARY, CREDIT AND PRICE STANDARDS 


SHE outcome of the Presidential 
1 election is fraught with profound 
consequences to international and 
== political relations of this country. 
But it is far more important to our material 
prosperity to recognize and resist certain 
dangerous illusions and growths with which 
the whole economic system has become af- 
flicted, particularly in regard to monetary, 
credit and price ailments. 

To the people of this and other nations, it 
has become sufficiently apparent that 
violence to the delicate fabric of trade, ex- 
change and finance, plus the scars and huge 
burdens of debt entailed by the war, call for 
painful processes of convalescence. We 
know that the basic laws of supply and de- 
mand cannot be suspended or disobeyed 
without bringing on reprisals. The sequel 
that must be brought home with due frank- 
ness, especially to all branches of American 
business, financial and productive activities, 
is, that economic prohibition must be en- 
forced as well as taught; that we only make 
the patient’s condition worse and delay re- 
covery by continuing to administer anes- 
thetics or false stimulants such as may be 
indulged in only under stress of war. 

It is well to take stock and bear witness 
to the tremendous pace at which bank de- 
posit credit and currency expansion have 
progressed, with hardly any appreciable 
response to policies designed to combat in- 
flation. Such appraisement of the credit 


structure and deferred liabilities is rendered 
more urgent by the clamorous appeals of 
farmers, cotton, tobacco, wool growers and 
other producing interests for more credit to 
halt the downward course of markets and 
to hold their commodities for higher prices 
to the consumer. . The farmers threaten to 
pool their interests and withhold wheat until 
it goes back to $3 a bushel. In the South a 
campaign of intimidation and lawlessness is 
being conducted to induce cotton growers to 
hold out for 40-cent cotton. Delegations 
from agricultural, manufacturing, textile 
and from one important group to another, 
affected by the sharp declines in prices for 
raw. materials, foodstuffs and manufactured 
goods, besiege the Federal Reserve Board 
at Washington with angry denunciation and 
demand that its so-called “‘deflation’’ poli- 
cies be discontinued. Commercial banks in 
large centers as well as rural districts are 
confronted with urgent appeals for more 
credit and loan renewals in the face of de- 
clining values in order to protect the sol- 
vency of their borrowing customers. 

The immediate necessity is for banks and 
trust companies to support the Federal Re- 
serve Board in its firm assertion to not per- 
mit the use of bank credit for the purpose of 
carrying commodities in anticipation of 
higher prices. This policy was vigorously 
affirmed in resolutions adopted at the re- 
cent convention of the American Bankers 
Association. At the same time it is also 
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necessary to co-ordinate the best banking 
experience and judgment of the Nation to 
definitely ascertain the reason for the failure 
of the Federal Reserve system to check 
further undue expansion of credit and note 
issue in response to declining values, liquid- 
ation of speculative and brokers’ accounts, 
reduction of war paper collateral and easing 
of current Treasury demands. 

The United States still has by far the 
largest stock of gold in the world. Its 
dominant position as creditor nation cannot 
be successfully assailed for decades to come. 
And yet we have been less successful in im- 
posing economic discipline and in retracing 
our course toward normal standards than 
some of the countries which are carrying far 
heavier war debts and costs. It is common 
knowledge that expansion of bank deposit 
and Federal Reserve credit as well as note 
issue have persisted with greater velocity 
since, than during the war. But even in 
banking circles there is evident failure to 
grasp the extent to which such auto-in- 
toxication has proceeded. 

RE 


STAGGERING BANK DEPOSITS 
AND CURRENCY TOTALS 


HE Comptroller of the Currency has 
T| just published a compilation showing 

that the aggregate resources of all 
banks and trust companies in the United 
States, based on June 30, 1920 returns, reach 
the astonishing total of $53,079,108,000, 
exclusive of the Federal Reserve banks. 
There is no occasion in this summary for the 
Comptroller to boast that the resources of 
the banks of this country “exceed the com- 
bined bank assets of all other leading nations 
in the world.” The startling fact is revealed 
for the first time in official figures that by 
combining the statement of the Comptroller 
with the latest Treasury statistics there has 
been a net increase of $25,030,000,000 in 
bank deposit currency and circulating 
money in this country since the beginning 
of the European war in 1914. 

During the past six years the increase in 
bank deposits and circulating media has 
been greater than the entire accumulation 
of banking power and money in circulation 
since this republic was established up to 
1914. This increase in credit and purchas- 
ing power exceeds by nearly one billion dol- 
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lars the total public debt of this Nation 
of $24,101,000,000. 

There is food for some very serious think- 
ing in these figures: Since the beginning of 
the war in 1914 the total money in circula- 
tion in the United States has increased from 
$3,402,015,000 to $7,997,080,820. Since the 
armistice was signed $606,000,000 has been 
added to the money supply while the gold 
stock has actually decreased $391,000,000 
during the past two years. Total deposits 
of all banks and trust companies of the 
country since June 30, 1914 has increased 
from $21,279,000,000 to $41,714,075,000, of 
which $9,125,000,000 was added since peace 
was declared in Europe. Loans and dis- 
counts increased since 1914 from $15,340,- 
000,000 to $30,891 ,693,000. 

Rediscounts granted by Federal Reserve 
banks to member banks which amounted to 
only $285,000,000 in September, 1917, in- 
creased during the two years since war de- 
mands ceased from $1,754,469,000 to $3,- 
101,361,000, which was the “peak load”’ re- 
ported as late as October 8th. Despite the 
cessation of treasury borrowing, save for 
current account and the policy of higher dis- 
count rates we find that the increase in bor- 
rowing from the Federal Reserve banks 
amounted to $1,027,000,000 during the past 
12 months. Even more significant is the 
evidence of greater velocity in the issue of 
Federal Reserve notes which increased from 
$2,478,378,000 to $2,741,684,000 two years 
ago and during the last year advanced at a 
quicker pace to $3,322,123,000. Instead of 
the Federal Reserve banks reflecting a 
larger base of gold reserve to sustain this 
added volume of liability the gold holdings 
of these banks declined during the past year 
from $2,131,328,000 to $1,996,324,000. 

Rs 


TRUST COMPANY RESOURCES 

At the 25th annual meeting of the Trust 
Company Section of the American Bankers’ 
Association figures were presented by Presi- 
dent John W. Platten, president of the 
United States Mortgage & Trust Company 
of New York, based upon the 1920 compila- 
tion of the book “Trust Companies of the 
United States,” published by that Company, 
showing that the trust companies of this 
country had combined resources on June 30, 
1920 of $12,451,000,000, an increase of 
$1,301,000,000 compared with June 30, 1919. 
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PRODUCTION AND PURCHASING 
POWER 


HAT are the conclusions to be drawn 
W from the astonishing increase in this 
country’s bank deposit credit and 
circulating medium during the past six 
years, together with the increasingly pro- 
gressive character of Federal Reserve note 
sue and rediscounts? Such a vast increase 
n purchasing medium could only be justified 
by a commensurate increase in volume of 
business and productive capacity. 

It was estimated that during the war the 
productive capacity of this country was 
speeded up 20 or 25 per cent. Since then, 
due to strikes, lessened hours and other 
causes, the production of goods and essen- 
tials has slackened materially and in many 
lines is now below the pre-war level. In 
other words while the volume of goods in 
this country shows a net increase of prob- 
ably not over 10 per cent. as compared with 
pre-war record, the volume of credit and 
money to handle the business of the country 
has been expanded more than 100 per cent. 
during the same period. 

Commenting on the expansion of credit 


and currency in relation to production Mr. 
A. C. Miller, member of the Federal Reserve 
Board says: “When the rise of prices re- 
sulting from an expansion of credit and cur- 
rency 1s not able, or until it is able, to induce 
commensurate increase of productive industry 
to match the increased buying power of the 
community, the resulting condition is one of 
inflation.” 

Another high authority on economics, 
Professor Moulton, says: “Jf we allow the 
situation to go forward until the reserves of 
the Federal Reserve banks have been reduced 
to the legal minima we shall be in precisely the 
same position that we have always been in time 
of crisis, namely, with a fundamental need for 
a temporary expansion of loans with which 
to tide the business world over a threatening 
financial abyss, but with utter inability to 
make any such expansion.” Two years ago 
the Federal Reserve ratio of reserves to note 
and deposit liabilities was 77 per cent.; a 
year ago it was 62 per cent. and now it is 
around 42 per cent. with a number of 
Federal Reserve banks rediscounting for 
other Federal Reserve banks which are at 
or below legal limit. 


For BritisH AND AMERICAN BUSINESS CO-OPERATION 


Representatives of British Chamber of Commerce and of Chamber of Commerce of the United States 
at Washington, D. C. 
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AMENDING THE FEDERAL 
RESERVE SYSTEM 


N this issue of Trust COMPANIES 
there is presented a symposium of re- 

plies received from leading bankers, 
together with views expressed by Federal 
Reserve officials as to the operation of the 
Federal Reserve system and possible defects 
in the light of six years’ experience which 
may justify structural amendment. There 
can be no doubt that the prevailing and en- 
lightened sentiment among the bankers of 
the country is not in sympathy with recent 
criticisms of the policies of the Federal Re- 
serve Board which has administered its af- 
fairs and interpreted its authority without 
taint of partisanship and with fine regard 
for public necessities as well as sound bank- 
ing practice. 

While there is no just cause for criticism 
of the present policies of the Federal Re- 
serve Board and management of the Federal 
Reserve banks the existing credit, banking 
and currency conditions certainly call for a 
more searching inquiry into the structure 
of the Federal Reserve Act, and especially 
of various provisions which were injected 
as “war measures.” These relate specifically 
to the amendment which was designed to 
concentrate gold reserves in the Federal Re- 
serve banks by providing that nothing shall 
count as legal reserve for member banks ex- 
cept a credit on the books of the Federal 
Reserve banks, and the amendment which 
reduced from 100 to 60 per cent. the com- 
mercial paper to be held against outstanding 
Federal Reserve notes with 40 per cent. gold 
protection. Section 13 of the Federal Re- 
serve Act defines eligibility of paper for re- 
discount and, under rulings of the Federal 
Reserve Board, places the burden upon 
member banks of determining essential 
and non-essential character of trans- 
actions giving rise to note offered for dis- 
count. It has been suggested that this sec- 
tion of the Federal Reserve Act constitutes 
the weak link of the chain and with its diffu- 
sion of responsibility as well as elastic inter- 
pretation of eligible paper, provides the 
channel through which expansion of credit 
and note issue continues despite the pro- 
gressive advance in discount rates and 
liquidation of speculative accounts and 
borrowings on ‘‘war paper.” Mr. A. Barton 
Hepburn and other leading bankers take the 
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position that this section of the act should 
not be changed and that the broadest re- 
liance should be placed upon the expert 
judgment of member banks. The Federal 
Reserve Board takes the position that the 
most effective way to restore equilibrium 
is by speeding up the processes of produc- 
tion; by orderly distribution of goods; 
avoidance of excessive consumption and 
increased accumulation of savings. 


Lec} 


COMING TEST OF ELASTICITY 


EGARDLESS of the advisability of 
(Ri changing ‘“‘war-time emergency” and 
other provisions of the Federal Re- 
serve Act a condition and not a theory now 
confronts the banking world. Bills dis- 
counted by Federal Reserve bank secured 
by government war obligations have been 
reduced from $1,609,296,000 to $1,332,- 
892,000 since August 29, 1919, but during 
the same period the pressure for commercial 
credits increased total bills on hand from 
2,178,272,000 to $3,101,361,000 reported 
October 8, 1920. Instead of retirement of 
Federal Reserve notes in answer to liquida- 
tion of accounts, lower prices, improved 
transportation and curtailment of loans by 
member banks, each week witnesses further 
projection of note issue. Since the first of 
this year, 800 reporting banks increased 
their loans for agricultural, industrial and 
commercial purposes $1,800,000,000; the 
Federal Reserve banks increased their 
agricultural and commercial paper holdings 
by $500,000,000 and $225,000,000 surplus 
funds were credited through the Gold Settle- 
ment Fund to Reserve banks in agricul- 
tural districts. With all this increased ac- 
commodation the demand has never been 
greater for credit than at the present time, 
suggesting the craving of a drug addict. 
The big test of the Federal Reserve sys- 
tem will come by inducing the release of 
credits now tied up in crop financing. It 
will be remembered in this connection that 
last year the usual seasonal return flow and 
reduction in volume of commercial loans did 
not take place. We must now await the 
result of this year’s crop movement to learn 
if the Federal Reserve system can also func- 
tion as an agency of contraction. 
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ORDERLY LIQUIDATION AND 
PRICE REDUCTION 


HE moratorium declared in Cuba fol- 
lowing the suspension of payments 
by the Banco Internacional is the re- 
sult of speculation sustained by credit loans 
and the fall in raw sugar prices. The situa- 
tion is not unlike that which caused an in- 
cipient panic in Japan some months ago in 
connection with decline in silk prices. These 
developments are symptomatic of a world- 
wide tendency toward a decline in prices 
and they contain a warning against any 
further effort to prevent prices from seeking 
a more normal level. Fortunately, in this 
country there is complete co-ordination be- 
tween Federal Reserve and member as well 
as non-member banks to reduce the large 
volume of promissory notes for commercial 
loans. Banks cannot afford to be lenient in 
regard to deferred payments and realize 
that they must avoid the risk incident to 
the decline in price of commodities. 


While purely local causes were contribu- 
tory, the recent suspension of four trust 
companies in Boston, together with ninety- 
day suspension of savings deposit payments 
by two other institutions possess a bearing 
on the general banking situation. Excessive 
liquidation and too violent forcing down of 
prices would create a situation that would 
not only endanger business solvency, but 
would render the credit situation exceed- 
ingly vulnerable. Already there is a marked 
increase in commercial failures. The solu- 
tion is orderly marketing, resistance to 
further attempts to maintain high prices 
and last, but not least, labor wages must 
come down with reduced costs of living. 


BS 


RESULTS OF BRUSSELS 
FINANCIAL CONFERENCE 


AT the United States is vitally con- 

cerned in the establishment of a new 

code of constructive co-operation in 
matters of international trade, finance and 
restoration of economic equilibrium, was 
emphasized by .the proceedings and dis- 
cussions at the recent International Finan- 
cial Conference held at Brussels upon the 
initiative of the Council of the League of 
Nations. Although the United States is not 


a member of the League of Nations it was 
unofficially represented and it was the ex- 
pressed sentiment of delegates that this 
country should associate itself with the 
work and purposes of the conference. 


As a pure question of self protection this 
country cannot adopt an ostrich-like policy 
of aloofness or isolation in the settlement 
of the economic and financial disorders into 
which the world was plunged by the war. 
Whatever the policy of our Government 
may be in regard to the League of Nations, 
American financial and business interests 
are fully alert to the need of making com- 
mon cause with our former Allies in this 
respect. Concrete evidence of this was 
the recent organization of the International 
Chamber of Commerce at Paris. 


The Brussels Conference was necessarily 
confined to tentative proposals which are 
to be submitted to the Council of the 
League of Nations. The most important 
recommendation adopted for the organiza- 
tion of an international credit system and 
clearing house with a permanent agency for 
collecting and distributing financial in- 
formation. Very properly the Conference 
withheld its sanction for various Utopian 
plans of inter-allied currencies and pooling 
of gold fund which are impracticable of 
achievement. Among other definite pro- 
posals was the advocacy of better standard- 
ization of laws and forms of bills of exchange 
and lading; reciprocity in establishment of 
branches of foreign banks; treatment of 
claims of bearers’ securities, the coupons of 
which are unpaid; international agreement 
on subject of lost, stolen or destroyed cer- 
tificates and the adoption of resolutions 
urging measures of economic and financial 
readjustment. The Conference recom- 
mended balancing of National budgets, de- 
flation of currencies, reduction of armament 
expenditures and abandonment of all un- 
productive expenditures. 

Through such intelligent concert of 
action as contemplated by the Brussels 
Conference and as projected in the program 
of the International Chamber of Commerce 
the interests of American foreign trade can 
be immeasurably advanced. Through the 
creation of mutual understanding Europe 
can also be helped to pay off its debt of 
$13,500,000,000 to this country by exchange 
by goods. 
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POLITICS AND BOLSHEVISM IN 
BANKING 


CLOSE study of banking and trust 
company conditions in Boston, fol- 

lowing the recent closing of four trust 
companies by the Massachusetts Banking 
Commissioner, warrants the statement that 
the situation in that city is today stronger 
and more healthful than it has been at any 
time in the last eight or ten years. What 
actually happened in the proverbial hub of 
American culture and conservatism, was 
inevitable. It was the climax to an accumu- 
lation of insidious and neurotic growths, 
including unscrupulous “chain banking,” 
reckless competition for savings deposits, 
incompetent management and debasement 
of political influence, which were entirely 
foreign and removed from the traditional 
policies and sound me thods of Boston’s con- 
servative and reputable banks and trust 
companies. At all times these latter repre- 
sentative institutions were immune to such 
unsound practices and tendencies. Because 
of the strangle hold obtained upon legisla- 
tive, supervisory and charter-creating agen- 
cies of the commonwealth by unscrupulous 
and selfish politicians, it was well nigh im- 
possible for the conservative forces to com- 
bat such encroachments. Now, it is to be 
hoped, the people of Boston who have 
failed to discriminate between sound and 
Bolshevist bankers, will take the salutary 
lesson to heart. 

The circumstances and developments 
which led up to the recent debacle in Boston 
cast no reflection upon the high banking 
and trust company standards of conduct 
which have always obtained in that city. 
The reproach is rather upon the electorate 
which permits such men as Edwin 
McKnight, who is president of the State 
Senate of Massachusetts and who used his 
political power to create a chain of trust 
companies and banks, managed by incom- 
petents and men of lax financial morals, to 
hold public office. The experience also 
serves as a commentary upon certain ele- 
ments in our population which inhabit 
every large city and which lend a willing 
ear to men who work upon their credulity, 
who capitalize racial feeling and endeavor to 
stir up distrust for their selfish ends. The 
publishers of otherwise reputable Boston 
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daily newspapers are likewise accountable, 
to a degree. Instead of utilizing their in- 
fluence and columns to uphold sound bank- 
ing practice they permitted their pages 
to be defiled with vicious propaganda and 
advertisements that were distinctly inimical 
to safety and banking stability. 
Be 
PARASITES IN THE BANKING 
FIELD 


HIS is no time for reticence or the kind 

of conservatism in Boston, or any- 
where for that matter, which 
holds itself aloof when dangerous and in- 
flammatory elements threaten economic, 
banking or social solidity. Men of the 
caliber of McKnight, who use public office 
for selfish gain and like Simon Swig, with 
his bombastic proclamations in the Boston 
daily papers, are a menace not only to 
sound banking and trust company progress 
in the community in which they are toler- 
ated,-but belong to that parasitical breed 
that give encouragement and excuse for 
popular unrest. The people of Boston 
should be taught the kind of men they are. 
There should be no letup in applying the 
surgical knife until every vestige of 
McKnightism has been removed from the 
numerous trust companies and banks in 
Massachusetts in which McKnight still re- 
tains an interest. No trust company 
worthy of the name in that commonwealth 
should consent to let his name remain upon 
its roll of directors or even stockholders. In 
his courageous efforts to “‘clean house” Mr. 
Joseph C. Allen, the present Bank Commis- 
sioner of Massachusetts should, and we be- 
lieve will have, the unqualified support of 
every officer of the Commonwealth, from 
Governor Coolidge down, as well as the 
moral backing of the representative Boston 
banks and trust companies. 

Unfortunately there are also some of the 
more recently organized National banks in 
Boston which must be condemned for un- 
sound practices, in the matter of offering 
excessive interest inducements for deposits. 
Unusual conditions call for prompt and effi- 
cacious remedies. There should be agree- 
ment among Boston banks and trust com- 
panies to keep interest on deposit rates on a 
reasonable basis. The public will respond 
to such safeguards if it is taught the danger 
of reckless competition and banking. 
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KEEP THE NAME ‘* TRUST 
COMPANY” UNDEFILED 


HERE is a wider significance in the 
ai flagrant abuse of the good name of 

trust companies in which the trust 
companies of the whole country have a 
mutual concern. None of the trust com- 
panies which were closed by the Banking 
Commissioner in Boston had any concep- 
tion of what a trust company really stands 
for; their business and methods were as far 
removed from approved trust company 
function and service as are the poles. Yet 
the average ‘‘man in the street” does not 
always distinguish. Trust CoMmPANIES 
Magazine has repeatedly called attention 
to lax laws and superv ision in v arious states 
where the name “trust company” is used 
to disguise speculative and questionable 
promotions. The trust companies of the 
United States owe it to their good name and 
their admirable record in safeguarding 
fiduciary and banking obligations to keep 
the name of “trust company” undefiled 
and sacred. 

SS 


RELIEVING DISTRESS IN 
EUROPE 


N appeal which should go to the heart 
of all American bankers and to which 

they are in position to respond in a 
very effective and practical way, is to en- 
courage the sale of Food Drafts through 
which essential food and other supplies al- 
ready in the warehouses of the American Re- 
lief Administration are made available to 
children, women and others who face a 
winter of misery and distress in the Central 
and Eastern European countries. Banks 
and trust companies have already supported 
this relief movement, which is under the 
direction of Mr. Herbert Hoover, in a very 
generous way. Food drafts have been on 
sale for the last eight months in 4458 banks 
in this country, and drafts aggregating in 
value $4,500,000 were sold during the first 
six months. 

Let every American bank and trust com- 
pany do its share by having Food Drafts on 
sale. Trust ComMPANIES Magazine will 
gladly forward to the proper channels all 
applications for Food Drafts and details. 
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A MODERN KING LEAR 


HE latest attempt of the Comptroller 
of the Currency, John Skelton Wil- 


liams, to cast discredit upon New 
York banks on the charge of exorbitant in- 
terest rates and manipulation of the money 
market, deserves no more serious considera- 
tion than may be bestowed upon the ravings 
of a Bolshevist soap-box orator, except in 
the light of a menace to public security and 
confidence. The comptroller realizes that 
his official days are numbered and does not 
hesitate to debase his responsible office for 
campaign purposes. 

To intelligent and discerning minds the 
latest fulmination of the Comptroller will 
only occasion regret that such a high office 
in the Government should continue to be 
occupied by a personality so utterly unfit 
and so unmindful of the duties that attach 
to its proper administration. At a time 
when bankers are endeavoring to bring 
about deflation, an added responsibility 
rests upon Government officials, especially 
those who exert an influence on the Na- 
tion’s financial and banking situation, to re- 
assure the people and render every assis- 
tance to bankers in their task. Instead the 
Comptroller fills the newspapers with the 
kind of material that inflames popular 
prejudice, excites suspicion and gives com- 
fort to the advocates of social and industrial 
revolution. 

This unwarranted attack upon New York 
bankers is resented by the whole banking 
fraternity of the United States and such 
feeling found expression at the convention 
of the American Bankers’ Association in 
fitting words of rebuke. Condemnation 
of Comptroller Williams’ attacks was 
expressed in the resolutions adopted at 
Washington which said in part: 


“In this hour, when the element of confi- 
dence is so vital in stabilizing and sustaining 
banking and business conditions, we deplore 
utterances which, without warrant or fact, chal- 
lenge the integrity of America’s bankers as a 
whole and call into question their motives 
and practices in the conduct of their business. 
Criticism based on harmful generalizing is 
most unjust and misleading. The inevitable 
effect of such broad and unfounded state- 
ments is to create false inferences in the mind 
of the public.” 
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A MESSAGE TO TRUST 
COMPANIES 


HERE is a virile and timely message 
for trust companies generally in the 
article which appears in this issue of 

Trust Companies by William Hatch Davis, 
describing the plan which has been success- 
fully conducted by trust companies of the 
State of Washington to conciliate hostile 
sentiment among members of the legal pro- 
fession and to actually convert lawyers into 
friends and co-workers. The gist of the les- 
son is that the experiment in Washington 
proves that trust companies everywhere 
can solve the problem of cultivating sound 
and mutually profitable relations with the 
Bar by observing a program which “Gives 
unto Caesar what is Caesar’s.”” In other 
words, trust companies as well as lawyers 
must take into account that there are two 
sides to the mooted question of what con- 
stitutes legal practice and poaching upon 
professional preserves as well as unjustifiable 
constraint of trust company service. 

An essential feature of the plan of co- 
operation in Washington is that trust com- 
panies, when in doubt, submit their ad- 
vertising to the scrutiny of the attorney for 
the Trust Section of that State. 

“We are succeeding so well out here after a 
year’s tryout under this sort of mutual co- 
operation,” says President W. J. Kommers 
of the Union Trust Company of Spokane, 
“that many of those opposed to us in the past 
are now proving themselves to be our best boost- 
ers. I could almost wish that even though 
our activities are to some extent, circumscribed, 
that all of the trust companies in the whole of 
the United States might be persuaded to adopt 
the same policy with respect to the practice of 
law. Just think what it would mean if we 
could have the united support and co-operation 
of all the lawyers in the country? What 
potential business could we not secure if we 
had it.”’ 

BS 


REAL ESTATE LOANS BY 
BANK FIDUCIARIES 
HE Federal Reserve Board has had 
ik 


occasion to define the provisions of 

the Federal Reserve Act which 
govern National banks, authorized to exer- 
cise fiduciary powers, in regard to invest- 
ment of either their own or fiduciary funds 





TRUST COMPANIES 


in loans on farm lands and real estate. The 
Board holds that aside from the powers 
enumerated in section 11 (k) and any other 
fiduciary powers that competing trust com- 
panies may act under, the law does not per- 
mit National banks to exercise any non- 
fiduciary powers merely because trust com- 
panies are permitted to do so under their 
State laws. Section 24 of the Federal Re- 
serve Act which authorizes National banks, 
not located in a central reserve city, to 
make loans secured by improved and un- 
encumbered farm lands situated within a 
radius of 100 miles of its location and also 
on unencumbered and improved real estate, 
is controlling upon all National banks, irre- 
spective of whether or not they have quali- 
fied under section 11 (k). The Federal Re- 
serve Board, moreover, advises that there 
is no provision which permits a National 
bank to create a special trust fund in its 
trust department for the benefit of itself or 
to indirectly use its funds in a way not 
countenanced by law. 

In regard to a National bank investing 
funds which it holds as trustee in loans 
upon farm lands and real estate, the Federal 
Reserve Board takes the position that the 
terms of the trust instrument govern and 
that a National bank may invest such trust 
funds on farm lands or real estate, and in 
such amounts, as a trust company would be 
authorized to make under the laws of the 
State. In other words, the Board’s opinion 
is that the limitations of section 24 apply 
to investment of a National bank’s own 
funds but not necessarily to investment of 
trust funds held by a National bank as 
trustee for a third person. 


A. B. A. CONVENTION 


HE American Bankers’ Association in 
convention assembled at Washing- 
ton approved the so-called “McHugh 

plan” for the organization of a $100,000,000 
corporation to finance foreign trade. One of 
the features of the convention was the ad- 
dress by Secretary of the Treasury Houston. 
John S. Drum, president of the Mercantile 
Trust Company of San Francisco was 
elected President of the Association and is 
the first trust company man to receive that 
distinction. The report opposing the Mc- 
Fadden gold bill was referred to committee. 
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SYMPOSIUM 


ON 


THE FEDERAL RESERVE SYSTEM AND ITS 
OPERATION 


IS THE NEW BANKING AND CURRENCY STRUCTURE FUNDAMENTALLY SOUND 
OR DOES EXPERIENCE DICTATE AMENDMENTS ? 













(Eprror’s Nore: The interesting and instructive replies which follow are in response to an effort 
on the part of Trust Compantes Magazine to ascertain and crystallize the best judgment among trained 
bankers and of officials of the Federal Reserve System as to whether experience in the operation of the 
Federal Reserve Banks during the past siz years has developed any possible vulnerable points which de- 
serve consideration and justify amendment with a view to rendering the system more efficient in bringing 
about contraction of currency and.deflation of bank and rediscount credits. Particular emphasis was 
placed on Section 13 defining eligibility of paper for rediscount; determining essential and non-essential 
loans; requirements as to legal reserves; the tendency to regard line of rediscounts as permanent addition 
to capital and the manner of issuing Federal Reserve notes which have been steadily increasing in volume.) 
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FLEXIBILITY OF FEDERAL RESERVE SYSTEM MUST BE 
PRESERVED 


NOTE ISSUING POWER HAS NOT BEEN ABUSED 


A. BARTON HEPBURN 


Chairman of the Advisory Board of the Chase National Bank of New York and Chairman 
Currency Commission of the American Bankers’ Association 
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I am glad that Trust CoMPANIEs is exam- notes offered for rediscount and which places 
ining, in the light of experience, the practical the responsibility chiefly upon the judgment 
working of the Federal Reserve system with of member bankers.” The “member bankers” 


a view to improving the statute creating the are alone competent to pass judgment upon 
same, and cheerfully give you my opinion on paper offered for discount. 


the questions you raise. Advantage of Federal Reserve over National 
Section 13 of the Federal Reserve Act was Bank System 

one that received careful consideration on the The chief advantage of the Federal Reserve 

part of the framers of the act. It was care-  .ystem over the National bank system which 


fully considered in the light of experience heretofore obtained is in its flexibility, in the 
which bankers and business men had under fact that it gives play to exercise of judgment 
the old National Bank Act. As you say, the on the part of people charged with the re- 
section “places no definite injunction upon  <nonsibility of administering the law. If it 
the Federal Reserve Board as to determining were possible to manage banks by statute, by 


essential and non-essential character of trans- defining in a law specifically what might and 
actions which give rise to notes offered for hat might not be done, then stenographers 
rediscount.” The subject was left in the dis- and clerks could run a bank as well as people 
cretion of the Federal Reserve Board as it of sagacity and business experience. 

ought to be. The curtailing of credit by the Federal Re- 


You also say that “there is an impression — serve bank is a very delicate and difficult pro- 
that efforts to curtail or contract credits based cedure and should only be undertaken to avoid 
on rediscounts are rendered largely nugatory a crisis, and any influence thus exercised 
because of the absence of a definite check on should be of a very general character. The 
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banking of the country must be done by mem- 
ber banks through people selected as officers 
and directors, because of their practical ex- 
perience in banking business and their ability. 


Significance of Price Recession and Business 
Curtailment 


Early in the year, the process of inflation 
was going on at such a pace that the Federal 
Reserve Board wisely interposed. Their ac- 
tion consisted in calling for specific reports as 
to the transaction of member banks with the 
Federal Reserve bank and earnest representa- 
tions as to the necessity of the banks strength- 
ening their reserves and placing themselves 
in position to meet the demand which the 
future was bound to bring upon them. 

The Federal Reserve Board in co-operation 
with the Federal Reserve banks and the mem- 


ber banks succeeded in saving the situation. 
The psychological attitude of bankers and 


business men was changed. They began to 
analyze their position and their power to 
meet the coming demand which stared them 
in the face. Analysis of the situation and 
wholesome reflection induced bankers and 
business men to be of one mind and as a re- 
sult there is a wave of conservatism going 
over the country, evidenced by a recession in 
prices and the curtailment of business. It 
promises to bring us down on to a stable 
basis without serious mishap. Otherwise, we 
likely would have had a commercial crisis. 
Section 13 of the Federal Reserve Act should 
not be changed. 


Can Enforce Conservatism 

The statement that many bankers regard 
their line of rediscount as a permanent addi- 
tion to their capital is very likely true. It 
is quite within the power of each Federal 
Reserve bank to correct that impression, and 
they should do so by applying the same re- 
straining influence that they do in dealing with 
an individual customer or corporation. One 
of the great advantages of the Federal Re- 
serve system is that through the credit of the 
Federal Reserve banks they can teach, and 
if need be, enforce conservatism upon mem- 
ber banks. 

The Federal Reserve banks do _ business 
upon their capital, which is wholly contributed 
by the member banks, and upon their deposits. 
which also are wholiy contributed by the 
member banks and Government deposits, 
which before the creation of the Federal Re- 
serve system, were utilized by the National 
banks. The only new commercial or financial 
power which they possess and which did not 
exist prior to their creation is their power 
to issue Federal Reserve notes against their 
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commercial assets. This is a most important 
resource and enables these banks to meet the 
demands of the business public by creating 
these new credit instruments as against the 
legitimate assets of a bank, the assets in which 
the banks are expected to deal. 

But for this power to issue notes and its 
exercise, this country could not have gone 
through the experience of the last four years 
and come out enjoying the proud pre-eminence 
among the nations of the earth which they 
now enjoy. In my opinion this power to issue 
notes has not been abused and has only been 
exercised in the interests of the commerce of 
the country. The claims that some people 
make that this power should be curbed or 
limited by statute, are very unwise and if 
their suggestions were adopted, it would give 
to our currency the same rigidity that existed 
under the old National Bank Act, where a 
bank was compelled to pay more for bonds 
for security for circulation than it was al- 
lowed to issue in the form of currency. 


When Contraction Is Due 


The statement that currency, in order to be 
elastic should contract as well as expand has 
no application at the present time. Nothing 
but expansion—inflation—has obtained in this 
country at least for the last three years. When 
that you find that the currency 
will contract and approve itself to the judg- 
ment of the country. 

Among the questions submitted to the Fed- 
eral Reserve Advisory Council recently were 
the following : 


ceases, will 


“Ts the note-issue policy of the Federal! 
Reserve system subject to legitimate criti- 
cism ?” 

Answer: “We regard the note-issue pol 
icy under the Federal Reserve system as 
sound and therefore not subject to legiti- 
mate criticism.” 

“Can the note-issue policy of the Federal 
Reserve note issue be properly charged 
with any important responsibility for in- 
flated prices, if so, what has been the re- 
sponsibility and in what way does the issue 
of Federal Reserve notes promote or assist 
inflation ?” 

Answer: “An increase of the Federal Re- 
serve note made necessary by 
war conditions and doubtless had some in- 
fluence in inflating prices, but in the opinion 
of the council there has been no undue 
issue of these notes.” 

These questions were asked by the Federal 
Reserve Board, and were answered by the fol- 


lowing men, members of the Federal Reserve 
Advisory Council : 


issue was 














Philip Stockton, president, Old Colony 
Trust Company, Boston, Mass. 

A. B. Hepburn, chairman, Advisory Board, 
Chase National Bank, New York. 

L. L. Rue, president, Philadelphia National 
Bank, Philadelphia, Pa. 

W. S. Rowe, president, First National Bank, 
Cincinnati, Cincinnati, Ohio. 

J. G. Brown, president, City National Bank, 
Raleigh, N. C. 

Oscar Wells, president, First National Bank, 
Birmingham, Ala. 

James B. Forgan, chairman, First National 

sank, Chicago, Ill. 


STOOL eT OTOH TOLL PLL ULO RLU PEP 


FEDERAL RESERVE SYSTEM STILL ON 


PURPOSE DIVERTED BY WAR FINANCING 


ORIGINAL 





In reply to your letter of inquiry I may say 
that the Federal Reserve system is not yet 
functioning normally. It has not yet appeared 
wise, On account of the large amount of Lib- 
erty bonds still held by the banks, to make 
rates in all districts on bond secured paper 
as high as rates on commercial paper. It ap- 
pears to be true that some member banks con- 
sider their rediscounts as in the nature of a 
permanent addition to their resources, but I 
think the number of such banks is diminish- 
ing, and few of them are to be found now 
except in States where high rates of interest— 
above seven per cent.—have long prevailed. 

I do not think it would be either advisable 
or possible for the Federal Reserve Board to 
attempt to define essential or non-essential 
loans. On this matter, I refer you to Gov- 
ernor Harding’s address before the Motor and 
Accessory Manufacturers’ Association, a copy 
of which is enclosed. What is essential in 
one locality may be quite unessential in an- 
other, and what is essential for one person 
may be a wholly unnecessary luxury for an- 
other. 

Certainly no central board sitting in Wash- 
ington should have authority to dictate to 
a commercial bank whether it should or should 
not make a loan to an individual of adequate 
responsibility or on adequate collateral. Each 
bank must be its own judge in such matters, 
and each Federal Reserve bank must deter- 
mine for itself whether it will accept paper 





EDMUND 
Vice-Governor Federal Reserve Board, Washington, D. C. 
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F. O. Watts, president, First National Bank, 
St. Louis, Mo. 

C. T. Jaffray, president, First and Security 
National Bank, Minneapolis, Minn. 

E. F. Swinney, president, First National 
Bank, Kansas City, Mo. 

R. L. Ball, chairman board, National Bank 
of Commerce, San Antonio, Texas. 

A. L. Mills, president, First National Bank, 
Portland, Ore. 

This is a very explicit opinion from well- 

known representatives of banking and busi- 






















TRIAL 






PLATT 


offered for rediscount from member banks. 
A Federal Reserve bank may refuse all re- 
discounts for a member bank which is mak- 
ing a high percentage of loans for non-essen- 
tial or speculative purposes, but the Board 
has no power to order it to do so. 

(Epitor’s Note: The following is taken 
from a recent address by Vice-Governor Platt 
to which he referred the attention of the edi- 
tor.) 


Enforced Departure from Sound Banking 


The Federal Reserve system has been ably 
administered, but we must not forget that the 
system is still on trial. It has-never yet had 
a chance to function normally and has only 
within the past year begun to be a determin- 
ing influence in the stabilization or regulation 
ef credit. The war thrust upon it enormous 
business, of a kind not contemplated when the 
act was passed—a business based not upon 
self-liquidating commercial paper but upon 
Government bonds, and at rates abnormally 
low considering the demand. 

This enforced departure from sound bank- 
ing principles necessarily led to enormous ex- 
pansion of credit—or inflation, if you prefer 
that term; and the problem has been ever 
since how to get away from it. Of course it 
is entirely contrary to the principles on which 
the Federal Reserve Act was founded to make 
loans on bonds, even if Government bonds, 
at lower rates than on commercial paper, yet 
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in some districts we are still doing it. And 
indirectly we are issuing currency based upon 
these bonds, though that was one of the very 
things the Federal Reserve Act was expected 
to put a stop to. 


Misconception as to Bank Rate 


As much was said in Congress and out, 
while the Federal Reserve bills were under dis- 
cussion, about providing an elastic currency 
which would expand and contract in accord- 
ance with the demands of business as about 
any other feature of the bill, and the currency 
contemplated in the act was to be issued only 
upon the rediscounting of short-time paper 
growing out of actual business transactions, 
paper that was expected to be self-liquidating 
when the transactions were completed by the 
sale of goods. The whole scheme was upset 
by the flood of Government securities, and 
furthermore central banking principles and 


practice being unfamiliar to most of our busi- 
ness men and bankers, a great many people 
got the idea that-Federal Reserve bank rates 
should be permanently lower than market 
rates, so as to make rediscounting attractive 
and profitable to the member banks and so as 
to make the borrowing of money for any and 
all purposes easier, and many also got the 
idea that Liberty bonds should be carried in- 
definitely at the coupon rates It is hardly 
necessary to say that if the Federal Reserve 
system should be conducted in accordance 
with such ideas the final result would be a 
crash such as we have never had before in 
the history of the country The system con- 
tains the possibilities of enormous expansion 
of credit, as the war financing has demon- 
strated. It remains to be seen whether it can 
be brought back to: sound normal conditions 
gradually and without producing any serious 
hardship. 


ee eer eer er en Te Re eT eU Te LUTeL UT PLL < ti 


WHY FEDERAL RESERVE NOTES DO NOT FLOW BACK 
MORE FREELY 


PREFERENCE AS TO REDISCOUNTS 


SOL WEXLER 
Of J. S. Bache & Co., New York 


Ne eee U MIT IOUUUUUUOL UUM UMP UU SLOOP UPL LULL SP LLL 


(Eprtor’s Note: Mr. Wexler was a member 
of the delegation which represented the 
American Bankers’ Association at the Senate 
Committee hearings, preceding passage of the 
Federal Reserve Act.) 


Answering your esteemed letter I beg to 
say that I have always been of the opinion 
that the first thing that should be done is a 
consolidation of the Reserve banks into one 
bank with headquarters at Washington and 
with branches in all the important cities, and 
the elimination from the management of the 
central institution of all of the political and 
non-banking elements and putting the manage- 
ment in charge of competent trained bankers, 
paying them a sufficiently large salary to jus- 
tify a good man accepting the position. 

The continued increase in the number of 
Federal Reserve notes could be checked by 
an act of Congress, making it illegal for any 
bank to count Federal Reserve notes as a 
part of their reserves. A’ great number of 


State banks throughout the country use Fed- 
eral Reserve notes as reserves, for which rea- 
son they do not flow back as freely as was 


anticipated by the framers of the law. 


Opposed to Discrimination 

I am opposed to any clause which gives to 
a Federal Reserve bank the right to discrimi- 
nate in the discounting of paper between es- 
sential and non-essential transactions. It is 
utterly impossible to state what is non-essen- 
tial. Automobiles have been classed as of 
this character, but every industry is so closely 
allied with some other that the discrimination 
against one immediately reacts upon another 
which may be regarded as a necessity. It 
seems to me that the Federal Reserve bank 
should discount within certain limits sound 
paper arising from commercial transactions, 
irrespective of whether the industry is essen- 
tial or not, and should give the preference to 
discounts of paper arising from trade in the 
United States over that arising from foreign 
trade. 
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CONTROL OF CREDIT AND NOTE ISSUE 


PREVENTION OF FURTHER EXPANSION 


Ww. P. G. 


HARDING 


Governor of the Federal Reserve Board 
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The experience of the past four years has 
demonstrated the expansive power of the Fed- 
eral Reserve system, but an elastic system of 
Federal Reserve bank credit and note issue 
implies capac:ty to control and power to cur- 
tail as well as to expand. The ability of the 
system to check undue expansion and to in- 
duce normal and healthy liquidation is still 
on trial. 

The test of the functioning of a credit sys- 
tem must be found in what it does to pro- 
mote the production and distribution of goods. 
It is well understood that too rapid or too 
drastic deflation would defeat the very pur- 
pose of a well regulated credit system by its 
unsettling effect upon productive industry. On 
the other hand, over-production at high cost 
on expanded credit would be a grave menace. 

The Federal Reserve authorities recognized 
the importance of avoiding extremes and 
their energies were therefore directed more 
particularly to the prevention of further ex 
pansion for non-essential purposes and to the 
gradual and orderly liquidation of non-essen- 
tial loans. The predominant idea was not 
necessarily to reduce the loan accounts of the 
banks of the country but to bring about such 
a readjustment in them as would ultimately 
lead to a restoration of a proper balance be- 
tween the volume of credit and the volume 
of concrete things, which credit helps to pro- 
duce and which are the normal basis of credit 
The Board believes that this equilibrium can 
be restored only by speeding up the processes 
of production, by the orderly distribution of 
goods, by the avoidance of excessive consump- 
tion and by the increased savings. 


Essential and Non-Essential Loans 


Regardless of the extent of its legal pow- 
ers, it would be a most difficult task for the 
Federal Reserve Board to attempt by general 
rule of country-wide application to distinguish 
between “essential” and “non-essential” loans. 
During the war there was a broad underlying 
principle that essentials must be “necessary or 
contributory to the conduct of the war,” but 
notwithstanding the sharp outline of this 
principle much difficulty was experienced by 


the various war boards in defining essentials 
and non-essentials. It would be all the more 
dificult for the Federal Reserve Board to 
make such a general definition now when there 
is no longer that purpose as a guide. 

Section 13 of the Federal Reserve Act in 
defining the eligibility of paper for discount 
by Federal Reserve banks lays down the gen- 
eral rule that any paper maturing within the 
time prescribed, and issued or drawn: for 
commercial, agricultural or industrial pur- 
poses, or the proceeds of which have been 
used or are to be used for such purposes, is 
eligible. No express condition is made regard- 
ing the essential or non-essential character of 
the transaction giving rise to a note which 
may be offered for discount, and the Federal 
Reserve Board is not required and properly 
could not be expected generally to adopt such 
a criterion of eligibility. It is too much a 
matter of local conditions and local knowl- 
edge to justify at this time any general coun- 
try-wide ruling by the Board even if such 
a ruling were deemed helpful. 

On the other hand, there is nothing in the 
Federal Reserve Act which requires a Federal 
Reserve bank to make any investment or to 
rediscount any particular paper or class of 
paper. The directors of a Federal Reserve 
bank are, however, required by law to admin- 
ister its affairs “fairly and impartially and 
without discrimination in favor of or against 
any member bank,” and subject to the pro- 
visions of law and rulings. 

While the problem of credit regulation and 
control is national and even international in 
its scope, yet in the last analysis it is merely 
an aggregation of individual problems, and 
the proper working out of the situation must 
depend upon the public and upon the banks 
which deal with the public. The public should 
realize the necessity of economy in expendi- 
tures and in consequent demands for banking 
credit. The banks themselves are best able 
to impress the importance of this policy upon 
the public, and both must do their part in ac- 
celerating the processes of production and 
distribution and in restricting waste and ex- 
travagance. (Excerpts from recent addresses.) 
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AMENDMENTS TO FEDERAL RESERVE SYSTEM 
IMPERATIVE 


H. J. 


DAVENPORT 


Professor of Economics, Cornell University 
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I see no great significance in the distinction 
between eligible and non-eligible paper. No 
bank is likely to suffer from the lack of paper 
of the eligible sorts. The question becomes 
merely one of selection. The important mat- 
ter is not the kind of paper discounted but 
the amount of it. 

Nor have I faith in the beneficence—in 
times of peace—of any attempt to discrimi- 
nate essential from non-essential industries, 
whether by member or by rediscounting banks. 
So far as the Reserve banks are concerned in 
the acceptance of paper for rediscount, there 
will always be enough of the other sort to be 
offered. The question again becomes merely 
one of selection. And again it is the amount 
that is the important question. 

In general, people should be left to buy 
what they want, without any banking direc- 
tion as to whether it shall or shall not be 
produced, or as to its relative dearness or 
cheapness. If only the banks will stop the 


credit inflation, the problem will solve itself 
And still again, it is from the amount of the 
credit extension than from the kind 
that the country is suffering. 

The amount of credir readily 
controlled by the rates of rediscount imposed 
by the Reserve banks—as the last few months 
have proved, despite all the previous denials 

ntrol of this sort— 


lies solely with the 


rather 


granted is 


by the Reserve Board. C 
or of any effective sort 
Reserve system. 

How impose limits if the Reserve system 
coes not impose its own? The present pro 
good for nothing for 
Amendment is imperative at 
The penalties should be specific 
And on 


this penalty as basis there should be specific 


visions of the law are 
this purpose. 
this point 
for the first impairment of reserves. 
rates of progression. The present provisions 
call merely for progression without any base 
to start with and without any 
imposed to go ahead with. 


progression 
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AMENDING THE FEDERAL RESERVE ACT 


LEGAL RESERVE PROVISION A BIG FACTOR IN INFLATION 


E. D. 


HULBERT 


President of The Merchants.Loan and Trust Company of Chicago 
PTT UPHILL SITUS SUPREME eH eer TT 


There were many amendments to the Fed- 
eral Reserve Act put through as war meas- 
ures which I think are unsound and justifiable 
only as war measures. 

The most important of these is the amend- 
ment making a credit on the books of the 
Federal Reserve banks the only legal reserve 
and practically demonetizing gold. The ab- 
surdity of not permitting banks to count gold 
as legal reserve needs no demonstration. The 
object of this, of course, was to get as much 
goid as possible out of the vaults of the banks 
and into the hands of the Federal Reserve 
Board as a war measure. Probably no one 
thing has been a greater factor in the infla- 
tion from which we are suffering. 

At the present time, the borrowings of the 
member banks ‘from the™~ Federal Reserve 


banks exceed their deposits. In other words, 
the only legal reserve the member banks of 


this country have today is what they owe the 


Federal Reserve banks—a most grotesque ab- 
surdity, and it is greatly to the credit of the 
Federal Reserve Board that it has managed 
to keep inflation within any bounds at all. 


The comparisons which are made of the 
reserve of the Reserve banks with 
the reserve of Government banks in other 
countries are, I think, misleading. 

In our present situation, the gold held by 
the Federal Reserve banks is not alone a re- 
serve against the deposits of those banks and 
the Federal Reserve notes, but is the only 
real reserve we have back of the total deposits 
of the member banks. 


Federal 
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FEDERAL RESERVE SYSTEM NOT TO BLAME FOR 
INFLATION 


JOHN H. RICH 
Governor Federal Reserve Board of Minneapolis 


The Federal Reserve system was not con- 
structed to direct, control or assist any par- 
ticular class or kind of business. Those 
who believe that the Federal Reserve bank 
ought to stand in such a relation as this to 
any certain industry or any branch of na- 
tional activity ought to be told that the 
Federal Reserve bank is a reserve bank, and 
that these are matters concerning the pro- 
duction and distribution of goods which will 
have to be handled in the future the same as 
in the past, and in accordance with sound 
economic and business principles. It is true, 
of course, that all business and all the pro- 
ductive activities of the people have received 
ind are now obtaining through member 
banks the very powerful and valuable as- 
sistance of the well organized Federal Re- 
serve system. 

Those who are inclined to blame the Fed- 
eral Reserve system for inflation, and who 
even go so far as to lay upon it the re- 
sponsibility for the fever of speculation and 
extravagance that has beset the general 
public for the past year or more, need to be 
told that price and not currency inflation is 
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at the root of this trouble. They might look 
over the unmistakable evidence of radical 
price inflation which began about a year 
after the outbreak of the war and has con- 
tinued since, and the equally undisputable 
evidence that the so-called currency inflation 
did not begin until there had been a radical 
rise in commodity prices. 

It would be interesting to know how some 
of these critics intend to deflate the cur- 
rency without deflating prices. Obviously, 
it takes substantially more money to finance 
wheat at the present price of $2.32 than it 
did at the old price of $1.00. There is no 
satisfactory evidence that the so-called in- 
flation of currency has gone further than to 
provide the country with sufficient of the 
medium of exchange to handle its exchanges 
on the present commodity price basis. It is 
equally obvious that speculation, wild-cat 
schemes, and the fever of spending, were the 
product of the bad individual judgment of 
many thousands of citizens, and not in any 
sense the direct or indirect product of any 
activity, policy or act of the Federal Re- 
serve Banks or the Federal Reserve Board. 





The subject of your letter is a very broad 
one. My own view is that banking should be 
left as free from control as possible. The 
most intimate contact with our member banks 
during this extraordinary period has con- 
firmed my conviction that the Federal Reserve 
system has functioned magnificently, and no 
fundamental alterations are either necessary 
or desirable—as to the currency principle or 
the credit principle. 

The troubles which arise in the operation 
of the banking system are due mainly to the 


(REPLY FROM A GOVERNOR OF ONE OF THE FEDERAL RESERVE BANKS) 





conduct of the individual bank; in other 
words, to the human equation, which is in- 
separable from the conduct of all human en- 
terprise. Nevertheless, I would be in favor 
of permitting the greatest liberty of action, 
and no arbitrary control, which would be re- 
sented in practice and possibly be impracti- 
cable in application. 

What is needed to make the system as 
nearly perfect as any banking system which 
could be devised is the entrance of the State 
banks, so as to unify our general banking sys- 
tem and fract’ce. 
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A SUCCESSFUL CODE OF CO-OPERATION BETWEEN TRUST 
COMPANIES AND LAWYERS 


GRATIFYING RESULTS OBTAINED BY PLAN ADOPTED IN THE STATE OF WASHINGTON 


WILLIAM HATCH DAVIS 
Attorney for Trust Section of the Washington Bankers’ Association 
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(Eprror’s Nore: 


Trust companies throughout the United States will be interested to learn that 


the plan of mutual co-operation formulated by the Trust Section of the Washington Bankers’ Association 
has been successful in not only conciliating a hostile attitude on the part of members of the legal profession 


but also in establishing satisfactory and beneficial business relations with lawyers. 


The writer of the 


following article, as attorney for the Trust Section, has the full confidence of members of the organization 


who consult and follow his advice on ethical and legal matters. 


The lesson conveyed by the experiment 


in the State of Washington ts that trust companies everywhere can solve the problem of establishing sound 
relations with the Bar by observing a program which ‘*Gives unto Caesar what is Caesar’s’’ without stint, 


grudging or camouflage). 


The relationship of trust companies to 
members of the legal fraternity presents a 
problem that is deserving of the most ser- 
ious attention and is important in a two- 
fold aspect. It is important that the lawyer 
shall not be an enemy of the trust com- 
pany; it is equally important that he should 
be induced to abandon a position of pas- 
sive hostility or cold neutrality and become 
an active friend of the trust company. 

The measure of which our 
trust companies aspire, cannot be attained 
so long as their progress is obstructed by 
the open hostility of the Bar. The difficul- 
ties under which the trust companies of 
the State of Washington, for example, are 
presently laboring, are due to the hostile 
feeling of the lawyers of this State, which 
in the year 1913 flamed into open antag- 
onism. It resulted in the passage of legis- 
lation of such a restrictive character that 
for a long time our trust companies felt 
themselves compelled to be content with 
such business as came of its own accord, 
and to abandon all efforts to reach out for 
new business. 

It is said that no business stands still; 
that if it is not going forward it is going 
backward. The President of the Trust Sec- 
tion of the Washington Bankers’ Associa- 
tion and its Publicity Committee, with the 
aid of such assistance as I have been able to 
give them, have been searching for a way 
by which the trust business should go for- 
ward despite restrictive legislation and de- 
spite the more or less active opposition of 
the legal fraternity. 


success to 


Neither Party Blameless. 

I make no apology for the attitude of the 
lawyer toward the trust company; neither 
do I give it my approval. We are called 
to deal with an problem rather 
than to determine where the larger meas- 
ure of fault may lie; 


existing 


for I assure you that 
neither party to the controversy will be 
found wholly We are called 
upon to solve the problem of how two lines 
of business activity which now regard each 
other with distrust may be 
brought to recognize that they have inter- 
ests in common and that the world is big 
enough for both. 


blameless. 


jealousy and 


I am a member of the Bar. I am as 


jealous of its traditions and prerogatives as 


any member could be, but I am discussing 
here the best interests of the trust com- 
panies, trying to point a way out of the 
present unfortunate situation by which the 
trust companies may come to a better un- 
derstanding with the Bar and remove that 
obstacle to their advancement. The end 
for which we seek will be of inestimable 
value to the trust company, and I can but 
believe that the interest of the lawyers as a 
whole will be advanced thereby. 

Because of their greater interest in the 
problem, because the solution of this prob- 
lem demands organized effort; and because 
the lawyers as a body are seldom of one 
mind upon any subject of proposed action; 
the initiative of any movement to solve this 
problem must come from the trust com- 
pany. By reason of the very fact that I 
am a member of the Bar, that because of it 








[ must necessarily know something of the 
lawyer’s point of view, it may be that I am 
the better able to point out the features of 
this controversy wherein concessions 
should be made, as well as those wherein 
we may safely insist upon our rights. 

[ have heard much that has been said and 
I have read a good deal that has been 
written for the purpose of bringing about 
an improved feeling between the lawyer 
and the trust company, but until, in con- 
nection with the President of the Trust 
Section of the Washington Bankers’ Asso- 
ciation, I began the consideration of this 
question a little less than a year ago, I heard 
and read but little that was calculated to 
make the lawyer feel any better. When the 
solution of this problem is found it will be 
one which does not leave the benefit of the 
improved feeling altogether on the side of 
the trust company. 

Key to the Storehouse of Fiduciary 
Business. 

I have repeatedly said that improved re- 
lations with the Bar is important from a 
twofold aspect. It is important that we 
should not rest satisfied that the lawyer 
is no longer our enemy, but we should con- 
tinue our efforts until the lawyer becomes 
an active friend. The lawyer holds the key 
that will unlock the storehouse of the fidu- 
ciary business of the community. The habit 
of generations has accustomed the public 
to regard the lawyer as its adviser; to take 
counsel with him when arranging its af- 
fairs, and to submit to him not only legal 
problems but questions involving the wis- 
dom of proposed fiduciary arrangements. 
The habit of generations cannot be changed 
in a day. 

Though it be possible that the public 
may in time be so far educated to the mer- 
its of trust company service as to no longer 
rely upon the advice of its lawyer in mak- 
ing its fiduciary dispositions; the way is 
long and the end far off. There is a shorter 
way—the way of convincing the lawyer 
that the trust company is his friend and not 
his enemy; that it will serve both his inter- 
est and that of his client. 

It will not serve to read to the lawyer 
the cold letter of the law establishing our 
right to participate in the trust business of 
the community; it will not serve to de- 
mand our share of such fiduciary business 
as may be at his disposal; it will not serve 
to prate continually of our superior abil- 
ity in positions of trust; we must convince 
the lawyer that the corporate fiduciary is 
not a menace to his practice; that in the 
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service that it offers to him and to his client 
may be found the surest anchor for his 
business future. 


Must Deal with the Individual Lawyer. 


We must deal with the individual lawyer, 
presenting our case to him. The effort to 
reach the lawyer through the medium of 
his associations or societies, or through the 
medium of the so-called leaders of the pro- 
fession, is wasted effort. In no other pro- 
fession or walk in life is there so little of 
the influence of the so-called leader, and 
so much of independent thinking. We must 
not overlook the average man of the pro- 
fession with the average practice, who to- 
morrow may be the leader. We must not 
overlook the young man just starting out 
in the profession, who because of his lim- 
ited practice is particularly receptive to 
friendly overtures—tomorrow he may stand 
at the front. 

The word propaganda, of late, has fallen 
upon evil days; yet no other word so ex- 
actly expresses my thought and I do not 
intend its use in any odious sense. We must 
reach out to the individual of the profes- 
sion regardless of his associations and its 
committees, and by means of our propa- 
ganda convince him that the trust company 
is not trying to destroy his professional 
business; that its services can be of real aid 
to him, and that through the medium of 
that service he can safeguard his future as 
is possible in no other way. 

Discussion of the relation between trust 
companies and lawyers has usually pro- 
ceeded from the wrong point of view— 
much has been said of the competition of 
the trust company; little has been said of 
its beneficial service to the lawyer. 


Recognizing Value of Lawyer’s Aid. 


The statutes of the State of Washington 
prohibit a trust company from giving legal 
advice, doing legal work, and from writing 
wills. It must be our task to bring home 
to the consciousness of the individual law- 
yer the fact that the trust companies claim 
no right to invade his professional field; 
that they will not henceforth give legal 
advice, do legal work nor draw wills; that 
they are resolved to abstain from all those 
manifold activities which could justly be 
embraced within the term “practice of the 
law,” and to lend their aid and influence 
to all reasonable measures which may tend 
to protect the proper field of professional 
activity from the intrusion of those within 
the requisite learning and qualification. 

We must convince the individual lawyer 
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that the field in which we are seeking to 
establish ourselves is not the field of the 
lawyer—the legal field, but that it is rather 
that of the fiduciary and agent; and that in 
the field of fiduciary service we are not 
seeking to compete with him so much as 
we are seeking to join with him in bringing 
about the elimination of the incompetent, 
untrained and unreliable layman. We must 
satisfy him that the replacement of the in- 
dividual by the trust company does not 
mean the loss to him of the legal business; 
and we may even be able to convince him 
that the trust company’s recognition of the 
value of legal aid may tend to increase the 
business of the lawyer while tending to 
decrease the loss incident to defaults and 
mistakes. 

We must show the individual lawyer the 
value of our him and 
client. He must be brought to see that 
the transfer of the trust business of the 
community from the individual to the cor- 
porate fiduciary will tend to put the lawyer 
and the lawyer’s practice on a higher and 
safer plane. 


service to to his 


Pointing out Merits of Trust Service 
Can we convince him of this? I think 
so. We can show him the advantage to be 
gained by having a skilled and experienced 
client rather than an ignorant and unskilled 
one; the advantages of a client who does 
not expect to waste the time of a lawyer 
with repeated discussions of matters of no 
importance—a client who realizes that 
wasting a lawyer’s time is wasting his 
means of earning a living. We can show 
him that the more the public calls the trust 
company to its service, the more it will be 
impressed on the public by the trust com- 
pany that competent legal service is some- 
thing that can not safely be dispensed with; 
that a trust company, far more than the in- 
dividual to whom legal proceedings and 
legal problems are unfamiliar, recognizes 
the necessity and the worth of competent 
legal services. 

One of the greatest annoyances of the 
legal profession is the client who goes shop- 
ping or bargain hunting for the lowest 
fees. Will it not help to make the lawyer 
our friend if we convince him that it is 
our policy to prefer faithful, skilled and 
efficient legal services before mere cheap- 
ness? Will it not help to a better under- 
standing when he is shown that the trust 
companies are interested first of all in 
building up a reputation for skill and effi- 
ciency and that they regard the practice of 
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bargaining for the lowest fee detrimental 
alike to the lawyer, the trust company, and 
the client? 


Common Ground for Trust Companies 
and Lawyers. 


Will it not make 
if we can convince 


the lawyer our friend 
him that the advent of 
the trust company marks the appearance in 
the business world of an influence which 
makes for the betterment of the legal pro- 
fession by emphasizing the need of its serv- 
ices, opposing practices which destroy lega 
business and by aiding the lawyer to buil 
up his business and safeguard its future? 
The traditions and the ethics of the lega 
profession do not permit of the lawyer ad- 
vertising his services in the sense that we 
understand advertising, but the lawyer wil 
not long feel the old 





unfriendliness toward 
us when he realizes that the trust company 
is daily proclaiming through its advertise- 
ments the need of his and that 
the very basis of its appeal to the public 

a plea for skill and efficiency; the skilled 
lawyer for legal work and the efficient trust 
company for work—is in 
plea for him. 

When with propaganda we have 
changed the lawyer from an enemy to a 
friend, how shall we induce him to turn to 
the trust company for fiduciary service on 
behalf of his 
of the fact that trust 
a benefit to him as well as to his client. 

Much of the distrust of the trust com- 
panies is due to misinformation; to impres- 
sions acquired in the old days, now put 
behind us, trust companies openly 
advertised that they would give legal ad- 
vice and write wills without charge. The 


services, 
fiduciary part a 
our 


client? By convincing him 


company service is 


when 


lawyer must be reached in such a way that 


he will realize that we, as an association, 
have seen the light; that while stoutly en- 
deavoring to uphold our own rights we have 
come to recognize our own limitations 
and that he has rights also, and to un- 
grudgingly concede them to him. 


How Co-ordination May Be Secured. 


We shall place before him convincing 
evidence that if he recommends his client 
to appoint a trust company as executor or 
trustee that he will not be rewarded by 
the loss of the legal business of that estate 
or trust; that his retainer as counsel in 
the administration of that estate or trust 
will not depend upon the whim of heirs, 
executors or trustees, but upon the appli- 
cation of a settled policy of the trust com- 
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panies of Washington. That policy is the 
policy of recognizing the counsel employed 
by a testator or creator of a trust to guide 
its creation as being the proper counsel to 
guide its administration. When he recog- 
nizes that by advising the appointment of 
a trust company as executor or trustee he 
is not only giving his client the best pos- 
sible advice, but that he is protecting his 
future practice against the whim and favor- 
itism of individual executors and trustees 
as well as against niggardliness of price 
hunting heirs and legatees, the lawyer will 
realize that in the trust company he has a 
friend and co-worker—not an enemy. Then 
the problem of the relation of the lawyer 
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and the trust company will be solved. 

We believe that the co-ordination of the 
lawyer and the trust company produces a 
safer and more 


efficient than any 
other possible combination, and that when 
its merits are fully understood by the pub- 
lic, that all other combinations and 
vidual administrations will be discarded in 
favor of its superior service. 

The important to those 
who represent National Banks that now en- 
gage 
as it is to the representatives of the trust 
companies. Its solution calls for a united 
sustained effort. Its accomplishment 
will be worth the price. 


service 


indi- 


problem is as 


in trust business, or intend to do so, 


and 
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HOUSING AND MORTGAGE 


MONEY INTEREST RATES 


FRANK J. PARSONS 
Vice-President United States Mortgage and Trust Company of New York 
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The demand for new housing and 
building construction cannot be adequately 
met until it is recognized that mortgage 
money is entitled to a higher rate of in- 
terest than borrowers are now inclined to 
pay. Viewing the situation throughout the 


wide 


country as a whole, the shortage of money 


for mortgage 


purposes is more apparent 
than real. 


The fact is that mortgage money, 
by reason of taxation and other factors, is 
entitled to a higher rate than previously, 
and in part, it is the slowness of borrowers 
to appreciate this fact which is causing 
much of the difficulty. Money is a com- 
modity and is bound to seek the highest re- 
turn consistent with safety. No artificial 
means, either legislative or otherwise, can 
permanently, or to any large extent, cir- 
cumvent this law. 

Whenever investments in mortgages are 
discouraged by unsatisfactory yield or re- 
strictive laws, it is quite idle, so far as any 
large practical results are concerned, to at- 
tempt to force into that channel the funds 
of the people as represented by life insur- 
ance moneys, building and loan association 
investments, savings bank deposits, etc. 

The difficulties as to housing have been 
increased the past year, as the bulk of new 
construction has consisted of factories, 
warehouses and garages, together with the- 
atres, clubs and other special improvements 
which not only give no help in the matter 
of housing, but actually increase the short- 
age by making possible a further concentra- 
tion of population. 


The mortgage situation as an essential 
part of building construction, must improve. 
The most hopeful sign is that the construc- 
tion of workmen’s cottages and homes of 
the smaller type is on the increase. The 
transportation situation is also improving. 
At the present time, speaking generally, 
there is no substantial shortage of labor, 
nor of raw material used in building con- 
struction. It is mainly a question of confi- 
dence and an adequate return to capital. 

An instructive comparison of real estate 
sales, building permits and mortgages filed 
during the years 1914 and I919 was recently 
published by the United States Mortgage 
& Trust Company covering the various 
larger cities in which the Company has its 
representatives. This shows that real estate 
sales in 1914 aggregated in value $201,987,- 
000 in I9I4 as compared with $390,073,231 
in 1919. Building permits in 1914 amounted 
to $100,122,000 and in 1919 to $141,863,445. 
Mortgages filed in 1914 amounted to $222,- 
628,000 and in 1919 to $310,226,658. 


<e 


The gross debt of this nation has been 
reduced by $237,315,000 during September 
with the total at $24,087,356,000 including 
$2,347,791,000 outstanding Treasury certifi- 
cates. 


Preliminary figures on internal revenue 
collections for the fiscal year’ 1920 show that 
the total aggregated $5,408,075,468, as com- 
pared with $3,850,150,078.56 for the fiscal 
year of 19109. 
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ESSENTIALS IN THE EFFICIENT FINANCING OF 


AMERICAN 


SURVEY 


AGRICULTURE 


OF THE FARM MORTGAGE AND LOAN SITUATION 
KINGMAN NOTT 


ROBINS 


President of the Farm Mortgage Bankers’ Association of America and Treasurer of 
Associated Mortgage Investors, Inc., of Rochester, N. Y. 
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(Epiror’s NOTE: 


The recent election of Mr. Robins to the presidency of the Farm Mortgage Bankers’ 


Association of America is a tribute to his courageous defense of proper principles governing rural credits 
and his opposition to un-American tendencies of paternalism and class legislation, such as particularly 
characterize the Federal Farm Loan system which are now a matter for U.S. Supreme Court adjudication. 
In the following article Mr. Robins frankly discusses the various phases of the farm loan situation and 


suggests desirable remedies.) 


The weaknesses of the Federal Farm 
Loan system which are gradually coming 
to light, make it clear that the legislation 
under which it operates will have to be 
amended and supplementary legislation en- 
acted in order to have the Federal Govern- 
ment perform its part in the general scheme 
of rural finance. It is, moreover, clear that 
the private agencies which have financed 
nine-tenths of the farm mortgage debt of 
the country must bring to bear their best 
thought and efforts on the problem of not 
only increasing the present facilities for 
long term farm financing, but also for im- 
proving the facilities for comparatively 
short term financing, which at the present 
time is the chief lack in the agricultural in- 
dustry. sills now pending in Congress— 
notably that of Congressman McFadden of 
Pennsylvania—are intended to meet this 
need and are worthy of careful considera- 
tion. 

The fundamental principle underlying all 
legislative effort in behalf of rural credits, 
which has been emphasized by the Farm 
Mortgage Bankers’ Association of America 
from the beginning, is that what is needed 
is not a new system, but a correlation of 
the forces already at hand, under legisla- 
tion which shall not be in the nature of 
class legislation, but which shall simply 
standardize the machinery already operative 
and, as far as may be accomplished by leg- 
islation, endow rural credit securities with 
public standing and convenience of handling 
equal to that of any security on the mar- 
ket and in keeping with the intrinsic mer- 
its of this most fundamental of all securi- 
ties. 

Tax Exemption Is Un-American 


At the recent seventh annual convention 


of the Farm Mortgage Bankers’ Associa- 
tion of America, both in the address of the 
retiring president, Mr. Maxwell, and in 
other discussion, the danger was frequently 
pointed out, of permitting the features of the 
present rural credit legislation, which par- 
take of the legislation to 


nature of class 
continue. from taxation 


The exemption 


enjoyed by the securities of the Joint Stock 


KINGMAN Nott Rosins 


President of the Farm Mortgage Bankers’ Association of 
America and Treasurer of Associated Mortgage Investors, 
Inc., of Rochester, N. Y 














and Federal Land banks is a most flagrant 
violation of the spirit of the Constitution 
and it will soon be determined by the Su- 
preme Court whether, in their opinion, it 
is a violation of the letter of the Consti- 
tution. 

Regardless of the outcome of the suit now 
pending, however, it must be clear to any 
unbiased student of the subject, that such 
subsidies as tax exemption, the free use of 
Government capital and the payment of 
the expenses of a system out of the public 
treasury, are subsidies to a class which can- 
not be acceptable to those who believe that 
in this country all classes should be treated 
alike and that the burdens of one class 
should not be passed onto the shoulders of 
others. There is certainly nothing to in- 
dicate that the farmers as a class desire 
such class legislation and it is to be ex- 
pected that Congress will so amend the 
present Federal Farm Loan Act as to free 
it from these un-American features. 


Broadening Scope of Federal Farm Loan 
Act 


In the opinion of the membership of the 
Association, there is much to be said in 
favor of a broadening of the scope of the 
Federal Farm Loan Act in such a way 
that the existing agencies shall be recog- 
nized and, either by Federal incorporation 
or by other means, given a uniform stand- 
ing, in compliance with certain regulations, 
that will enable them to serve every sec- 
tion of the country and to reach every 
market with their securities in such a way 
as to best mobilize the rural credit facilities 
of the country. To that end such enabling 
legislation should recognize the fact that 
the amortized mortgage, which is now ex- 
clusively provided for by the Federal Farm 
Loan system, should be supplemented by 
the short term and straight term mortgage, 
which is preferred by many borrowers, and 
there should also be provision for the in- 
stallment mortgage, which has many ad- 
vantages over both the amortized mort- 
gage and the straight term mortgage. 

There should also be recognition of the 
fact that many investors in farm mortgages 
much prefer to hold the original mortgage 
by assignment than a bond or debenture se- 
cured by a group of mortgages, which lat- 
ter is now the only form of security issued 
by the Federal Land Banks. Furthermore, 
there seems no good reason why these Land 
Banks should not secure money in any 
market that they can, and loan it in any 
part of the field that they can, whereas now 
the operations of the Land banks are re- 
stricted to certain areas. 
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Arbitrary Limitation of Interest Rate 


Another uneconomic feature in the pres- 
ent legislation is the limitation of the statute 
of the interest rate, whereas it of course is 
apparent to any student of financial condi- 
tions that the interest rate must be governed 
by the law of supply and demand. In this 
connection it is amusing to note the expla- 
nations issued by the officers of the Land 
banks, of their present failure to function, 
on the ground that the suit in the Supreme 
Court is alone responsible for their cessa- 
tion and that it is this that is responsible 
for the rising level of interest rates paid by 
the farmers. 

The disingenuousness of this attempted 
explanation must be apparent to anyone 
who knows the real situation in the mat- 
ter of interest rates and realizes that the 
farmer today in the United States, even 
without the Federal Land banks in opera- 
tion, is paying less for his accommodation 
than the largest corporations. It seems 
quite obvious that the Federal Land bank 
system would not have been able to operate 
with its present limitation of the interest 
rate to the borrower, of 6 per cent., even 
with its existing subsidies of tax exemp- 
tion and the payment of its expenses by the 
Federal treasury. 

The true solution, of course, is to create 
the most efficient machinery possible and 
permit it to compete under the most favor- 
able conditions, so that the law of supply 
and demand will reduce the interest rate to 
the lowest terms available in the existing 
market and on such terms as are warranted 
by the character of the security and its 
standing in the market. No artificial re- 
striction on interest rates can, in the nature 
of the case, be effective. 

From its inception, the Farm Mortgage 
3ankers’ Association of America has been 
ready to co-operate with Government offi- 
cials in the working out of the most effect- 
ive system of rural credits possible, with a 
special view to adapting it to United States 
needs, and this is still the attitude of the 
Association. The members look forward 
with renewed hope that the opportunity for 
such service will come. 

The debates in Congress, as well as the 
comments of the public press on the subject 
of rural credits, have revealed the fact that 
it is not generally known that the farmers 
of the United States have been served for 
the last fifty years by agencies peculiarly 
adapted to the needs of American farm 
finance and that these agencies have an out- 
standing investment generally estimated at 
from four to five billions of dollars in the 
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form of first mortgages on United States 
farms. 
These loans secured by mortgage are 


held by insurance companies, savings banks, 
trust companies, estates, endowed institu- 


tions and private investors throughout this 


country and abroad and, where placed 
through competent firms’ or __ individ- 
uals, have given satisfaction unrivaled by 
any investment on the market. Many of 
the largest investors in these farm mort- 
gages and many of the firms and individ- 
uals negotiating them have had an unin 


terrupted experience of from thirty to sixty 
years in this type of investment. 


Favorable Rates on Farm Loans 

As a result of this long and satisfactory 
experience, investments in farm mortgages 
were recognized to be among th2 
sirable for safety and income long before 
the Federal Government undertook to es- 
tablish rural credit machinery of its own. 
By a gradual process of improvement in 
methods of negotiation, combined with the 
rapid advance of American farming in 
profitableness and sureness of results, the 
terms on which this credit was obtainable 
from the investment market have grown in- 
creasingly favorable and it is an established 
fact * that when the Government began to 
concern itself with this question, 33 per 
cent. of the f of the United States 


most de- 


farmers 
were located in sections where the prevail- 
ing rate of interest, plus commissions, on 
farm loans was lower than that prevailing 
for similar security in the towns; 59 per 
cent. of the remainder of the farm popula- 
tion were in districts where they could se- 
cure credit on terms advantageous as 
those of their fellow citizens in the cities, 
and not more than 8 per cent. of the farm 
population were located in districts where 
the terms on which farm credit was ob- 
tainable were less advantageous than for 
other kinds of borrowings in the same sec- 
tions. These less favored districts were 
chiefly in the South and far West, in neigh- 
borhoods which, either because of peculiar 
local conditions or because of the uncer- 
tainty of the results of farming in those dis- 
tricts, were not favorably regarded by the 
lending agencies of the country. 


as 


The agitation of the rural credit question, 
however, both in Congress and in the press 
of the country, had the great advantage of 
drawing public attention to the importance 
of agricultural finance and impressing on 
those agencies which were concerned with 
this business the desirability of uniting for 
the promotion of better methods of negotia- 

*George K. Holmes, Statistician, U.S. Dept. Agri., 1913 
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the elimination of unreliable 
and the promotion of legislation ta 
vorable to borrower and lender. 


tion, 
tors 


negotia- 


Influence of Association 


As a result of this impulse, the Farm 
Mortgage Bankers’ Association of America 
was organized in 1914 by a number of the 
representatives of leading houses engaged 


in farm mortgage banking and its membe! 
ship now includes 253 institutions and in- 


dividuals engaged in 


this business, in 32 
States. In the roster of membership are 
many of the leading trust companies of the 
United States, as well as companies en- 
gaged solely in farm mortgage banking. It 
is chiefly through these agencies which are 
members of the Association, that the life 


insurance companies of the United States 
have invested upward of one billion dollars 
in farm mortgages 

The Association goes into the new year 
with an enlarged field of usefulness and 


with a most important work before it. It 
welcomes to its membership any firm or in- 
dividual engaged in farm mortgage bank- 
ing which conforms to its constitutional re- 
quirements and also welcomes the co-opera- 





tion of other associations and individuals 
interested in the general problems with 
which it is concerned. 
Jacob H. Schiff 
The death on September 25th of Jacob 


Henry Schiff, senior member of the interna- 
tional banking house of Kuhn, Loeb & Com- 


pany, removes one of the most eminent ot 
America’s financiers who exerted a far reach- 
ing influence, not only in constructive cor- 


porate financing but also in works of philan- 
thropy and advancement of education. The 
financial and banking community of New York 
reveres his memory as a man of high probity 
and rare judgment Although retiring by 
nature and never seeking public office his ad- 
vice and service were always generously given 
in financial as well as civic and philanthropic 
affairs. Although his estate is estimated at 
over $50,000,000 he gave many millions in his 
lifetime to worthy charitable enterprises, as 
well as in personal benefactions. 

Mr. Schiff came this country from 
Frankfort, Germany, at the age of 18, and 
secured a position as bank clerk. He next 
entered the brokerage and banking business 
and subsequently became a member of the 
firm of Kuhn, Loeb & Company, of 
he became senior partner in 1885. 


to 


which 





Alfred C. Andrews and Robert I. Barr have 
been elected vice-presidents of the Chase Na- 
tional Bank of New York. 
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‘‘WALL STREET’? AND ITS ESSENTIAL MACHINERY OF 
FINANCING 


HOW THE WORLD’S GREATEST MONEY AND SECURITY CENTER FUNCTIONS 


SOL WEXLER 
Of J. S. Bache & Co., New York 
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Eprror’s Norte: 


‘*Wall Street” has been a favorite theme for agitators and a certain type of politi- 


cians to create popular prejudice and cast reproach upon American business and financial morals. A 
clear conception and appreciation of the highly important and necessary part which so-called ‘* Wall 


Street” plays in the sound economic progress of the Nation is highly desirable. 


In the following luminous 


address delivered by Mr. Werler before the recent annual convention of the American Bankers’ Association 
he establishes clearly the vital relationship of the exchanges, the mezhinery of distribution of securities 
and the maintenance of ready markets, which are centered in the New York financial district, to the 
preservation and progress of business and industry throughout the Nation.) 


While we were engaged in a world war 
all activities were centered upon victory 
and it was justifiable to hold in abeyance 
all criticism of administrative mistakes and 
efforts to remedy them. 
arrived when 


The time has now 
these mistakes must be cor- 
rected if we are to return to our previous 
financial stability and prosperity and if we 
are to retain the commercial and financial 
supremacy which circumstances have placed 
us in a position to achieve. 

The most and important of 
these questions is a complete revision of 
present tax laws so that industry and initia- 
tive is not destroyed and business bank- 
rupted, the restoration of the price of Lib- 
erty bonds to more nearly the price at 
which they were issued, the establishment 
of an intelligent and competent 
service in foreign countries to asSist our 
export trade, the passing of anti-sedition 
laws so that those who do not favor our 
form of government and attempt to agitate 
the public mind in the direction of violence 
and disorder can be placed 
can do no harm. 

We must 


ical 


pressing 


consular 


where they 
urge business-like and econom- 
administration of governmental func- 
tions, rehabilitate our broken-down postal 
system, establish and live up to a budget 
of expenditures. We must also educate the 
public on the subject of what a 
center (so-called “Wall Street’) really 
means, and how necessary such a center is 
to the securing of funds necessary for the 
carrying on and development of the coun- 
try as a whole. This brings me to the sub- 
ject assigned to me, namely: to discuss with 
you today the financing of Big Business, 
from which I shall digress for a moment to 
give a few facts concerning the New York 


money 


Stock Exchange and its functions, partic- 
ularly as the sale of securities through the 
Stock Exchange is a and inte- 
gral part of the subject. 
Functions of New York Stock Exchange. 
When the average man outside of large 
commercial centers hears the name Wall 
Street, he immediately associates with it in 
his mind things highly speculative, partic- 
ularly the games of chance. To his mind 
Wall Street is a place where money is 
quickly made and lost and a good place to 
stay away from. His usual conception of 
a banker’s or a broker’s office is a ticker 
with lots of tape and a number of excited 
men rushing about giving orders to buy 
and sell. His mental picture of Wall Street 
has been formed by seeing plays and mo- 
tion pictures, where the broker always 
wears a cutaway coat, a high silk hat and 
smokes long, black cigars, and by reading 
novels where the hero starts on the prover- 
bial shoestring and runs it into millions. 
Wall Street in its exact term takes in 
more than a mere brokerage business. It 
includes the whole financial district, that is, 
the district in which are located all of the 
large banks and trust companies, general 
offices of practically all of the large indus- 
trial and railroad corporations of the coun- 
try, the New York Clearing House, the 
Chamber of Commerce, nearly all of the 
large insurance companies, the Stock Ex- 
change, Cotton, Coffee and Produce Ex- 
changes, many of the large import and ex- 
port houses and steamship companies. 


Market for Money and Securities. 


Into Wall Street flow the surplus earn- 
ings and cash reserves of the country, seek- 
ing temporary investment in call loans or 


necessary 
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commercial paper, or long time investments 
in bonds and stock; a known district where 
credit for sound financial undertakings can 
be found and where machinery has been 
built up for the distribution of securities to 
the investment public. In other words, it 
is a market for money and securities, just 
as Lombard Street in London is for the 
British Empire and was formerly for the 
whole world, and as is Amsterdam in Hol- 
land, Frankfort in Germany and Paris in 
France in their respective countries. 

The war has made Wall Street more than 
a money market for the Western Hemis- 
phere, and it is now recognized as having 
taken the place of Lombard Street as the 
world’s market for money and securities, 
as is evidenced by the recent successful 
flotation of large loans for France, Bel- 
gium, Norway and Switzerland. The Stock 
Exchange, on the Board of which the is- 
sues of bonds of most large companies in 
good standing are listed, is naturally the 
chief center of activity in Wall Street, and 
it performs, among other important func- 
tions, that of providing a ready market for 
the purchase and sale of securities, thus 
insuring to the holder the certainty of con- 
version into cash upon short notice, as 
well as a daily quotation upon which to 
base security values. 

Wall Street is the directing head of the 
great system of transportation, including 
not only the railroads and steamships, but 
also the banks and exchanges and all the 
other manifold agencies by which the prod- 
ucts of the soil are brought to the homes of 
consumers in forms fit for human use. 
Wall Street, with its financial machinery, 
facilitates the natural flow of money, pro- 
vides the means for the promotion of enter- 
prizes, safeguards and assists the move- 
ment of commerce and maintains that sys- 
tem of credits by which a tenfold power 
of service is given to every dollar. Wall 
Street, by the machinery of its stock mar- 
ket, promotes the diffusion of wealth, makes 
it possible for great capital to be accumu- 
lated for vast undertakings, both govern- 
mental and private, which are ordinarily 
too big for individual effort. Wall Street 
enables a multitude of small capitalists to 
become partners in these big enterprises, 
and is able by its speculative machinery, 
to anticipate human needs and to secure a 
more even and equitable level of prices. 


Standards of Business Conduct. 


Probably no institution in the world, do- 
ing an equal amount of business, so thor- 
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oughly safeguards the interests of the pub- 
lic and so carefully restricts and guards 
against dishonest and unfair transactions 
as does the New York Stock Exchange. 
Its rules are so constructed as to cover 
every possible contingency which the hu- 
man mind can conceive, in which an injus- 
tice might be done to the investing public, 
but, as a further safeguard, a Business Con- 
duct Committee exists, before which mem- 
bers can be called to account for any act 
not only in violation of good business prin- 
ciples, but even in of violation of 
business ethics, though not covered by any 
definite rule, with the power in the Gov- 
erning Board to suspend or expel the de- 


cases 


linquent. 
It is true that, notwithstanding these 
precautions, transactions may sometimes 


occur which are a just subject of criticism 
by the public, but in such cases you may be 
assured that it is a violation of the high 
standards which the Exchange has set, and 
that the perpetrators have been summarily 
dealt with. I believe I am quite safe in 
saying that unethical and dishonest trans- 
actions are frequent in connnection 
with Stock Exchange business, and that the 
members of the Exchange have set for 
themselves standards which are not ex- 
celled in any other line of business. 

In this country, the utmost publicity is 
given to exchange dealings so that every 
farmer and every citizen who is able to 
read can know what is going on. In Lon- 
don the telephone is rarely used, no record 
of sales is made, and the secrecy of the 
London system is in direct contravention 
to our open methods. The system in Paris 
is also far inferior in every respect, pub- 
licity of transactions being practically un- 


heard of. 


less 


Functions of Call Loan and Money Market. 


The establishment of the National Bank- 
ing System, by creating three central re- 
serve cities, of which New York was the 
principal one, forced a large portion of the 
general reserves of banks throughout the 
country into New York, and the great ex- 
pansion of Stock Exchange transactions 
naturally requiring the use of large sums 
of money provided a ready means of loan- 
ing idle sums on call which could be quick- 
ly liquidated, so that banks came to regard 
call loans against Stock Exchange collat- 
eral almost as quick as cash on hand with 
their depositaries and regarded loans of 
this character as a secondary reserve 
against deposit liabilities. 
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Concentration of capital and the credit 
incidental thereto makes it possible to make 
commitments for the financing of large 
business enterprises in their first stage 
which could not be accomplished without 
a definite money center, as, however great 
the amount of available funds throughout 
the country might be, if scattered in small 
units, it would be impossible to make them 
available for financing operations in time 
to meet the requirements of the corpora- 
tion needing assistance. Just as, under the 
old national banking system, reserves de- 
posited in various banks throughout the 
country were not nearly so useful as a 
basis of credit for our circulating medium 
as are the concentrated reserves now car- 
ried in the Federal Reserve banks. For 
these reasons, as well as many others of 
less importance which can be cited, Wall 
Street, so-called, has become the money 
center where credit is immediately avail- 
able at the time when it is needed and 
where the machinery exists for the ulti- 
mate diffusion and distribution of invest- 
ments throughout the country. 


Corporation Financing. 


Corporations are organized so that indi- 
viduals may become partners in enterprises, 
limiting their liability to the amount they 
specifically commit themselves for. The 
amount so invested may be represented by 
bonds having a prior lien upon assets, with 
a definite date of maturity or a fixed or 
variable sinking fund for retirement and 
providing for a definite return upon the 
investment in the form of interest coupons, 
or by preferred stocks having a prior lien 
upon assets except in cases where bonds 
are outstanding and having either fixed 
redemption dates or retirable out of sink- 
ing fund provisions and stipulating a fixed 
rate of dividends, sometimes also partici- 
pating with the common stocks in surplus 
earnings, or common stocks, either of a 
fixed nominal value or no nominal or par 
value, and which represent the equities and 
good will value over and above liabilities, 
bonds and preferred stocks. 

The stocks of corporations which bank- 
ers are called upon to finance may, for con- 
venience, be divided into two classes: pio- 
neer enterprises, that is new businesses just 
starting, and those already in existence re- 
quiring new capital either to replace losses 
or to take care of business expansion, The 
former are necessarily the more hazardous, 
not having passed through the experimental 
stage. The pioneer transactions are fre- 


quently financed by a coterie of investors 
supplying the needed initial capital, repre- 
senting it by bonds or preferred stock if 
real property exists, or by preferred and 
common stocks only if the entire invest- 
ment is in quick assets. In such cases the 
investor receives a liberal proportion of the 
common stock as compensation for the risk 
of his undertaking. 

In many instances such coteries of in- 
vestors hold the securities until the suc- 
cess of the enterprise has been proven and 
then seek to distribute to the investing 
public the bonds or preferred stock, keep- 
ing the common stock or in many cases 
giving a part of the common stock as a 
bonus with the bonds or preferred stock. 
In other instances, firms less particular as 
to the class of securities which they sell 
may offer the securities before their merit 
is proven, thus inviting the public to spec- 
ulate with them in the enterprise and giv- 
ing to the public at the same time all the 
information which they have, so that those 
who purchase speculative securities of this 
character are duly appraised of the risks 
which they take and if, as frequently oc- 
curs in cases of new enterprises, failure and 
loss ensue, they have only themselves to 
blame provided always that the information 
furnished is accurate and correct. 

In many states in the Union laws have 
recently been passed known as the Blue 
Sky Laws, which prevent the sale of se- 
curities in the particular states where such 
laws have been passed until their merits 
have been passed upon by a competent 
board and the particular issue approved. 
Laws of this character are desirable and 
should be enforced in all states in the Un- 
ion, and will go very far in saving the 
public great losses which have been in- 
curred from issues by irresponsible houses 
and individuals which have deceived the 
public by glowing prospectuses and prom- 
ises of future value. 


Syndicate and Underwriting Operations. 


The second class, that of supplying go- 
ing concerns, states, municipalities and gov- 
ernments with additional capital required 
for legitimate purposes, is the more gen- 
eral field of financing. These transactions 
are generally taken on by banking houses 
after a careful audit and investigation 
through every means at their command, an 
outright commitment ‘to purchase being 
made. Such banking houses immediately 
thereafter form a syndicate in order to re- 
lieve themselves of all or a part of their 
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responsibility, which syndicate purchases 
from the banker, the securities, this being 
accomplished by an agreement in writing 
which fully sets forth the terms and con- 
ditions upon which each underwriter com- 
mits himself for a definite number of bonds 
or shares, as the case may be, and limits 
his liability thereto. 

Between the price paid by the banker and 
the price paid by the underwriter there is 
usually a small brokerage fee or commis- 
sion. The securities are then offered for 
sale to the public by the selling syndicate 
at a price slightly higher than that paid by 
the underwriters, so as to yield a profit 
ranging from five to fifteen per cent., as 
the case may be, out of which brokers’ 
commissions, attorneys’ fees, advertising 
and incidental expenses are paid and the 
remainder distributed pro rata to the va- 
rious underwriters. If the flotation is a 
success and all the syndicate securities are 
sold, it is called a successful flotation; the 
underwriters have received their profits 
without having made any actual invest- 
ment; but, as frequently occurs, the bank- 
er may be unable to organize an under- 
writing syndicate, in which event he is the 
owner of all the securities and must await 
a more favorable opportunity for relieving 
himself of an investment which is probably 
much larger than he wants and is some- 
times more than he is able to carry. Or 
again, he may be successful in organizing 
an underwriting syndicate and such syn- 
dicate may run into a bad selling market 
and be unsuccessful in distributing the se- 
curities, in which event the flotation is a 
failure and syndicate ‘participants must 
take up and pay for their respective com- 
mitments and perhaps suffer a loss through 
the liquidation thereof. 

The corporation issuing the securities 
has, however, secured the funds which it 
required for carrying on its business, and 
the country has benefited to the extent 
that the particular corporation serves the 
general public. This differs from 
that employed in small communities only 
in the method. If, in a small city, an en- 
terprise requires initial or additional cap- 
ital, the incorporators thereof offer the 
shares to the local community and the 
buyer takes the same chance of loss or 
profit through the success or failure of the 
enterprise as he would take if he subscribed 
for stocks which had been underwritten by 
a syndicate, with the added disadvantage 
of having no market fer the securities nor 
any exchange upon which to sell them in 
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case he so 


desired. In the meantime a 
corporation needing funds, which it en- 
deavors to raise by the sale of stocks, is 
kept in doubt as to its ability to sell until 
the entire amount has been disposed of, 
as against the advantage of having a defi- 
nite commitment for the whole, as is the 
custom in Wall Street, even if the latter 
process is slightly more expensive. 


Necessary Machinery of Finance. 


Without Wall Street and its complicated 
yet efficient machinery for the distribution 
of securities and the maintenance of ready 
markets, our railroads would have a diffi- 
cult time financing their equipment pur- 
chases, our copper and silver mines would 
not have developed so rapidly, our motor 
companies would be many years behind in 
their perfection of the automobile and their 
production on quantity basis. As a matter 
of fact, all our large corporations would 
have their earnings and productive capacity 
limited to the extent of their capital and 
such credit as banks would allow under the 
circumstances. This brings us to another 
function of Wall Street—the funding of bank 
loans into marketable securities. 

There are periods (and we are passing 


through such a period at this moment) 
when corporations must avail themselves 
of loans from their banks in order to 


finance the expansion of their business or 
the carrying of their inventories. How- 
ever, at the first favorable opportunity, 
these bank loans are funded by the corpor- 


ation’s selling to a syndicate of bankers 
and bond houses an issue of bonds or notes, 
the proceeds of which are usually more 
than sufficient to repay the banks their 
temporary accommodation. If such pro- 
cedures were not possible, our banks would 
soon be burdened with frozen credits and 


during periods of commercial and economic 
readjustments, our financial structure 
be in jeopardy of collapse. 

It is due to this gigantic partnership of 
the American public that the rapid develop- 
ment of our industries has been made pos- 
sible. If the United States is the largest 
diversified producer, manufacturer, and dis- 
tributor of all commodities, merchandise 
and materials in the world, the American 
public has been the largest single factor in 
bringing such an enviable condition about— 
and were it not for Wall Street and its 
many ramifications in making this desirable 
public participation possible, we would un- 
doubtedly be many years behind in 
progress of the economic world. 
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PUBLIC RELATIONS OF THE TRUST DEPARTMENT 


MAIN DIVISIONS OF ADVERTISING FIDUCIARY SERVICE 


G. PRATHER KNAPP 


Publicity Manager, Mississippi Valley Trust Company of St. Louis and Member Publicity 
Committee of the Trust Company Section, American Bankers’ Association 
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(Eprror’s Note: 


On the eve of the National campaign of education on trust service to be conducted 


by the Publicity Committee of the Trust Company Section of the American Bankers’ Association the follow- 
ing analysis of the essentials of trust department publicity will be of practical interest toexecutives as well 


as the publicity departments of trust companies. 


Mr. Knapp is one of the foremost and most successful 


authorities on fiduciary publicity and is a member of the Publicity Committee of the Trust Company 
Section, A. B. A., which is about to launch the first Nation-wide and most important campaign of edu- 
cating the public as to the advantages of trust department service ever undertaken.) 


Trust service is the trust company’s most 
valuable contribution to the life of its com- 
munity. It is a distinguishing mark which 
sets the trust company apart from other 
corporations. It is or should be the most 
popular and profitable of trust company 
activities. And yet how many people, if 
asked the question, “What is a trust com- 
pany?” would include some reference to the 
trust department in their first unconsid- 
ered reply? Most people, and this includes 
people of means, think of it as a bank first 
and a fiduciary second. Many think of it 
as a bank first, an investment house sec- 
ond, a safe deposit organization third, and 
a fiduciary last. 

And yet corporate fiduciary service is a 
thing which nearly every individual needs, 
while in many cases the use of such service 
is a positive duty. 

Even those who recognize their need of 
trust department service, even those who 
realize that it is their duty to avail them- 
selves of this service, display a remarkable 
amount of inertia when it comes to acting 
on their convictions. 

The main obstacles, then, which a trust 
department must overcome are public ig- 
norance and public inertia. The job of 
overcoming these obstacles may be summed 
up in the one word Publicity. 


Main Lines to the Public. 


Analyzing trust department publicity, we 
find that it divides itself very naturally in- 
to four main branches, as follows: Inside 
Service, Personal Solicitation, Advertising, 
Press Notices. All these various avenues 
of publicity are so closely inter-related that 


no one of them can be a complete success 
unless the others are efficiently handled. 


Inside Service for Outside Results. 

The most important is the first—the ac- 
tual things which the trust department 
does for its customers and the way in 
which it does them. For good or ill, a 
trust department advertises itself. Lincoln 


G. PRATHER KNAPP 
Publicity Manager, Mississippi Valley Trust Co. of St. Lotis 
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said to the Congress in the first months of 
the Civil War: “Fellow citizens, we cannot 
escape history. The fiery trial through which 
we pass will light us down, in honor or dis- 
honor, to the latest generation.” These words, 
or something like them, should be on the 
desk of every officer or employe of a trust 
department. 

Service as executor and trustee under a 
will probably calls for more judgment, more 
inflexible exactitude and, at the same time, 
more pliable diplomacy than any other hu- 
man relation. Perform it well, and you win 
the approbation, I might almost say, the 
affection, not of individuals, but of whole 
families and whole circles of friends. Per- 
form it ill, and you suffer not only their dis- 
like but their vociferous and long continued 
detraction. If every conversaton held in 
the trust department and every letter that 
goes out of the trust department were re- 
corded in the newspapers, it is safe to say 
that the public relations of the trust de- 
partment would be foremost in the minds 
of its entire staff. And yet these conversa- 
tions and these letters are almost as wide- 
ly discussed in many cases as if they had 
been accorded front page space. 

Trust company executives should remem- 
ber that the only department, whose cus- 
tomers cannot easily get away from it, is 
the trust department and should take par- 
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ticular care to see that the trust depart- 
ment treats them as if they could withdraw 
their business at-a moment’s notice. This 
will stimulate the sales attitude through- 
out the trust department, an attitude with- 
out which publicity on other lines will al- 
ways be under a serious handicap. 


The Personal Solicitor. 


Personal solicitation of trust business, 
like most other jobs, is difficult in propor- 
tion to its value. At the very outset a nice 
question arises as to whether it is ethical 
for a trust department to have solicitors 
at all, The answer is that all trust depart- 
ments have solicitors, whatever they may 
call them, and that no trust department 
gets business without personal solicitation. 
Trust solicitation is ethical or unethical ac- 
cording to how it is done. It cannot be 
done properly by men who do not under- 
stand the service they are offering and the 
more they understand this service, the 
more successfully will they offer it. As a 
general thing, success in the solicitation of 
other business, such as life insurance, rail- 
road traffic or commercial bank accounts, 
is not a sufficient qualification. 

The trust department solicitor should be, 
first of all, a trust department man. He 
need not be an A.B., but he should know a 
great deal about -fiduciary law, probate 
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practice and legal ethics. Personally, he 
should be what I may describe as the “slow- 
burning” type of salesman. He should not 
expect, nor should he be expected, to close 
with a prospect in the first few interviews. He 
should be able to explain trust service un- 
derstandably and he should be willing to 
offer trust service patiently. He will find 
that the man or woman who is considering 
a will seems afflicted with an unreasonable 
procrastination amounting almost to mania. 
I have never seen a scientific treatise on the 
neurosis of testamentiphobia, but no one 
who ever tried to get business for a trust 
department can doubt that it exists and 
that it is chronic and epidemic. The trust 
solicitor must treat it intelligently and the 
only successful specific for it is smiling 
and untiring patience. 


Leads for the Solicitor. 


The trust solicitor must have his pros- 
pects selected for him and, as far as pos- 
sible, must have an approach to them pre- 
pared for him by the Executive and the 
Publicity Departments. Here afte some 
methods by which this may be accom- 
plished: 

First, letters of introduction, or better 
still, personal introductions by officers, di- 
rectors and stockholders. Second, afford- 
ing the solicitor an opportunity to meet 
customers of other departments when they 
come into the trust company to transact 


337 


their business. 
personal 
ments. 
This brings us to the third phase of trust 
publicity, the department of advertising. 


Third, securing “leads” by 
letters and published advertise- 


Advertising Mediums. 


In the order of their value, useful me- 
diums for trust department advertising are, 
first, personal letters to selected lists; sec- 
ond, printed booklets; third, published ad- 
vertisements. All three should be used and 
the trust department’s publicity plan should 
correlate all three. Newspaper advertise- 
ments should create inquiries for booklets. 
Inquiries for booklets should be followed 
up by personal letters. Personal letters 
should pave the way for personal solicita- 
tion. 


Newspaper Advertising. 


In regard to newspaper advertising, it 
would seem at first view that this is the 
least important medium for trust depart- 
ment publicity because: first, only a small 
percentage of the readers of a metropolitan 
daily can use trust service; second, very 
few readers of newspapers have time to 
more than glance at any advertisement and 
the trust department’s message cannot be 
absorbed at a glance. These are weighty 
objections and only one consideration over- 
comes them. 


For Yourself 


An Executor’s Task 
mere mechanics of executorship are so little 
understood by the average man that he often 


st a, trust 
In Tru eon, wh lt YOU ST Fre fails to realize the importance of selecting a 
rust ved by proper executor. 
Aside entirely from the responsibility of protecting 
estate and secing that the beneficiaries get every 
which they are entitled; aside entirely from 
judgment required in handling investments, 


4 street, 7 
«Put not voor © foolish a is 
democracy 8s if he Conceived it 


t 
and have it a ble to make a will y 


nature 
« v ni 
nated 2&5 volunt! rs and othe 
trusts creat rs 
pe for the ben 
gilts 


by the 
be created 
benehciaries rust may readily hich. money — 


Wills are kept by the Missis- 
sippi Valley Trust Company in 
a sealed envelope bearing the 
maker's name, which envelope is 
placed in the Trust Department's 
strong vault under double lock 
and key. The will is subject to 
removal only upon the death of 
the maker, or upon his personal 


request. 

When notice of death is received by the Trust 
Company the will of the deceased is withdrawn and 
taken to the Probate Court, where it is ly 
proved up by affidavits of the witnesses. If the Trust 
Company is named as executor under the will an 
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The newspaper claims, and SEE Tame 
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gets a certain amount of 
every man’s time every day. 
No matter how busy he is, 
the average man spends from 
ten minutes to half an hour 
with his newspaper and dur- 
ing that time his mind is 
open to new impressions and 
his memory is prepared to 
retain those impressions if 
they are valuable to him. He 
may not see every advertise- 
ment in the newspaper, but 
he will see a great many 
more of them than even he 
himself would admit. If every 
day’s paper contains an ad- 
vertisement of trust service, 
a mental background of fa- 
miliarity with trust service 
will be created in what is probably 
the best and cheapest way of creating it. 
Given this mental background, the trust 
company’s personal letter appeals and the 
personal calls of the trust company’s solici- 
tors will find a great deal of preliminary 
work already done for them. 


Tone of the Copy. 


The tone of trust department newspaper 
copy should be as far as possible informa- 
tive. It should assume that the reader is 
a person of at least average intelligence 
and wealth and should take it for granted 
that he wants information as to the rights 
of a testator, the restrictions which affect 
wills, the machinery of probate procedure, 
the powers and duties of a trust company 
as executor and the use and cost of cor- 
porate fiduciary service. It is too much 
to expect that the newspaper reader will 
have time for long discussions of any of 
these subjects, but he may be given a few 
salient facts and offered a booklet or a 
series of booklets which go more into de- 
tail. He may ask for one of these book- 
lets. If he does, he is at once a valuable 
addition to a mailing list or a solicitation 
list. Even though he does not ask for the 
booklet, he may consciously or subcon- 
sciously desire it, so that when the trust 
company mails it to him or the solicitor of 
the trust company presents it, he will re- 
ceive it with satisfaction and read it with 
attention. 


The Mailing List. 


The most prolific source of new business 
for a trust department is the intensive cul- 








Who Will Execute Your Will? 


Why Not Choose a Specialist—as You Do a Doctor or an Engineer? 


OUR estate is your own private property now. Set- 
y tling it wheo you are gone wil! be a public matter 
—— The fiduciary who handles it will act under the Pro- 
bate Court. but you may appoint this executor 


You can afd should appoint an executor whove Adelity is 
sure, whose life is anlimited, whose time will always be at 
the service of your estate. whose ability s. the result of years 
of specialization in handling estates. 


Get our sootict, - Rreeuton,» Mississippi Valley Trust Company 


Read # and see pour attorney. 
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A NEWSPAPER ADVERTISEMENT 


tivation of a _ well-selected prospect list 
through direct-by-mail advertising. How- 
ever, the best selected mailing list and the 
best prepared material cannot be trusted to 
produce more than a ten per cent. reply 
and that means that every useless name on 
a mailing list is a tenfold waste. 

In constructing a trust department mgil- 
ing list it is well to start with a large num- 
ber of names selected from various sources 
and to reduce these by careful analysis and 
ruthless elimination to a master list which 
may be the nucleus for expansion from day 
to day. 


For example, a trust company I know of 


secured six lists, as follows: Real Estate. 


. 


Tax Payers Assessed $7500. and Over, Per- 
sonal Tax Payers Assessed $1000. and Over, 
Credit Guide List of Individuals Rated 
Very Wealthy, Wealthy, Large Means and 
Fairly Large Means, List of Presidents and 
Treasurers of Corporations Rated at $20,- 
000. and Over, List of Bank and Trust 
Company Stockholders, List of Automobile 
Owners. These six lists were combined and 
duplicates eliminated so that one card-index 
resulted in which each card showed all the 
lists on which the name appeared. Elim- 
ination’ was then conducted to cut out of 
the list, first, officers and directors of com- 
peting trust companies; second, corpora- 
tions which owned real estate or bank 
stock; third, automobile owners who had 
no other qualifications; fourth, customers 
of the trust company (these went into a 
special list to be discussed later); fifth, per- 
sons whose homes were in other cities. 
These eliminations reduced an original list 








of fifteen thousand to something like five 
thousand, and it seemed. safe to assume 
that every one of these five thousand people 
had an estate and would be interested in a 
method of protecting it. 


A Booklet Series. 


The trust company then prepared four 
booklets; a booklet on wills entitled “To- 
day’s Duty”; one on administration entitled 
“Executors”; a third called “Specimen 
Trusts” and a fourth, on “Trust Worthi- 
which discussed the trust company’s 
strength and abilities. Four letters, 
with booklets enclosed, were sent at thirty 
day intervals to the entire list. Each let- 
ter contained a reference to a book entitled 
‘Tests of a Will,” and a suggestion that the 
recipient of the letter write, call or tele- 
for this “inquiry puller.” Where 
the recipient requested the book, it 
not mailed to him but was sent by the 
hand of one of the company’s personal 
solicitors. At the end of the four months’ 
campaign the list was gone over card by 
card, and an effort made to ascertain if 
possible what names should be taken from 
the list individually not worth while. 
Certain names were eliminated and addi- 
tions were made of names suggested from 
time to time by officers and directors of the 
company and by the solicitors. The list 
was then checked with the city directory 
and another campaign of letters and book- 
lets was directed to it. Meanwhile the 
solicitors used the list in selecting those on 
whom they would make their calls. After 
a year it was found that a satisfactory num- 
ber of actual trust relations had resulted 
from the entire campaign. Nearly all of 
them had required a visit or several visits 
from a solicitor, but the solicitors them- 
selves were enthusiastic as to the value of 
the newspaper and direct-by-mail publicity 
which had paved the way for their calls and 
backed up their efforts. 
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Press Notices. 


This same trust company has always con- 
sidered press notices one of its most 
valuable publicity adjuncts. Whenever it 
files a will it sends a short account of the 
matter to the city editors of each one of 
its local dailies and it is not unusual to 
find these “stories” reproduced on the front 
page with*prominent mention of the fact 
that the trust company is named as execu- 
tor of the estate. Later, when an inven- 
tory of the estate is filed, the trust com- 
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pany sends an account of it to the city edi- 
tors and where the estate is large or the be- 
quests have news value, these accounts also 
are accorded prominent space. After these 
news items have been printed, it is fre- 
quently possible to reproduce them in news- 
paper advertisements, to mail clippings of 
them to the prospect list with appropriate 
comments or to have the solicitors use 
them as a timely means of reawakening 
the flagging interest of 
testator. 


some prospective 


It will be seen from the foregoing that 
the entire publicity plan of this trust de- 
partment is a concerted attack on public 
ignorance and public inertia, that it is 
grounded in widely diffused, low cost, low 
efficiency publicity and that it increases in 
intensity and in expense per prospect as the 
audience decreases in number. 


Publicity Begins at Home. 


One feature which has not been touched 
on is the cultivation of those customers of 
the trust company who do not use its trust 
department. Though this audience has been 
reached last in the present discussion, it is 
first in value as a source of trust business. 

The trust company which has been given 
as an example above uses a central cus- 
tomer list to decided advantage in its trust 
department publicity. Every customer of 
any department who has an estate is re- 
garded as a legitimate prospect for trust 
service and the trust department feels that 
it is its own fault if such a prospect is not 
turned into a customer. 

This particular trust company publishes 
a monthly customer’s magazine, the distinct 
purpose of which is to interest the custo- 
mers of each department in all the service 
which the trust company can render them. 
Articles about the trust department are 
given more space in this magazine than any 
others, because it is believed that people 
need more education on trust service than 
on any other service which the trust com- 
pany offers and because it has been proven 
by actual experience that the readers of the 
magazine pay more attention to the trust 
articles than to any others. 

In addition to this form of reaching the 
trust company’s own clientele, the trust de- 
partment has a special solicitation list of 
stockholders and prominent customers who 
have not vet availed themselves of the trust 
company’s fiduciary services. Special letter 
and solicitation campaigns are prepared for 


the benefit of this list. One of these plans 
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took the form of a handsomely bound and 
illustrated book entitled “Experiences of an 
Executor,” which was written by a vice- 
president of the company and which gave 
in story form the intimate inside details of 
estate management and of relations with 
estate beneficiaries. A letter describing this 
book was sent out and about forty per cent. 
of those who received the letter wrote, 
telephoned or personally asked for the 
book. Every one of these requests was 
handled as a personal solicitation lead. 
They came in too rapidly for the books to 
be delivered personally by solicitors, but, 
within two weeks after the books had been 
mailed or handed to customers, a personal 
call had been made on every one of them 
and these calls resulted in more actual 
business in proportion to the size of the 
audience originally selected for the plan 
than has been shown by any other publicity 
plan which the trust company has under- 
taken. 


How Much to Spend? 


One question which is’ very frequently 
asked and very seldom answered is: “How 
much should be appropriated to trust de- 
partment advertising?” 

It is seldom answered because the an- 
swer depends on two variable factors: first, 
the size of the community in which the 
trust company operates, and second, the 
amount of competition which must be met. 
In its advertising budget for 1920 the trust 
company I have used as an example ap- 
propriated $13,000 for trust department ad- 
vertising and divided this sum among me- 
diums as follows: Newspapers $7,400, Di- 
rect - by - Mail, $4,000. Class Publications, 
$600, Trust Department Pro Rata of General 
Company Advertising and Overhead Ad- 
vertising Expense $1,000. 

This appropriation covered a situation 
where the community served had a popula- 
tion of close to a million and where compe- 
tition between four trust companies and 
two national banks with trust departments 
was quite keen. It was not sufficiently 
large in my opinion. A community of a 
million people ought to include at least ten 
thousand worth while trust prospects, that 
is to say, there ought to be at least ten 
thousand people in that community who 
have personal estates worth $5,000 and over 
and who have not made wills naming trust 
companies as executors or trustees. Sup- 
plying this community with a background 
of trust information by newspaper publicity 
can scarcely be done without a weekly ex- 


penditure for newspaper advertising of at 
least $200. 

Supposing that five thousand prospects 
are segregated in a mailing list and circu- 
larized once a month with matter which 
costs on an average ten cents per copy, in- 
cluding postage, we have a cost for direct- 
by-mail publicity of $6,000, making the ag- 
gregate expenditure necessary for these 
two items alone amount to $16,400. This 
total does not include the trust depart- 
ment’s share of the publicity department’s 
overhead or its share of the general adver- 
tising done for the company as a whole. 
I think it safe to say that a trust company 
which handles or should handle around 
$50,000,000 of deposits, in a community of 
a million, with several strong competitors, 
is not over-extending its trust advertising 
if it appropriates $20,000 annually to this 
item. 

It is worth while remembering in con- 
nection with trust department advertising 
that, if successful, it creates relations which 
are definitely profitable over a more or less 
extended term. Finally, no other depart- 
mental advertising which a trust company 
publishes has such a salutary effect on the 
trust company’s position in the minds of 
prospective customers for all departments 
as intelligent trust publicity. 





Co-operation in Bank Protection 


Th present epidemic of crimes, burglaries 
and holdups against banks and trust com- 
panies calls for the adoption of more effec- 
tive methods of protection and installation 
of available safeguards. Leading banks and 
trust companies of Utica, New York, have 
adopted a co-operative plan of installing an 
elaborate burglar alarm system. Connection 
is with police headquarters and sub-stations 
and an attack upon any one of the institu- 
tions is immediately communicated to the 
authorities. The alarm is so placed that 
the cashier or teller has only to place 
his foot on a button which sets a corres- 
ponding signal on the desk of the police 
sergeant. 





The Fulton Trust Company of New York 
reports total resources of $10,003,000; de- 
posits of $8,700,000; capital, $500,000; sur- 
plus and undivided profits, $675,467. 


The Albany Trust Company of Albany, 
N. Y., reports total resources of $10,571,000; 
deposits of $9,707,000; capital, $400,000; sur- 
plus and undivided profits, $412,456. 
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OF TRANSFER AGENTS AND CORPORA- 


TIONS IN CONNECTION WITH FEDERAL ESTATE TAX 
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SAFE POLICY AND PROCEDURE 


ROBERT L. 
With the First Trust and Savings Bank of Chicago 
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The question of the responsibility of transfer agents in connection with the 















Federal Estate Tax has caused some uncertainty among those responsible for passing upon transfers of 
stocks standing in the names of deceased persons, and occasioned an eramination of the Law and Regula- 
lions, the results of which are set forth in the following article.) 


The opinion has been expressed that the 
Federal Estate Tax Law imposes on corpora- 
tions and their transfer agents the responsi- 
bility of seeing that before they make trans- 
fers of stocks standing in the name of a dece- 
dent, any Federal Estate Tax to which the 
estate may be subject has been paid. A cer- 
tain indefiniteness of the law and the regula- 
tions of the Commissioner of Internal Rev- 
enue, in connection with expressions of this 
opinion, has caused certain transfer agents to 
adopt the policy of inquiring as to the pay- 
ment of this tax before making transfers from 
the name of a decedent whose estate might be 
subject thereto. 

The plain unwisdom of adding any unnec- 
essary obstacle to those which already so de- 
lay the transfer of corporate securities in es- 
tates, and the hope of seeing the uniform 
adoption of requirements as little onerous as 
possible, lead the writer to present the follow- 
ing comments on the Federal Estate Tax law 
and the regulations. 


From his éxamination of the law it seems 
to the writer apparent that the intention of 
the law is to throw the responsibility for the 
collection of the tax entirely upon the execu- 
tor or administrator appointed in this coun- 
try, if there is one; otherwise upon the par- 
ties receiving the property into their posses- 
sion. Section 400 of the law states that when 
used in this title (being title IV of the Rev- 
enue Act of ‘1918, or the Estate Tax law) 
the term “executor” means the executor or 
administrator of the decedent, and, if there 
is no executor or administrator, any person 
who takes possession of the property of the 
decedent. Those parts of the law and of regu- 
lation 37 which cover the filing of notices’ 
and returns,” the payment of the tax,’ and the 


1. Sec. 404 of Law, Art. 70, Reg. 37. 
2. Ibid. Arts. 67, 68, 69, 73, of Reg. 37. 
3. Sec. 407, of Law. 
4. Art. 113, Regulation 27. 





liability for the payment of the tax,* refer to 
the executor, which is to be taken as meaning 
what the term is defined to mean. 


Responsibility Imposed on Transfer Agents 


The only reference in the law or the regu- 
lations to the corporation or its transfer agent 
occurs in Article 74 of Regulation 37. That 
regulation sets forth the circumstances under 
which the corporation or its transfer agent is 
required to file a notice on form 714 of its 
having been requested to make a transfer of 
stock belonging to the estate of a non-resident 
decedent. The whole obligation thereby im- 
posed is qualified by the proviso “unless the 
transfer is made upon the order of an execu- 
tor or administrator appointed in the United 
States.” In other words, the only duty ex- 
pressly imposed on transfer agents is one to 
report requests for the transfer of stock from 
the name of a deceased non-resident when the 
request comes from some one other than an 
executor or administrator appointed in this 
country. In the law and the regulations which 
accompany it, therefore, there is no evidence 
of any intention to place upon corporations 
or transfer agents the responsibility of seeing 
that an executor or administrator appointed 
in this country performs his duty of paying 
the Federal Estate Tax. The tone of the 
‘language both in the article and the regula- 
tions is plainly to the contrary. 

The only place where any suggestion of an 
added responsibility upon companies, trans- 
fer agents and registrars occurs is in the in- 
structions on the reverse of form 714. Those 
instructions say in part 

“this notice must be filed by each company, 

transfer agent or registrar requested to 

make transfer of stocks or bonds issued by 

a corporation organized in the United States 
belonging at the time of death to any per- 
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son outside of the United States since Sep- 

tember 8, 1916.” 

They also say that the notice must be filed 
by the persons just named within 60 days 
after receipt of request 

“for the transfer of securities belonging to 

any person dying outside of the United 

States or within 60 days of receipt of in- 

formation of the death of such persons” 
and, further, 

“Transfer of stock should not be made un- 

less notice has been filed with the Commis- 

sioner of Internal Revenue and permission 
to make such transfer has been granted.” 

In these instructions, it will be seen, there 
is no qualification of the obligation of the 
transfer agent, corporation or registrar to file 
10tice, in which respect they are absolutely 
contrary to Article 74 of Regulation 37, which 
says the notice need not be filed if the re- 
quest for transfer comes from an executor or 
administrator appointed in this country. It 
will also be seen that there is no qualification 
of the statement that transfer should not be 
made until the Commissioner has granted his 
consent. If this instruction were strictly fol- 
lowed no transfer of property of a non-resi- 
dent decedent could be made without the pres- 
entation of a release of lien. The instruc- 
tions on the reverse of form 714 make no 
reference to any portion of the law or the 
regulations as their basis, and in the features 
quoted go quite beyond anything in the law 
and regulations. 


Payment of the Tax 


The provision which has apparently given 
rise to the apprehension that corporations and 
transfer agents might be held responsible for 
the payment of the tax is the provision of 
Section 409 of the law that the tax is a lien 
for 10 years on all but certain parts of the 
estate. It is true that if the executor or ad- 
ministrator did not perform his duty, a trans- 
fer might be made of property which was sub- 
ject to the lien of the tax. Inasmuch, how- 
ever, as the responsibility for paying the tax 
is put entirely upon the executor or adminis- 
trator, where there is one appointed in this 
country, it does not appear that any respon- 
sibility should rest on the transfer agent or 
registrar for making the transfer subject to 
that lien, where such an executor or adminis- 
trator has been appointed. It is to be noted, 
too, that in the letters of the Commissioner 
which have been cited as a basis for a sug- 
gestion that corporations and transfer agents 
should investigate the payment of the tax, 
there is no mention of any responsibility upon 
the company or transfer agent for making 
the transfer subject to the tax. Indeed, in 


one of these letters addressed to the Cor- 
poration Trust Company under date of Janu- 
ary 10, 1920, this sentence occurs 

“Subject, however, to the lien the stock may 

be transferred and until further notice this 

may be done without the spectal written 
authorisation of the Bureau.” 

Further, in case of a transfer to a pur 
chaser for value without notice by a trans 
feree who would be liable for the tax, such 
purchaser gets the property free from th 
lien of the Federal Estate Tax, which lie 
is transferred to the property of his vendor. 
The only instance in which a purchaser for 
value without notice might be injured, it 
seems, would be where he bought the prop- 
erty directly from the administrator or execu- 
tor, and where it was transferred to him 
without a payment of the tax, and reclaimed 
by the Government. In this case he would 
be taking it directly from the person under 
obligation to make a payment before the 
transfer, and it is not reasonable to suppose 
that the company or its agent, acting merel) 
as an agent to carry out the purpose of the 
principals, would be held to be under any gen- 
eral legal obligation to protect either of the 
parties to the transfer. In the absence of 
evidence to the contrary, the company, its 
transfer agent or registrar, should be entitled 
to assume that the executor or administrator 
has properly performed his duty, and that 
the purchaser, the party chiefly interested, has 
taken the precaution to inquire as to whether 
the property transferred to him is subject 
to the lien of the Federal Estate Tax. 


How Obligation is Discharged 


The practical difficulties which lie in the 
vay of making any valuable requirement in 
regard to the payment of this tax are con 
siderable. If any obligation should be held 
to exist on a corporation or its transfer agent 
tu investigate the payment of this tax it could, 
under the language of the law and the regula- 
tions, be discharged only in one of the two 
following ways: 
a By the receipt from the Commissioner of 
a certificate releasing the lien on all th: 
property, or on that part which was con- 
concerned in the transfer, or 
Refusal to make transfer without knowl- 
edge on the part of the corporation or its 
agent that 
(1) The property being transferred was 
such property as would be free from 
the lien of the tax under Section 409 
of the law, or 

(2) That the estate was not subject to 
the tax. 
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As to the former of these ways, no general 
release will be granted until the total liability 
the estate is ascertained to the satisfaction 
the Commissioner, a result which may not 
bc reached for years. Partial releases he may 
give in his discretion, when he is satisfied a3 
payment or provision for payment of the 
tax. The law and the regulations 
409 of Law, Article 100 of Regulation 37) 


(Section 


ntemplate the issuance of such a certificate 


f partial release only when the payment of 
he tax is secured by a surety bond. Execu- 
ors and administrators will take very un- 
kindly to the proposition of putting up a bond 
to secure such a partial release, unless there 
is an undisputed necessity for obtaining it. 
In order to come within the second of the 
two alternatives it would have to be ascer- 
tained that the stock being transferred was 
going to be used for the payment of an ex- 
pense which would be allowed by the court 
having jurisdiction as an expense of adminis- 
tration, or that the estate was not subject to 
the tax, matters upon which it would be diffi- 
cult to be satisfied. 


Suggestions as to Procedure 


In view of the above it is suggested that 
the following policy might safely be adopted: 


a When requested by some one other than 
an executor or administrator appointed in 
this country, to transfer property of a 
non-resident decedent, the company or its 
agent should make a report on form 714 
and wait for a release of lien from the 
Commissioner of Internal Revenue, or for 
such satisfactory evidence of the pay- 
ment of the tax, or of the estate being 
exempt, as would justify taking the risk 
involved in making the transfer. 

When requested by some one other than 
an executor or administrator appointed 
in this country, to transfer property of 
a resident decedent, the company or its 
agent should omit making a report on 
form 714, but should make the same re- 
quirement for transfer. 

Where the transfer is requested by an 
executor or administrator appointed in 
this country no attention should be paid 
to the Federal Estate Tax. 

In the above requirements the theory in- 
tended is that and _ transfer 
agents, while meeting to the fullest extent 
the words and intention of the law and the 
regulations, should not assume a responsibil- 
ity plainly intended by the law to rest upon 
others. 


corporations 


BritIsH AND Dutcu Pi_tGrim DELEGATION 


Representatives of Great Britain and Holland attending celebration of Tricentennial Anni- 
versary of Landing of the Pilgrims, received at City Hall in New York 
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GRAIN, COTTON AND CO-OPERATIVE MARKETING 


HENRY M. ROBINSON 


President First National Bank of Los Angeles and of Los Angeles Trust and Savings Bank 
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(Epitor’s Note: Space limitations prevents 
the publication in full of the very valuable 
address delivered by Mr. Robinson at the re- 
cent annual convention of the American Bank- 
ers’ Association in Washington, D. C., from 
which the following excerpts are taken.) 


A discussion of commodity financing is 
particularly pertinent during the present 
period of credit shortage throughout the 
country. There are many evidences of grow- 
ing dissatisfaction on the part of the pro- 
ducers of many commodities who claim that 
they are being discriminated against by 
bankers or those in control of credit facili- 
ties, and there is constant agitation by such 
producers for an extension of the principle 
of co-operative marketing to remedy, or at 
least to relieve, the situation. 

There is no question but that the proper 
apportionment of funds in response to the 
clamorous demands for the use of credit 
facilities of the community presents a seri- 
ous problem to the conscientious banker. 
Abuses have crept into our existing prac- 
tices, and at some points the situation is 
critical. 

It is well to recognize clearly this prob- 
lem .of financing commodities on a basis 
which is fair to all elements in the com- 
munity, and endeavor to reach some satis- 
factory basis for assuring the producer a 
fair and proper share of community credit. 
It is likewise just as important to consider 
the dangers that attend some of the reme- 
dies proposed by the producers for improv- 
ing their condition. * * * 

For many years it has been accepted as a 
part of the obligation of the banks of the 
country to finance the movement and stor- 
age of grain, but no commodity, considering 
its importance, has shared as little in the 
financial resources of the country as has 
cotton—this principally due to the lack of 
adequate warehouse system in the produc- 
tion area, and lack of open market for paper 
issued against the product. * * * 

Prior to the advent of the Federal Reserve 
system, cotton loans were made as a rule in 
the form of ordinary notes, and these again 


were used as collateral or rediscounted by 
the local banks with eastern correspondents. 
Insufficient effort has been made to place 
cotton and its storage on a basis of credit 
in a form that would be readily marketable 
on its own merit, although the Federal Re- 
serve Bank system, by encouraging the use 
of trade and bankers’ acceptances and of 
uniform warehouse receipts, has aided in 
creating an open discount market for cotton 
acceptances which affords substantial encour- 
agement for investment of capital and bond- 
ed warehouse enterprises. * * * 

The farmer is beginning to feel that he is 
entitled, if he to have his crop 
carried beyond the harvest period. This is 
not a new thought as far as the farmer is 
concerned, but it has had a rebirth in the 
last few years, and accounts very largely for 
the new developments in the line of farmers’ 
co-operative or collective marketing move- 
ments, which, for the time being, are largely 
directed to the financing of the crop through 
and beyond the production stage. 


so desires, 


It is quite accepted that in the great crop 
producing sections of the country bankers 
have sometimes used and abused individual 
credit seekers who are small farmers and 
producers. This has not been limited alone 
to the small banks, but indirectly also is 
charged against the banks of the large cities 
—this through the factors and buyers, rep- 
resentatives of the great concerns in the 
metropolitan centers, who with the local 
banks are the principal sources for the pro- 
ducers to obtain funds. * * * 

That the banker must meet this problem; 
that there must be a modification of the old 
attitude, is patent. But whether this should 
be done through banking machinery or 
through proper co-operative marketing, re- 
mains yet to be decided. However, some 
method must be devised for reducing the 
pressure on the producer which forces him 
to dispose of his crop, either at the moment 
the harvest is completed, or while its move- 
ment is under way, as this has been too 
often used as a means for price depreciation; 
and methods must be discovered for lower- 
ing the cost of financing him. 
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EW business for banks and trust 
companies! It has been thought 
of, talked about, and picked to 
pieces by all financial institutions, 
but seldom is thought given to its 
human side. 

The best methods of getting new 
business, the real advantages, etc., have been 
discussed in a cut and dried manner, so that 
nowadays everyone feels that this field of 
new business has been completely covered. 
But has the human side? And by human 
side is meant the appeal of the banker to 
the individual in a manner that personally 
affects that individual’s case. 


STUDY THE HUMAN SIDE OF BUSINESS 


Many will say that this human side has 
been thoroughly discussed, but it is doubt- 
ful. Think over how you have planned to 
approach people. Have you not thought 
of a person as belonging to a class and 
tried to picture him in such a position us- 
ing your power of association to under- 
stand his case? You have not thought of 
him as an entirely different character, but 
like everyone else in his class similar in 
tastes, similar in thoughts, and not dis- 
tinctive. People are distinctive, are differ- 
ent, and are individualistic. They should 
be met with that idea in view. 

In the financial world, our advertisers are 
usually dealing with a class or with all the 
classes as a unit—the laboring, the capital- 
istic, the scientific, the political and the 


business and professional class in the broad- 
est sense of the words. 

It appears more and more true that the 
best method is the appeal to the individual 
in such a way that your thoughts and ac- 
tions fit his case exactly. You should know 
his ways, his method of living, his business 
and I guarantee that if diplomatically ap- 
proached, no trouble will ever result in the 
dealings with your prospective customer. 
You may not get him to come to your insti- 
tution the first time, the second time or the 
third time you try, but by constant and 
steady work, you will slowly influence him 
to your side—bring him to your way of 
thinking. 


Attributes of the “Business Getter” 


The man who always has the happy salu- 
tation and attracts at first never gets far 
with people in general if that is all there 


is in him. He has no breadth of character, 
no depth of thought, or knowledge of con- 
ditions, and the person once attracted soon 
loses interest. His prospect has been lost 
to another concern. 

It has been found that the man who gets 
the business possesses the French savoir 
faire. Of course he must not be a bluff. He 
must be able to meet the emergencies he 
may be called upon to face. He must really 
have an intelligent and general knowledge 


THE MAN WITH THE HAPPY SALUTATION ATTRACTS AT FIRST 
BUT NEVER GETS FAR 











of more than one subject and more than 
one question. His ideas and opinions must 
show weight. 

Never make the party think you are on 
his track just for his business. He will 
soon become disgusted with your efforts, 
then will casually greet you, and finally 
flatly tell you that he does not desire to 
have any further dealings. 

Have you ever approached the scientist 
whose life’s work is chasing butterflies? 
How are you going to attract him? Meet 





NEVER MAKE A MAN THINK THAT YOU ARE ON HIS TRAIL 
JUST FOR HIS BUSINESS 


him and at once get to your point in busi- 
ness. No, not that. You will not be suc- 
cessful. The best method is to cultivate 
him, get him to tell you what his life’s 
work is, and show profound interest in 
what he has to say. Then he will be your 
friend. Chase butterflies with him if neces- 
sary. It sounds funny, but it is true. A 
little stretched, perhaps, but it brings home 
the idea it intends to convey. Now you 
know him and can talk business. He will 
come to your way of thinking and want to 
know what you have to offer. He is sold in 
the business sense. 

The person coming to a strange city to 
take up a residence does not want to know 
at first what your complete banking service 
is. He wants to get settled, and if you 
see to it that he is made to feel at home, 
if you introduce him to your friends, then 
he will almost unsolicited come to you 
and say, “Well, I want to make financial 
connections with your institution.” He has 
done this out of a sense of appreciation of 
your efforts and what courtesy you have ex- 
tended to him will not be forgotten. He has 
confidence in your judgment. Now you 
can show him many advantages of your 
company. 

So many mistakes in the past have been 
made by banks in seeking new business by 
approaching parties with a desire for per- 
sonal gain in their minds. That causes dis- 
trust and while you may succeed for a 
time, you will find that slowly but surely 
you will lose; and have surrounding you 


only a class whose paramount desire is 
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gain for their own selfish needs. A pleas 
ant life, indeed. No personal feelings will 
ever come in your dealings, and regardless 
of what many will say, that personal in- 
terest in the other party is a powerful in- 
fluence. Happily, this method is passing. 

Many people today feel and justly so, 
that all business is matter of fact. Al- 
though the population of the world is 
enormously increasing, the whole-hearted 
friendly feeling of one to another is there 
On the surface of many it does not appear, 
but it is there if you get beneath that sur- 
face. If financial institutions in their ad. 
vertising of service will appeal more to the 
individual and not the various classes, they 
will find that certain barriers will be brok- 
en, and they will see that people will better 
understand them and appeal to them with a 
feeling yet unknown.. 





Future of Trade With Far East 

The economic awakening in the Far East 
with its vast potentialities of man power 
and of vast resources—these offer a pros- 
pect of future trade possibilities across the 
Pacific and must stimulate the activity and 
imagination of American business men, ex- 
porters and bankers. America’s commerce 
last year with the Far East exceeded $2,- 
000,000,000, or more than 15 per cent. of our 
world trade. The facts as to our foreign 
trade with the Orient are brought down to 
date together with a wealth of other infor- 
mation of value to American importers and 
exporters in a new edition of “Trading With 
the Far East” which has been issued by the 
Irving National Bank of New York. 

“The figures as to our trade with the Far 
East,” the volume says, “furnish ample 
ground for the belief that the greater fu- 
ture of American trade lies across the Pa- 
cific rather than the Atlantic. Every trade 
report and every returning trader brings 
the message that Asia—that continent of 
tremendous distances, vast man-power and 
potential natural wealth almost unbeliev- 
able—is only at the beginning of a marvel- 
ous development and that that the stage now 
is set for her economic awakening.” 

Detailed information on the commercial, 
industrial and natural resources of every 
country in the Orient which is a factor in 
foreign trade is compiled in the book, which 
is a volume of 320 pages. The countries 
treated include Japan, with her territorial 
possessions of Chosen and Formosa; Si- 
beria, the Chinese Republic, the Philip- 
pines, India, Ceylon, Afghanistan and Belu- 
chistan; Siam, French Indo-China, the Straits 
Settlements and the Dutch East Indies. 
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Whether a bank or trust company is 
large or small the work detailed to the 
purchasing department embraces many op- 
portunities for greater economy and efficient 
operation. In this article we will endeavor 
to give some idea of the tremendous area 
which is covered in the purchasing of 
equipment from one central point for such 
a large institution as this bank, with its 
eighteen branches, 

The purchasing of fixtures, equipment, 
supplies, etc., for banks has usually been 
taken care of by the heads of the various 
departments. Only recently, in most cases, 
has the installation of a purchasing de- 
partment been considered an asset to the 
bank. Many institutions of size have yet to 
develop a satisfactory arrangement on this 
important subject. Due to the tremendous 
growth of many banks throughout the coun- 
try, it has been necessary to designate 
someone to look after the work of this 
character. This position has developed into 
a “purchasing agent.” 

It is well to standardize on equipment, 
but how is the banker to know whether or 
not he is adopting the correct equipment? 

Suppose you start on machine equipment. 
Just go through your office today, list up 
your machines, find out a little of their 
history, and you will not find it difficult 
to know which is giving you the_best serv- 


ice, 
Complete Record of Labor-Saving Devites 


We have in our office a complete record 
of each machine, the original price, repair 
costs and all the necessary data. This in- 
formation can prove to our own satisfaction 
the life of a machine in our office. Sales- 
men will tell you that their machine will 
outwear a competitor’s machine. It de- 
pends largely on conditions, and this record 
gives us just that information. Often in 
purchasing machine equipment, the pur- 
chaser has in mind just the kind of service 
the machine will give, and the price he may 
purchase it at. Since, in the average bank, 
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purchasing is somewhat of a side line, not 
enough time is devoted to a thorough regu- 
lar inspection of labor-saving devices. lf 
a little study is devoted. to this subject, 
system can be established, which will elimi- 
nate extra work and inefficiency. 

Machine equipment is probably the most 
expensive, but carries with it the labor-sav- 
ing features, and it is to the advantage of 
the bank to make all the use possible of 
such equipment. The best machines on the + 
market have only one price. As we have 
equipped our offices with what we have 
found the best of machines, the prices have 
been stipulated, and in every case that price 
is paid. In this way one gets just what is 
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paid for. Usually a commodity with an 
elastic price, has some undesirable quality 
connected with it. 

Along the line of machine statistics, our 
records have been compiled further into 
such a complete separate record of all the 
equipment, including machines, furniture, 
etc., which is not included as total deduct- 
ible expense under the income tax laws. 
This record shows the original price of the 
machine, the day on which the invoice was 
paid, and this is verified by our expense 
voucher. The percentages which we are 
allowed to charge off each year are spread 
over its respective area, so that at the end 
of any year, we are able to point out defi- 
nitely the amount of expense which we are 
allowed to deduct from our tax report. 
This is of special value when it comes to an 
examination. 

One can readily appreciate that the high- 
est degree of efficiency can be maintained 
in machine equipment if a real mechanic is 
employed by the company to repair and 
generally overhaul the machines when 
necessary. Ordinarily it is almost impos- 
sible to get immediate service from the 
outside, and, if you have such a man in your 
office, you can readily appreciate the con- 
venience, to say nothing of the minimum 
expense. Much money is needlessly 
pended each year on machine repair. 


ex- 


The general supplies of the institution are 
under the supervision of the purchasing de- 
partment, from the time they are put into 
the stock room, until they are disposed of 
throughout the institution. The machine 
equipment and furniture is continually un- 
der the surveillance of the department, and, 
with reference to the latter, an inventory is 


con eS Ss SS. %..8 13 14 «16 16 17 


ARTICLE 


TRUST COMPANIES 


taken every six months. This inventory is 
a splendid check in many ways, and presents 
a good opporttinity to become acquainted 
with the general qualities of the equipment. 


How to Plan Your Printtng 


one of the largest 
successful business houses 
realize strongly that they are judged by 
their stationery. Their advertising, too, is 
their printed personality. It is good busi- 
ness to plan your printing. Of course oc- 
casions arise when necessity is a matter of 
hours—minutes. But the planned printing 
program takes that automatically. 
Every item printed carries its touch of in- 
dividuality, its its 
ality. 


is probably 


Printing 
items. Most 


care of 


distinctiveness, person- 
We have developed what we think a de- 
cided asset to our institution along this 
line. For instance, forms are made up on 
electros, placed on cylinder presses any- 
where from four to eight forms are in the 
“set-up.” When these are work- 
ing, one can readily appreciate that we 
receive the benefit of a full revolution of 
the press, and our paper is cut to no waste; 
this is also done on smaller presses. It 
our policy to arrange the forms, if possible 
to cut out without waste. This is often very 
easily accomplished by adding an inch or 
taking off from a particular sheet and we 
could cite many an instance where we have 
been able to print forms without a particle 
of waste. This found has more than 
cut our printing bill in half, and, at this 
writing, it hard to estimate just how 
much has been saved. 
In the 
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using the lithograph press. If the con- 
sumption is great, enough currency straps, 
coin wrappers, etc., can be printed in this 
way to an advantage. Naturally only banks 
of enormous size can take advantage of 
these tremendous runs. 

It is often the case that one department 
will submit a form for printing or ruling 
which they have devised to meet their par- 


ticular needs. If one is familiar with the 
stock, two or more forms may be com- 
bined which are used in several depart- 
ments, and which will answer the same 
purpose. We have found this to be the 
case in a number of instances. Even in 
the stock on shelves at the present time 


we find many forms which can be combined 
very easily, and we have a check on these 
which will call our attention to that fact 
when the times comes for a re-run. Splen- 
did results can be obtained by replenishing 
the stock at the printer’s dull time of the 
year. In this way more pains are taken, and 
prices are lower and service better. This 
tends toward a decided advantage, both for 
the printer and for the institution. This 
condition would be unwise to adopt just 
now, owing to the high rates, and uncer- 
tainty of the paper market. It is the cus- 
tom with many firms to discard and throw 


into the waste, all the old forms. We have 
been able to salvage hundreds of dollars 
worth of this stock, and, in every case 


where a form is discarded, if the quality of 
paper is at all good, we make use of this 
stock, printing various forms for inter-office 
work, and also using a great amount for 
scribbling paper. 


Economy in Printing Checks and Check 
Books 


Probably the largest printing item is that 
of checks and check books. This is a sub- 
ject which is ordinarily left to the discre- 
tion of the lithographer. Quantity in this 
commodity makes considerable difference in 
the price. The subject of imprinting checks 
for particular customers has necessitated 
the carrying of additional stock in the or- 
dinary bank, with what is termed the end- 
panel style of the check where the name of 
the customers can be printed. We have 
found by the adoption of this particular 
style of check, we have been able to elimi- 
nate about 100 different styles of checks 
throughout our several offices. The circu- 
lation of the end-panel check for general 
use does not destroy its appearance. 

The imprinting of checks for customers 
in this day has been largely overdon>. In 
many cases customers having practically no 
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balance at all will insist upon having their 
name printed on the checks, adding expense 
to the bank. Besides this there are custom- 
ers who demand special checks be made for 
them, and they little realize the tremen- 
dous cost of these special jobs. The salary 
of a good clerk can be saved each year, 
and much better service given to the cus- 
tomer by maintaining an employee whose 
business it is to show the customer what 
you have on hand and what can be done 
with the ordinary stock check. 

In dealing with stationery it is well to de- 
velop relations with a reliable house that 


can furnish the several little items which 
are necessary from time to time without 
the necessity of going around shopping. 


It is well to get bids, but you will find that 
in reliable the prices are pretty 
close. 


houses, 


Purchase of Paper Requirements 


In the average purchasing department 
very little is known of paper. This is a 
life study in itself. The mistake is very 


often made of putting inferior quality paper 
on a short run. On the short run one can 
well afford good paper, or at least as good 
as the job will warrant, and reserve the 
careful picking of paper when it comes to 


large sheets and Jarge runs. We have 
found that in the majority of cases the 


matter of stock is left almost entirely to 
the printer’s choice. In dealing with ruling 
jobs, it is well to deal with a ruling house 
and not handle it through a regular printer, 
and even in submitting a proof, one can 
save much on the setup, if the correct copy 
of the ruling can be given to the ruler. 
This is an instance where a “T” square rul- 
ing pen comes in very handy. 

One good policy to follow is to prohibit, 
as far as possible, the developing of rush 
orders, that is, not to allow the stock to 
deplete to such a state where it is necessary 
to place a rush order in order to replenish 
a commodity before it is entirely depleted. 
In this connection a little system and a 
few records are necessary. For instance, 
with the number of branch offices which we 
have it is almost impossible to keep a sup- 
ply of all the forms of stationery which 
are essential to these branches in our stock 
room at the head office. It therefore be- 
comes necessary to receive reports on these 
commodities each month in the various 
branches. In this way when these reports 


are compiled in the proper form, one can 
tell at a glance just about how long the 
stock 
them. 


which they have on hand will last 
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Another benefit derived from these re- 
ports is that in developing an order which 
is essential to one branch, one can easily 
run up quite a good sized order by replen- 
ishing the stock of some of the branches 
which are not entirely in need of that com- 
modity. Better prices are to be had when 
quantities are ordered; of course, in order 
to take advantage of a system such as this, 
all the branches and the head office should 
be systematized using practically the same 
kind of equipment. 


Other Functions of Purchasing Department 


Books, magazines and _ periodicals are 
necessary in the banking establishment, but 
who in the institution knows where they 
are, what they cost, whether they are con- 
tracted for or whether an exact account has 
been kept of these various articles? It is 
the policy of many inferior publishing 
houses to send their magazine or paper to 
various banks for a period of from three to 
six months, and, at the end of that time, 
Usually the party O. King these expensive 
bills is not certain as to their receipt never 
looking into their value, and perhaps to 
prevent an argument, the bill is O. K’d and 
paid. This we know is true of many of the 
larger banks in the country. 


Possibly one of the most annoying, and 
also one of the most pleasant duties of the 
purchasing department, is the entertainment 


of the different salesmen and agents 
come to display their wares. We say pleas- 
ant, because, most of the salesmen present 
a pleasing appearance, and are usually a 
jolly lot of fellows. We say annoying, be- 
cause they are usually coming in to ais- 
play their wares when it is impossible to 
entertain them. This is especially so, of 
course, on busy days. It has always been 
the policy of this department to entertain 
all salesmen and give them an opportunity 
to submit what they think is necessary to 
the development of our institution. When 
entertaining these men very often no direct 
bargain is made, but the talk with them 
gives one a different view of the way vari- 
ous commodities are handled, and many 
splendid ideas have been developed by list- 
ening to salesmen. 

Much of the detail which has made a 
success of this department has been omitted 
in this article. It is sufficient to say that 
no item is too small to analyze, especially 
if it pertains to an article which is contin- 
ually being purchased. It is surprising to 
find out just how much can be accom- 
plished along this line if the figures are 
spread out over a year. 


who 
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H. B. MacKenzie, New General Manager of 
the Royal Trust Company of Montreal 


Mr. H. B. MacKenzie, an assistant general 
manager of the Bank of Montreal,. has been 
recently appointed general manager of the 
Royal Trust Company of Montreal, with 
supervision of the head office and of the 
branches throughout Canada. He was for- 
merly general manager of the Bank of 
3ritish North America and when that bank 
was amalgamated with the Bank of Mon- 
treal in 1918 he became an assistant general 
manager of the latter. 

The former manager of the Royal Trust 
Company, Mr. A. E. Holt, becomes a di- 
rector upon his retirement from active man- 
agement on account of ill health. 


M. B 


1 appointed 


MacKeEnzZIE 
Manager of the Royal Trust 
Company of Montreal, Canada 


Who has bee 


Empire Trust Company of New York 

The steady progress of the Empire Trust 
Company of New York is reflected in the 
latest official statement of September 30th 
which shows combined resources of $56,619,- 
767, including among the more important 
items stock and bond investments of $13,- 
964,000; loans and discounts, $27,386,000; 
specie and other currency, $1,522,000; due 
from Federal Reserve Bank, $1,685,000, and 
acceptances of $1,654,000. Deposits total 
$50,480,000. The capital of the Empire 
Trust Company is $2,000,000, surplus $1,100,- 
000 and undivided profits, $964,807. 
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32 Years of Service 


The Minneapolis Trust Company is now starting upon its thirty-third year 


of service in every trust capacity. 


Your Northwestern business is invited. 


MINNEAPOLIS TRUST COMPANY 


115 South Fifth Street 


Minneapolis 


The stockholders of the First National Bank 


Aftermath of the Wali Street Explosion 

The investigation conducted by Federal 
and various other secret service agencies to 
trace responsibility for the fatal Wall street 
explosion has thus far yielded no definite 
results although there is no relaxation in 
following up every possible trail. Prac- 
tically all vestiges of the tragic occurrence, 
save the defacements on the walls of the 
Assay office and Morgan building have been 
removed. A total of thirty-six persons suf- 
fered death from the explosion, besides 
scores who have to go through life with per- 
manent injuries. 

Officers and employees of the Bankers 
Trust Company, seated at the Nassau street 
of the Bankers Trust building 
which is within a stone’s throw of where 
the explosion occurred, had miraculous es- 
capes from flying slugs and broken glass. 
President Prosser was seated at his desk 
when a heavy slug passed by his head with 
such force as to imbed itself in the wall. 
While a number of employees were injured 
by broken glass the only serious injury to 
any of the Company’s employees was that 
suffered by Elmer F. Deubler of the Coupon 
Collection Department, whose collar bone 
was broken and an artery of the leg cut. 
William T. Joyce of J. P. Morgan & Com- 
pany, who was killed by the crash of the 
glass dome, was formerly a member of the 
Bankers Trust staff. President Krech of 
the Equitable Trust Company, who was cut 
by broken glass, has fully recovered. 

There were many incidents of heroism and 
display of courage during the excitement 
immediately following the explosion, but 
few were more noteworthy than the remark- 
able coolness and splendid sense of duty 
shown by the telephone girls at the Bank- 
ers Trust Company. After the first shock 


windows 


they quickly returned to their instruments 
and responded to the orders of the super- 
visor, Miss Cullen. 


and Minneapolis Trust Company are identical 








Roy C. Oscoop 
Elected President of the Investment Bankers’ Association 


He is vice-president of the First Trust and 
Savings Bank of Chicago 


Investment Bankers Association 


of America. 


At the annual convention of the Invest- 
ment Bankers Association held in Boston 
recently, Roy C. Osgood, of the First 
Trust and Savings Bank, Chicago, was 
elected president. The other officers 
elected are: Vice-presidents, Howard F. 
Beebee, of Harris, Forbes & Co., New 
York; Hugh Powers of the Mercantile 


Trust Company, St. Louis; Robert K. Cas- 
satt, Philadelphia; N. Penrose Hallowell, of 
Boston; John A. Prescott, of Kansas City; 
secretary, Frederick R. Fenton, Chicago; 
treasurer, Watking W. Kneath, of Chicago. 
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Things We Do For Banks 


A big feature of our business is represented by 
the service rendered daily to correspondent banks. 
We welcome particularly the opportunity of serving 
banks, and offer them facilities, second to none in 
the United States, for collecting checks and drafts; 
furnishing reliable credit information; selling short 
time investments; and rendering, by means of our 
direct connections at home and abroad, a complete 
banking service with every part of the world. 


Select “The Guardian’”’ as a Cleveland depos- 


itory in which to accumulate funds for ready 
transfer to [he Federal Reserve Bank. 


THE GUARDIAN 
SAVINGS AND TRUST COMPANY 


CLEVELAND 


Member Federal Reserve System 
Resources over $90,000,000 





Europe owes to the United States on cur- The world’s production of silver in 1920, 
rent account over $3,000,000,000, taking into according to information received by the 
account export balance since the armistice foreign information department of the Bank- 
and foreign loans placed in American mar- ers Trust Company of New York, is esti- 
kets, according to an_estimate made by the mated at 195,000,000 or 29,000,000 ounces be- 


Federal Reserve Board. low pre-war production. 
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IMPORTANT ANNOUNCEMENT 





The New Fifth and Enlarged Edition 
of 


THE MODERN TRUST COMPANY 
by 
FRANKLIN Butter KirKBRIDE, J. E. SrTERRETT 
AND Henry ParKER Wits 


Will be ready for distribution in October 
Price $6.75, Postage Prepaid 


Send Your Order Now 


Send in your advance order for copies of this book, which is in- 
disputably recognized as the standard and leading authority on the 
functions and organization of Trust Company and Fiduciary Banking. 


The enlarged Fifth Edition of The Modern Trust Company 
embraces the changes, innovations and developments in Trust Com- 
pany and Trust Department affairs as a result of the operation of the 
Federal Reserve System. Now that National and State banks are 
permitted to assume fiduciary functions this volume assumes a wider 
significance. To every Trust Company and Bank which has availed 
itself of the privilege—granted under State or Federal lJaw—to trans- 
act trust business, this book becomes a necessary part of its equip- 
ment. 


The Modern Trust Company has during the past fifteen years 
been the standard authority in use in colleges, by trust company 
officers, lawyers and all who work in or do business with Trust 
Companies. 


Do not delay in sending in your advance order for copies as the 
demand is such as to speedily exhaust the immediately available 
supply. 

Address: 


TRUST COMPANIES MAGAZINE 


BOOK DEPARTMENT 
55 LIBERY STREET NEW YORK 


Advance orders will be filled on day of publication 
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PHILADELPHIA 


Is one of the great financial centres of the East, 
and one of the best equipped Banks in the city is 


The Girard National Bank 


WITH RESOURCES OF OVER 


$100,000,000 


JOSEPH WAYNE, Jr., President 


EVAN RANDOLPH, Vice-President 
A. W. PICKFORD, Vice-President 


CHARLES M. ASHTON, Cashier 
ALFRED BARRATT, Assistant Cashier 


DAVID J. MYERS, Assistant Cashier 


Have You a Philadelphia Account? You Need One 
To Handle Your Business Properly. 


Broad Appeal in Trust Department 
Advertising 


In these days of unrest and groping for 
new social standards of living the posses- 
sion of wealth and property confers a spec- 
ial responsibility and opportunity for pub- 
lic service. The man who has been suc- 
cessful in the matter of accumulating 
worldly wealth almost invariably feels a 
sense of obligation to the community in 
which he established himself. It is this 
innate sense of wishing to do something for 
the public good of the community and for 
deserving work that offers a very fertile 
field for trust department advertising. 

The group of advertisements displayed on 
the opposite page and which are selected 
from a series of newspaper advertisements 
recently published by the trust department 
of the National Bank of Commerce in St. 
Louis offer a good example as to how trust 
department advertising may be co-ordinated 
with public welfare, editional, charitable and 
kindred movements. It is another avenue 
of approach to the man who is inclined to 
postpone the making of his will and be- 
sides arousing him to an understanding of 
his neglected duty toward his immediate 
family there is also the suggestion as to 
how he may exert a definite and unselfish 


influence which will endure and cause his 
name to be revered after death. 

One of the reasons for the exceptional 
growth of the trust department of the Na- 
tional Bank of Commerce in St. Louis is 
the fact that it is presided over by a man 
of such fine personal and mental attributes 
as possessed by Mr. Virgil M. Harris, the 
trust officer of this institution. His experi- 
ence in trust work dates back to pioneer 
days when trust departments were few in 
number and little understood by the public 
outside of some of the older eastern cities. 
He interprets trust service not primarily 
from the standpoint of fees and revenues 
but from the essential standpoint of pub- 
lic service as well as individual service. The 
dignity and virile note which characterize 
his advertising may well serve as sugges- 
tions for giving greater breadth to trust 
department publicity. 


The Thirteenth National Tax Conference, 
held recently at Salt Lake City adopted 
resolutions to the effect that exemptions of 
private property or income from taxation 
should be confined to narrowest possible 
limits and that it is opposed to exemption 
of interest from mortgages from income 
taxes under either Federal or State laws. 


a: 
| 
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Emphasizing the Humanitarian as well as the Fiduciary Appeal in Trust Department 

Publicity. A selection of attractive newspaper advertisements recently used by the 

Trust Department of the National Bank of Commerce in St. Louis, of which Mr. Virgil 
M. Harris is Trust Officer 





TRUST 


THE PLAINFIELD 


COMPANIES 


TRUST COMPANY 


PLAINFIELD, N. J. 


Capital, Surplus and Profits, - 


$730,000 .00 


This institution’s broad connections and strong 


organization insure efficient service 
Resources over - - 


$9,000 ,000.00 
OFFICERS 


O. T. Warne, President F. Irnvinc WaALsu, 


Aucustus V. 


Hee y, Vice-President 
H. H. Ponp, Vice-President 
DeWitt Husse tt, Sec’y and Treas. 


Asst. Sec’y-Treas. 
ApeLce H. Kirsy, 

Asst. Sec’y-Treas. 
H. Doucras Davis, Asst. Secretary 
Russert C. Doertincer, Asst. Treas. 





Pittsburg Trust Company 
President Louis M. Gethoefer of the Pitts- 
burg Trust Company has reason to be grati- 
fied by the latest showing of financial condi- 
tion published by that institution. Resources, 
as of September 30th, aggregate $23,122,000, 
with loans of $10,335,370; investment securi- 
ties, $3,362,933, and cash on hand and in 
banks of $3,362,933. Deposits amount to $14,- 
771,466. The capital is $2,000,000, surplus 
$1,000,000, and undivided profits, $1,129,185. 
Estates and voluntary trusts reported by the 
trust department of the company amount to 
$8,746,987 with value of corporate trusts 
about $36,000,000. 


Latest Appointments at Guaranty Trust 
Company 

Recent appointments to the official staff of 
the Guaranty Trust Company of New York 
are the following: Thomas Allen Moore was 
appointed an assistant trust officer; Boudinot 
Atterbury was appointed manager of the Se- 
curities Department; Edward Barker Horne, 
new Business Department representative in 
Boston; Benjamin Franklin Russell of the 
City Sales division of the new Business De- 
partment and James Irving Bush, Chicago 


correspondent, were appointed assistant sec- 
retaries. 

Mr. Moore, the newly appointed assistant 
trust officer, is a native of Greencastle, Ind., 
and graduated from De Pauw University in 
1912 and two years later received the degree 
LL.B. from the Indiana Law School. H: 
entered military service in 1917 and was pr 
moted to major and became adjutant at Camp 
Taylor. In August, 1919, he became asso- 
ciated with the new business department 
the Guaranty. 


Security Trust of Wilmington, Del. 

President John S. Rossell of the Security 
Trust and Safe Deposit Company of Wil- 
mington, Delaware, is able to show a con- 
stant increase in the business of that com- 
pany, especially in the banking and fiduciary 
departments. The report of September 8th, 
covering the banking operations, give ag- 
gregate resources of $7,348,976 with loans 
and discounts of $3,492,263; cash and re- 
serve of $758,552; bonds, stock, etc., of $2,- 
118,301; U. S. Government bonds and cer- 
tificates, $431,350 and mortgages of $3109,- 
146. Deposit amount to $5,279,173 with 
capital of $600,000, surplus $700,000 and un- 
divided profits of $189,802. 


WHEN YOU HAVE BUSINESS 


TH 
COMMERCIAL 
TRUST CO. 


RESOURCES $2,200,000 


WITH THE HARDWARE CITY, 


CONFER WITH US 


The Commercial Trust Company 


NEW BRITAIN, CONN. 


mage T 
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Trustee 


Chartered 1822 


The Farmers’ Loan and Trust Company 


Nos. 16, 18, 20 & 22 William Street 


Branch Office, 475 Fifth Avenue 
At Forty-first Street 


London 


New York 





Paris 


Foreign Exchange 


Administrator 


Guardian 


Member Federal Reserve Bank and New York Clearing House 





Making Advertisements and Making 
Them Pay 
There is a wealth of suggestion as well 
as numerous inspirational passages in the 


newly published book by Roy S. Durstine 
on “Making Advertisements and Making 
Them Pay,” which is published by Scrib- 
ner’s. Most of the treatises on this broad 
subject are enfeebled by too much tech- 
nical treatment and academic recipes. Mr. 


Durstine takes for his sustaining motif the 
element of sincerity in all kinds of advertis- 
ing and applies that quality also in his treat- 
ment of the text. 











Although the book covers the wide field 
of merchant advertising and the creation of 
a public demand for every day necessities 
as well as by-products and luxuries, his 
philosophy is applicable none the less to 
the requirements of financial and banking 
advertising. He doesn’t orate or instruct 
self-consciously but aims to help by stimu- 
lating ideas and he has succeeded. 





Preparations are being made for the open- 
ing of the new Saucon Valley Trust Co., at 
Bethlehem, Pa., at an early date. 









CHARTERED 1799 


BANK OF THE 
MANHATTAN COMPANY 


Capital $5,000,000.00 


Surplus and Undivided Profits $16,146,000.00 


Aggregate Resources over $250,000,000.00 


President, STEPHEN BAKER 


First Vice-President, RAYMOND E. JONES 





UPTOWN OFFICE 
31 Union Square, New York City 





MAIN OFFICE 
40 Wall! Street, New York City 


QUEENSBORO OFFICE 
Jamaica, Long Island 


Member of the Federal Reserve System, 


Transfer Agent of the State of New York Since 1818. 
| 
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CANADIAN TRUST COMPANIES SHOW SUBSTANTIAL GAINS 


Recent compilations made by the Monetary 
Times afford an interesting survey of the 
growth and development of trust company 
activities in Canada. Not so many years ago 
there were barely half a dozen trust com- 
panies in operation in Canada, while today 
there are no less than fifty-eight trust com- 
panies conducting business in the various 
provinces. Eleven of these companies have 
capital of $1,000,000 or over. Assets of all 
Canadian trust companies aggregated at the 
close of last year, $689,795,777, as compared 
with $551,428,791 at the end of December, 
1918, representing a gain of $138,000,000 for 
the calendar year of 1919. The following is 
a comparison of the principal items of the 
trust companies of Canada: 


1918 1919 

Capital paid 1 $17,722,209 $26,109,966 
8,687 364 11,069,886 
37,451,593 49,024,381 
41,083,811 
471,343,812 598,581,140 
551,428,791 689,795,777 

1,530,814 2,476,418 

The following table shows the trust assets 
and aggregate assets of eleven leading trust 
companies of Canada, which each have capi- 
tal of $1,000,000 or over: 


Reserve 

Capital assets 
Guaranteed accounts. 
Estates, trusts, etc... 
Total assets 

Net profits 


Trust Total 
Assets Assets 
1919 1919 


Estates, Trusts, Etc. 


Canada Permanent 
Trust Co., Toronto. $2,191,522 

Canada Trust Co., 
London, Ont. 

Eastern Trust 
Halifax 

National Trust 
Toronto 

Northern Trusts 
Winnipeg 

Royal Trust Co., Mon- 
treal 226,032,801 234,238, 

Standard Trusts Co., 
Winnipeg 


$3,369,033 


4,234,387 10,780.77 


21,653,965 23,271,2% 


79,665,410 88,941: 


11,072,120 14,603, 


16,196,331 16,196.3: 

Toronto General Trust 
Co., Toronto 

Trusts & Guarantee 
Co., Toronto 

Union Trust Co., To- 
ronto 6,718,996 

Western Trust Co., 
Winnipeg 


101,123,031 101,123,031 


14,046,958 22,132,419 


13,594,035 


7,589,790 9,900,615 


Totals $490,525,311 $548,150,294 


The net profits of these eleven trust con 
panies average 11.7 per cent. of their paid-up 
capital, compared with 10.6 per cent. the pre 
vious year. For all trust companies the net 
profits on paid-up capital averages 9.5 pet 
cent. for 1919 and 8.6 per cent. for the pré 
vious year. The highest dividend rate is 
paid by the Royal Trust Company of Mon 
treal on the basis of 12 per cent. per annum 
plus 4 per cent. in extra dividends during tl 
past two years. The Toronto General Trust 
Company pays annual dividend of 10 per cent 
with an extra 2 per cent. last year. The Na 
tional Trust Company of Toronto with paid 
up capital of $1,500,000 pays annual dividends 
of 10 per cent. The Northern Trusts Com 
pany of Winnipeg, with capital of $1,500,000 
pays dividends of 8 per cent. and the Stand 
ard Trusts Company of Winnipeg, with capi 
tal of $1,000,000, dividends of 9 per cent. 


Exercise of Trust Powers by State Banks 

In his address as president of the State 
Bank Section of the American Bankers As 
sociation at the annual meeting in Washing 
ton, D. C., Mr. J. W. Butler, vice-president 
of the Texas Bank and Trust Company 
Galveston, discusses the responsibilities of 
State banks in assuming trust functions, 
follows: 

“With characteristic conservatism Stat 


assuming 


banks have not been hasty in 
fiduciary functions. In some States the 
right to 
obtained upon application, while in other 
States enabling legislation would be re 


exercise such functions could 


quired. State bankers’ generally realize 
however, that such functions involve respot 
sibilities as well as privileges, and that com 
paratively few bank officers possess tl 
knowledge and experience required in th 
conduct of a trust department. While no 
body but lawyers can legally practice law, 
every trust officer should possess sufficient 
knowledge of fiduciary law to enable him 
to avoid legal complications. The officers 
of the State Bank Section during the past 
year have had considerable correspondence 
with members regarding trust business and 
have furnished available information with 
due regard to the difficulties encountered in 
trust transactions.” 


ic 


The capital stock of the Canal-Commercial 
National Bank of New Orleans has been in- 


a 


creased from $750,000 to $1,000,000. 
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AND DISCUSSED IN THIS DEPARTMENT. 


TRUST COMPANIES 


Legal Decisions and Discussion 


RELATING TO BANKS AND TRUST COMPANIES 
Edited by JOHN H. SEARS, member of the New York Bar and author of *‘ Trust Company Law’ 


[LEGAL DECISIONS OF SPECIAL INTEREST TO OFFICERS OF TRUST COMPANIES WILL BE REVIEWED 
CAREFUL ATTENTION WILL BE GIVEN TO QUERIES OF A LEGAL 
NATURE, ARISING OUT OF THE CONDUCT OF THE VARIOUS DEPARTMENTS OF TRUST COMPANIES. 
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SCRIBERS ARE INVITED TO AVAIL THEMSELVES OF THESE FACILITIES WHICH ARE OFFERED FREE OF 


CHARGE. | 


ACCUMULATION OF PROFITS BY TRUSTEES 


(The law of New York against accu- 
mulation of profits by trustees does not 
apply where trustees are authorized to 
continue the business of a testator.) 


The Appellate Division of New York, First 
Department, has just rendered a decision of 
considerable importance to trust companies as 
trustees, in relation to the laws of New York 
governing the accumulation of income. (Mat- 
ter of Kohler, 193 N. Y. App. Div..8). The 
court says in part: 

“Where a testator authorizes the continu- 
ance of the business, that portion of the assets 
oi the estate which is invested therein is sub- 
jected to the hazards of the business obliga- 
tions to be incurred, which of necessity have 
to be met from the proceeds of the business, 
otherwise the capital investment of the estate 
would soon be dissipated, and the enterprise 
brought to ruin. No prudent man would un- 
dertake an expensive business without a fund 
by which expenses and credits are supported. 

“If all the profits of the business should 
be distributed annually, there would be left 
no fund to which resort could be had to meet 
the possible future exigencies of the business. 
Certainly it would be proper business sagacity 
to hold a surplus reserve from prosperous 
years to meet the necessities of years when 
profits were small and possibly loss instead of 
profit might result. The Court of Appeals 
has held this to be within the discretion of 
the trustees. (Thorn vs. De Breteuil, 179 
N. Y. 64, 78.) 

Charles Kohler foresaw these contingencies. 
He realized that although the business had 
prospered under his management, direction 
and control, he was authorizing it to be car- 
ried on by others; that when the man whose 














skill, business judgment and foresight had 
built up the business could no longer direct 
its affairs, a profitable business enterprise 
might well be not alone less profitable but 
that losses and disaster might be the result, 
and he makes provisions in view of such 
possibilities. 

“First, he provides in the 12th clause of the 
will, ‘should the continuing * * * of my said 
business by my said trustees as aforesaid, 
prove to be unprofitable to my estate, I hereby 
direct that upon no account shall they be 
held liable for any loss or damage my estate 
may sustain by reason of such continuance.’ 
Again in the 14th clause, ‘should the profits of 
the business be less than the aggregate of said 
yearly payments to my wife and daughters, 
such payments shall not be decreased—they 
shall be maintained * * * such deficit shall 
be made good out of the residue of my estate, 
which for the time being is invested in such 
business.’ 

“Not alone was that portion of the estate 
which was invested in business subject to the 
hazard of business, but it was charged with 
the annuities to the wife and daughters, which 
it was the testator’s expressed intention 
should be maintained at all hazard. Therefore, 
while there has been an accumulation of prof- 
its in the time during which it has been oper- 
ated by the trustees, when we consider that 
such period has been one of unusual activity 
and large profits resulting from the inflation 
of currency, sudden accumulations of wealth 
by many individuals, conditions arising out 
of the World War, can we say that the hold- 
ing of the sum to meet the business depres- 
sion, which has always heretofore followed 
such a period of expansion when conditions 
are being readjusted to their normal course 
is unjustifiable and without reason?” 





TRUST COMPANIES 


MARYLAND TRUST COMPANY 


BALTIMORE 


Capital - - - 


Transacts a General Trust and Banking Business. 


- $1,000,000.00 


We invite correspondence or 


interviews in regard to active or reserve accounts. 


COMMISSIONS TO TRUSTEE 
(Trustee will be allowed a commission 
on principal of an estate in addition to 
his commission on income only for un- 
usual services.) 


The Court of Appeals of the District of 
Columbia holds in Caldwell vs. Hopkins (265 
Fed. 972) that it is settled law in the District 
of Columbia that in a proper case a com- 
mission may be paid on the principal as well 
as on the income of an estate held in trust, 
but an examination of the cases on which this 
ruling rests leads the court to the conclusion 
that the amount of compensation to which a 
trustee is entitled should be determined upon 
a review of all the facts surrounding the ad- 
ministration of the estate. If the sum which 
the trustee has received on the income satis- 
fies the requirements of justice then he should 
have no more. A trustee is to be given no 
commission “except for services actually ren- 
dered. and as a measure of reasonable com- 
pensation for the services.” 

The court further says: “Equity is reluctant 
to diminish the corpus of a trust estate and 
will not do so except upon a clear showing 
that justice to the trustee demands it. Usu- 
ally the fund belongs to one person and the 
income to another. Manifestly it would be 
unfair to the former to pay for services which 
are of value only to the latter. Investments 
and reinvestments ordinarily redounded to 
the benefit of the income only. If the corpus 
increases, it may be a question as to whether 
or not the increase is due to the management 
of the trustee with which he had nothing to 
do. In the case at bar, the trustee was al- 
lowed ten per cent. (10%) on all collections 
made by him from the beginning of his trust. 
In granting him this amount the auditor said 
he had in mind that he was compensating him 
not only for the collection of the income but 
for other things as well * * *. The trial 
court evidently proceeded upon the mistaken 
theory that the trustee was entitled, as a mat- 
ter of law, to a commission on the corpus in 








addition to what he had received on the in- 
come, irrespective of the duties performed 
and services rendered.” 


LIABILITY OF BANK DIRECTOR 

(The director of a bank may be held 
liable for negligence in making or renew- 
ing a loan or for failing to enforce its 
collection.) 

A New York Trial Court holds that a 
stockholder of a bank may bring an action 
against a director thereof to recover for a 
general loss sustained by the bank due to a 
director’s negligence in the matter of making 
or collecting loans. A suit for this purpose 
was brought by a stockholder in his represen- 
tative capacity as a stockholder of the bank. 
The court holds that a case of this nature may 
be brought as often as a loss occurs. (Harris 
vs. Waters, 183, N. Y. Supp. 721.) 

SPENDTHRIFT TRUSTS 

The Supreme Court of Errors of Connecti 
cut defines a spendthrift trust as follows: 

“The spendthrift trust is one which pro- 
vides a fund for the benefit of another, and 
which secures it against his own improvi- 
dence, and places it beyond the reach of his 
creditors.” 

The court finds that at the time the Con 
necticut statute on the subject was enacted 
there was a settled English doctrine and a 
settled American doctrine relating to spend- 
thrift trusts. The court finds that Connecti- 
cut has adopted the American doctrine only 
in part, as it attached conditions to the valid- 
ity of spendthrift trusts. (Carter vs. Brown- 
ell, 111 Atl. 182.) 


United States Trust Company 
The September 30th financial report of the 
United States Trust Company of New York 
shows aggregate resources of $62,857,595; de- 
posits of $45,206,425; capital, $2,000,000; sur- 
plus, $12,000,000, and undivided profits of 
$2,922,446. 
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HE birthplace of most modern 

commercial enterprises, after 
three hundred years of competi- 
tion, New England still merits her 
title, “the workshop of the nation”’ 
Maine, for instance, ranks high among 
the states in the production of fine 
writing papers; Connecticut, highest 
in the manufacture of clocks, fire- 
arms, silverware, fine tools. Massa- 
chusetts produces shoes for more than 
half the — in the country; Ver- 
mont yields 70% of all the monu- 
mental and decorative marble. Rhode 


Island is fifth in the manufacture of 


cotton goods while New Hampshire 
is famed for its granite quarries and 
textiles. 


Today, no one section combines, as 
does New England, the natural re- 


sources of water power and raw ma- 


terials with the advantages of askilled 
labor market, transportation and 
terminal facilities, proximity to sea- 
board ports. These are factors mak- 
ing for a greater New England—for 
future prosperity. 


Merchants and manufacturers, 
wishing to capitalize these New Eng- 
land advantages will find in the Old 
Colony Trust Company a banking 
institution equipped to render ev ery 
financial service. We shall be glad 
to mail you our booklet “Your Fi- 
nancial Requirements and How We 
Can Meet Them” 
facilities. 


, outlining our many 
Address Department F. 


Plan to join in the Tercentenary 
Celebrations of the First Pilgrim 
Landing to be held in New England 
during the coming year. 


OLp CoLony [Rust ComMPaANy 
BOSTON. 





TRUST COMPANIES 


THE INFLUENCE 
OF SATISFACTION 


A bank takes pleasure in extending 
the field of its usefulness to the friends 
and associates of those it has already 
served. Growth fostered in this way 
is based not upon promises of future 
service but upon past mutual 
satisfaction. 


THE NATIONAL PARK BANK: 214 Broadway 


‘OF NEW YORK 
Established 1856 


Our banking, foreign, investment and trust 
departments offer a complete financial service to 
meet the varied needs of our clients. Detailed 
information of the services rendered by any of 


our special departments will be gladly sent upon 


request ° 


ESTABLISHED 1810 


THE MECHANICS AND METALS NATIONAL BANK 
of the City of New York 


Capital, Surplus and Profits . . . . $25,000,000 
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William Street Branch of Fidelity-Inter- 
national Trust Company 


The Fidelity-International Trust Company, 
which represents a recent merger of the Fi- 
delity Trust Company and the International 
Bank of New York, is steadily laying a 
broader foundation for its business. In ad- 
dition to the late quarters of the International 
Bank at Battery Place which is conducted as 
a branch, the Fidelity-International has now 
opened another branch in the lower Manhat- 
tan district which is located at 110 William 
street on the northeast corner of William and 
John streets. The location of the William 
street branch is in the midst of a section in 
which insurance and chemical interests are 
centered and is on the exact site of the his- 
toric “Battle of Golden Hill” in which, in 
1770, the first blood of the Revolution was 
shed during a street fight between soldiers of 
the 27th English regiment and “Sons of Lib- 
erty,” a tablet commemorating this incident 
being on the outer wall of the new branch. 

The William street branch is in charge of 
Charles E. Blackford, Jr., with title of vice- 
president and Assistant Secretary Kenneth D. 
Hull manages the new Business Department. 
Mr. Blackford began his business career with 
the Bedford Bank of Brooklyn in 1901 which 
is now the Bedford branch of the Peoples 
Trust Company of Brooklyn. In 1902 he 
joined the Chemical National Bank of New 
York and left their employ in 1915 to accept 
an appointment as an examiner with the 
3anking Department of the State of New 
York. He resigned to accept a position as 
vice-president and director of the Peoples 
Trust and Guaranty Company, Hackensack, 
N. J. In 1918 he became vice-president and 
cashier of the International Bank of New 
York, which was recently merged with the 
Fidelity Trust Company. 

Mr. Blackford is also a director of the Peo- 
ples Trust and Guaranty Trust Company, 
Hackensack, N. J., Ridgefield Park Trust 
Company, Ridgefield, N. J. The Bank of 
Bogota, Bogota, N. J., and the Reserve Re- 
sources Corporation of New York. He grad- 
uated from the Brooklyn Law School in 1912 
and received the degree LL.B. from the 
St. Lawrence University He is a member of 
the bar of the State of New York. 


“Guardian Banktopics” is the title of a 
bright little publication issued by the Guard- 
ian Savings and Trust Company of Cleve- 
land, the attractive pages of which reflect 
the clever handiwork of Mr. I. Webster 
Baker, the advertising manager of the com- 
pany. 
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THE GUARDIAN TRUST AND 
SAVINGS BANK OF TOLEDO 


MEMBER-~ FEDERAL~- RESERVE-~ BANK 


OFFICERS 


Epwarp H. Capy, President 
Wa ter L. Ross, Vice-President 
Epwarp G. Kirsy, Vice-President and Trust Officer 
Harry P. Caves Secretary and Treasurer 
Geo. E, Wisz, Ass’! Secretary and Treasurer 


verempendains oni on all Trust Matters 
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CHARLES E, BLACKFORD 


Vice-President of the Fidelity-International Trust Company 
of New York, who has been appointed Manager of the new 
William Street branch of that company 


“Title Insurance” is the subject of an 
interesting booklet issued by the Title and 
Trust Company of Portland, Oregon. 

The sale of Collateral Trust gold notes of- 
fered by the Continental Guaranty Corpora- 
tion of New York, disposed of to banks and 
trust companies, has passed the $100,000,000 
mark. These securities, which are of self- 
liquidating character and bear interest rates 
on current issues at nine per cent. and over, 
are highly regarded as investments for sur- 

plus funds of banks and trust companies. 
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Guaranty Trust Company Opens Office in 
Constantinople 

The Guaranty Trust Company of New York 
has provided another salient for financing 
the expansion of American foreign trade by 
opening a branch office in Constantinople. The 
significance of this enterprise is better under- 
stood when it is realized how increasingly 
important has become the trading of this 
country with the Near East since the resump- 
tion of overseas commerce. Before the war 
American ships were rarely seen in the Golden 
Horn, while today the Stars and Stripes flies 
from half a dozen or more vessels in the 
harbor of Constantinople. Today there are 
dozens of American corporations with offices 
in the historic center of the old Ottoman Em- 
pire and American agents are on the ground 
in increasing number. 


View or CONSTANTINOPLE 


Formerly Americam traders were forced to 
rely upon British, French or other foreign 
banks to negotiate their financial requirements 
in Near East trade. Now the Guaranty Trust 
Company has paved the way with an up-to- 
date office, run on American lines and with 
all the prestige and influence of this big trust 
company back of it. Like the Guaranty’s 
other foreign offices at London, Liverpool, 
Paris, Havre and Brussels the Constantinople 
branch is an independent banking unit. To 
those who are interested there is much valu- 
able and practical information in a booklet 
just issued by the Guaranty setting forth 
prospects and conditions of trade in the Near 
East. 

One of the early fruits of the Guaranty 
Trust Company’s enterprise is the advice com- 
municated from the Constantinople office that 
Mohammed VI, Sultan of Turkey, plans to 
establish a model farm and agricultural school 
on his estate in the near future and is con- 
sidering the use of American equipment 
throughout. 


TRUST COMPANIES 


A Bank Service 


for all Rhode Island 


Providence headquarters and 

eight branch offices enable 

this company to transact all 

kinds of financial affairs for 

its clients with promptness 

and thoroughness in every 
part of the State. 


Industrial Trust Co. 


PROVIDENCE, RHODE ISLAND 
Resources More Than $80,000,000 


BRANCHES: 


Woonsocket 
Bristol 


Pawtucket 
Newport 


Warren 


Wickford 


Westerly 
Pascoag 





Banks Uphold Credit Structure 


3anks are being subjected to a good deal 
of unjustifiable criticism on the ground that 
they are unduly discriminating in withhold- 
ing loans and credits. The fact that they 
are wisely acting in accord with the policies 
of credit control and curtailment urged by 
the Federal 3anks and that the 
country is from an overdose of 
credit and currency does not seem to sat- 
isfy some of the disgruntled critics. 


Reserve 
suffering 


In an address before the American Manu- 
facturers’ Export Association in New York 
recently, Mr. James S. Alexander, president 
of the National Bank of Commerce em- 
braced the occasion to reply to the frequent 
statement that banks co-operate readily with 
business in times of prosperity, but with- 
draw assistance when hard times come. Mr. 
Alexander made it plain that under the old 
National Banking laws the banks were 
compelled to practice the principle of self- 
preservation but that the Federal Reserve 
system has opened up new channels of co- 
opration and credit accommodation which 
the banks have not failed to render avail- 
able to the limit of prudence. 
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COMPANIES 


To Banks and 
Bankers 


If any of your clients need 
the services of a Trust Com- 
pany in Chicago, we should 
be pleased to have you refer 
them to us. 


In addition to a complete and 
well equipped organization, 
our morethan 38 years’ experi- 
ence in investment banking, 
we believe, specially qualifies 
us to administer estates, man- 
age trust funds, give advice 
about financial problems, or 
render any of the many serv- 
ices that may be asked of a 
trust company. 


You can feel sure when you 
send your clients to us that 
their interests and yours will 
be thoroughly looked after 
and protected. 


TRUST DEPARTMENT 
Harris Trust and Savings Bank 


Organized as N. W. Harris & Co., 1882. Incorporated 1907 


HARRIS TRUST BUILDING, CHICAGO 
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The First National Bank of Boston | 


Capital, Surplus and Profits 
$37,500,000 


Deposits 
$185,000,000 


Resources 


$265,000,000 











Make it Your New England Correspondent 











PHILADELPHIA 
TRUST COMPANY 


Capital $1,000,000 Surplus $4,000,000 


Trust Funds $163,000,000 


Henry G. BreENGLE, President 
Frank M. Haropt, Vice-President Netson C. DENNEY, Joun C. WALLACE, Treasurer 
T. Ettwoop Frame, Vice-Prest. Trust Officer 


Henry L. McCtoy, Secretary 


PDiRECT ORS 
Joun Story Jenxs W. W. ATTERBURY Apotex G. RosenGaRTEN ARTHUR H. LEA 
Wittram W. Frazier SamueL M. Vauctain' Epwarp Roserts . Hower, CuMMINGS 
Epwarp T. Storessury J. Franxiin McFappen Lepyarp HrcKscCHer Henry G. BrRENGLE 
Levi L. Rue HoMAS S. GATES ENJAMIN Rusu 


415 CHESTNUT STREET BROAD AND CHESTNUT STS. 


PHILADELPHIA (Northeast Corner) 























TRUST 


Have You a Financial 
Agent in Canada? 


To persons and corporations 
requiring a financial agent, 
this Company offers service 
which only a corporation 
financially strong, with offices 
throughout the Dominion and 
an experienced staff, can give. 


Correspondence Invited 


National Trust 


Company 
Limited 
Capital Paid-up - - - $ 1,500,000 


Reserve - - - - - - 1,600,000 
Assets under Administration, 88,900,000 


HEAD OFFICE: 
18-22 King Street East, Toronto 


Montreal 
Saskatoon 


Edmonton 
London, Eng. 


Winnipeg 
Regina 


Important Banking Developments in 
Los Angeles 

A most important factor in the remark- 
able growth of business and financial activi- 
ties of Los Angeles is the initiative and en- 
terprise which characterize the banks and 
trust companies of that city. The trust 
companies are especially potential in creat- 
ing and attracting new business. With the 
recent election of Henry M. Robinson to 
the presidency of the First National Bank 
and of the Los Angeles Trust and Savings 
Bank, the affairs of both of these institu- 
tions are taking a broader turn. The First 
Securities Company has been organized to 
facilitate the handling of investment busi- 
ness with Mr. Robinson as president and 
John E. Barber, formerly of Harris, Forbes 
& Company of New York in active charge. 


J. Dabney Day of the City National Bank 
of Dallas, Texas, has been elected a vice- 
president of the First National. William H. 
Brophy, who was head of the supply system 
of the American Red Cross in France dur- 
ing the war, has been elected a director of 
the Los Angeles Trust & Savings Bank. 
Lee A. Phillips is another recent addition to 
the boards of the First National and May- 


COMPANIES 


Dependability 
in Banking Service 


EPENDABILITY in 
D service has always been the one 

recognized important factor 
that is demanded by the depositor 
of a bank in handling his funds 
and business problems of a finan- 
cial nature. 


The Seaboard National Bank 
with a record of thirty-seven years 
of practical banking, with resources 
of more than seventy million dol- 
lars—offers you a banking service 
that is dependable, broad and com- 
prehensive in its scope and especial- 
ly adapted to meet your every par- 
ticular financial requirement. 


THE 
SEABOARD NATIONAL BANK 


OF THE CITY OF NEW YORK 


banking 





nard McFee 
of the Los 


has been added to the board 
Angeles Trust & Savings Bank. 


A bond department has been established 
by the First National and commercial de- 
velopment departments have also been 
formed for both institutions. The Bank of 
Glendale has been purchased by the Los 
Angeles Trust & Savings and is operated as 
a branch. The two allied institutions have 
total resources of about $115,000,000. 
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TRUST COMPANIES 


Bank Planning 
For Profit Producing 


After all, a bank is but a 
money-making machine. 


As such, some are so de- 
signed and planned, that the 
mechanical parts seem con- 
stantly to grind and grate. 


And in truth, they do. 


Others have been given 
such careful consideration to 
every phase of the work and 
inter-workings of the machine, 
that the gears mesh _noise- 
lessly, and there is everywhere 
a general atmosphere of smooth 
running. 


Such smooth running, is 


| 


part due to the organization, 
part to the design of the ma- 
chine itself, the Bank Build- 
ing, and its arrangement and 
equipment. 


Just how much depends on 
the latter, is best demonstrated 
when an old _ organization 
moves into a new bank build- 
ing, planned and built by 
bank building experts. 


As such, the Underwood 
Straight-Line-Plan, with its 
“pay-as-you-go” feature, holds 
interests for you. 


Send for figure facts. 


Canal Bank Building 
w Orleans, La. 











TRUST COMPANIES 


FIDELITY TITLE AND TRUST ©. 


341-3435 FOURTH AVE... PITTSBURGH. 


ESTABLISHED 1886 


Acts in all trust capacities. 


Trust accounts managed more 


than $80,000,000 





Capital, surplus and undi- 
vided profits $6,000,000. 
Handles 


accounts of corporations, 


checking 


firms and individuals. 
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WATIONAT Sing Sana 
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World-wide distributors of 
high-grade securities: Bonds, She~t 
Term Notes, also Preferred Stocks and 
Acceptances. Correspondent Offices 
in more than 50 leading cities. 


Bankers of this section are invited 
to use National City Company ser- 
vice through one of our following 
conveniently located correspondent 
offices. 
NEW YORK 


CHICAGO 
BOSTON 


PHILADELPHIA 
NEW ORLEANS 
SAN FRANCISCO 


MONTREAL 
LONDON 
TOKIO 





New York Community Trust 
Announcements 

The New York Community Trust, created 
for the encouragement and promotion of 
gifts for charitable, benevolent or educational 
uses, under which fifteen trust companies and 
four banks co-operate as trustees, is setting 
forth the plan and purposes of this trust in 
a series of display advertisements in news- 
papers. A booklet has also been published, 
available for general distribution, which sets 
forth in detail the plan of organization, duties 
of the Distribution Committee and the man- 
ner in which funds will be safeguarded and 
income disbursed. 

Mr. Alvin W. Krech, president of the 
Equitable Trust Company is chairman of the 
Trustees’ Committee and Frank J. Parsons, 
vice-president of the United States Mortgage 
& Trust Company, is acting director. Follow- 
ing are the trustees: The Equitable Trust 
Company of New York, Columbia Trust 
Company, The New York Trust Company, 
United States Mortgage & Trust Company, 
Metropolitan Trust Company, Title Guarantee 
& Trust Company, Manufacturers Trust Com- 
pany, Kings Country Trust Company, Law- 
yers Title & Trust Company, Mercantile Trust 
Company, Fidelity-International Trust Com- 
pany, American Trust Company, Hamilton 


Trust Company, The Commercial Trust Com- 
pany of New York, Hudson Trust Company, 
Irving National Bank, The American Ex- 
change National Bank, Harriman National 
3ank, The Bank of America. 


Frank Gunther, a prominent business 
man of Baltimore, has been elected a di- 
rector in the Maryland Trust Company. 

The Census Bureau announces the 1920 
population of the United States as 105,683,- 
108, exclusive of colonial possessions. This 
shows an increase of 12,710,842 since IgIO, 
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TRUST .COMPANIES 


Fifty Years 


Our institution--“The Hibernia 
Bank of New Orleans”--as it was 
originally known--was organized 
back in 1870--fifty years ago. 





\ Memphis Matter 


rely on the LAP for 


full measure service. 


















During the half century, we have 
accumulated more than $60,000,000 
: in resources, and are thus ‘one of the 
led intellias ntly. and large banks of the country--less 
' than 75 of the 30,000 banks in the 
so are all other trans- United States are larger 


Collections are hand- 








actions intrusted= to While we have been accumulat- 
this Aron deve lo ing these resources, we also have 

. pe been building experience, organiza- 
tion, modern facilities, and the 
ability and desire to serve. 











service-f1Ving tnstitu- 










tion. 
May we serve you? 


UNION & PLANTERS BANK Hibernia 
& TRUST COMPANY Bank ©, Trust Co. 


0 69 





MEMBER AMERICAN BANKERS ASSOCIATION 





Memphis Tennessee 


New Orleans 

































When Your Clients Come to 


Los Angeles 


give them letters of introduction 






ONE BANK 


IN LOS ANGELES FOR 








GURITYTERcst 


to “The Bank for Everybody.” J &SAVINGS BAN 


—a large, departmental bank: savings, 
commercial, trust. 


Capital and Surplus $5,000,000 
Resources over $95,000,000 
—a completely equipped Trust Depart- 

ment, authorized to act in every fidu- 
ciary capacity. 
—the ONLY Armor Plate Safe Deposit 


Vaults in Southern California. 


This Bank has _ recently re- 
modeled the entire second floor of 
the Security Building and the Se- 
curity Bank Building, adjoining, as 
the quarters for its TRUST DE- 
PARTMENT. 

This is now, without question, 
the largest Trust Department in 
point of area occupied, in point of 
equipment and in point of large 
experienced and efficient personnel, 
west of St. Louis or Chicago. The 
advisibility of using this as your 
Los Angeles connection is urged 
upon Banks and Trust Companies 
in all parts of the country. 

























We shall be glad to extend every 
possible courtesy to your friends 
and patrons. 


OS ANGELES TRU 
BD SAVINGS BANK 


“The Bank for Everybody” 
Capital $1,500,000 — Surplus $1,675,000 
SIXTH AND SPRING STREETS 












EVERY BANKING SERVICE 
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TRUST 


Over One Billion 
Dollars 


of policy holders’ money 
has been invested by the 
Insurance Companies of 
the United States and 
Canada, in 


FARM MORTGAGES 


of the type we have 
negotiated for our clients 
for 


Fifty Years Without a Loss 


They are an ideal trust 
investment. We will 
gladly send you particu- 
lars without obligation. 


ASSOCIATED 
MORTGAGE 
INVESTORS, Inc. 


Farm MortcaGe BANKERS 
KINGMAN NOTT ROBINS, Treasurer 


ROCHESTER, N. Y. 
Spokane, Wash. 
Lewistown, Mont. Calgary, Alta. 
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REPORT OF THE CONDITION OF THE 


TITLE GUARANTEE & TRUST 
COMPANY OF NEW YORK 


at the close of business on the 30th day of Septem- 
ber, 1920: 

RESOURCES 
Stock and bond investments, viz.: 

Public securities (market value) 

Private securities (market value) 
Real estate owned 
Mortgages owned 
Loans and discounts secured by bond 

and mortgage, deed or other real 

estate collateral 
Loans and discounts secured by other 

collateral . 
Loans, discounts and bills pure -hased 

not secured by collateral . 7,026,739.91 
Overdrafts.... 931.21 
Due from approved reserve deposi- 

EE I OE AP Se E ae 2,494,951.51 
Specie. sts Fa ble Reine s : 389,185.63 
Other currency ‘authorized by the 

laws of the United States 

‘ash items.... 

Sen from the Federal Re serve Bs ink 
of New York, less offsets 
Other assets. . 


. $3,992,279.03 
6,045,742.96 
3,392,156.21 

10,024,967.32 


1,452,059.26 


15,101,557.42 


764,002.00 
3,601,651.44 


1,986,735.96 
1,127,726.66 


i | rae i ats eu $57, 400,686.52 


LIABILITIES 
Capital stock. . 
Surplus: 
Surplus fund ese 
Undivided profits (me arket 
value) : ... 1,281,866.22 
12,281,866.22 
2,500,810.18 


. $6,000,000.00 


.$11,000,000.00 


Deposits, preferred P 
Deposits, not preferred, as fol- 
lows: 
Deposits not subject to check.. 
Deposits subject to check 
Time deposits, certificates and 
other deposits, the payment 
of which cannot legally be 
required within thirty days.. 
Demand certificates of deposit. 
Other certificates of deposit... 
Cashiers’ checks outstanding, 
including similar checks of 
other officers. . 
Certified checks 
Unpaid dividends (includes 
dividend 9-30-20) . . : 273,905.00 
Due trust companies, banks 
a Go eer err 


3,115,318.71 
26,522,902.18 


983,601.10 
107,157.14 
117,112.08 


297,758.20 


Total deposits... . 34,770,049.36 
Bills payable including indebtedness 
for money borrowed, represented 
by notes, certificates of deposit or 
otherwise. . 
Other liabilities. 


2,875,000.00 
1,473,770.94 


Total..........-..0+-20+-- ++ - O57, 400,686.62 


The Waverly Trust Company has opened 
for business in Boston at 474 Trapelo road 
with capital of $50,000. Edwin E. Farnham 
is president and Irving F. Monroe, treas- 
urer. 
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INCORPORATED 1864 


SAFE DEPOSIT AND TRUST CO. 


OF BALTIMORE 
13 SOUTH STREET 
CAPITAL, $1,200 000 SURPLUS AND PROFITS, $2,895,000 


OFFICERS 
H. WALTERS, CHAIRMAN OF BOARD 
JOHN J. NELLIGAN, PRESIDENT 


JOHN W. MARSHALL - ° 
ANDREW P, SPAMER - 
H. H. M. LEE - 
JOSEPH B. KIRBY - 
GEORGE B. GAMMIE 


ViCE-PREs. 
20 VICE-PREs. 
- 30 VICE-PREs. 
4TH VICE-PREs. 
TREASURER 
GEORGE R. TUDOR 
ROLAND L. MILLER 
ALBERT P. STROBEL 


ARTHUR C. GIBSON 
CLARENCE B. TUCKER 
JOHN W. BOSLEY - 
WILLIAM R. HUBNER 
REGINALD S&S. OPIE 


SECRETARY 

+ ASST. TREAS. 

ASST. TREAS. 

ASST SECRETARY 

ASST. SECRETARY 
CASHIER 
ASST, CASHIER 

- REAL ESTATE OFFicEerR 


DIRECTORS 


H. WALTERS 

WALDO NEWCOMER 
NORMAN JAMES 
SAMUEL M. SHOEMAKER 


Earnings of New York City National Banks 

Earnings of the National banks of New 
York City during the past twelve months 
have been fairly maintained according to a 
compilation of the returns made under dates 
of September 12, 1919 and of September 8, 
1920, showing percentage of earnings to capi- 
tal and on combined capital, surplus and prof- 
its. On the employment of net funds includ- 
ing capital, surplus, profits and net deposits 
combined the return ranged from 0.2 to 3.8 
per cent. The City National Bank shows net 
earnings of $9,941,666 equal to 39.9 per cent. 
on its capital and 12.2 per cent. on combined 
capital, surplus and profits. The National 
Zank of Commerce net earnings of $7,922,000 
equaled 31.8 per cent. on capital and 14.9 per 
cent. on capital, surplus and profits. 
The Chase National net earnings of 
$5,711,000 equaled 42.8 per cent. on 
capital and 16.8 per cent. on capital, 
surplus and profits. The Mechanics 
& Metals National showed net earn- 
ings of $3,886,000, or 51.8 per cent. 
on capital and 18.9 per cent. on capi- 
tal, surplus and profits. The Park 
National had net earnings of $3,461,- 
000 or 69.2 per cent. on capital and 
13.3 per cent. on combined capital, 
surplus and profits. The Hanover 
National shows net earnings of $2,- 
779,000 or 92.1 per cent. on capital 
and 12.9 per cent. on capital, surplus 
and profits. The Irving National had 
net earnings of $2,244,000, equal to 
28.8 per cent. on capital and 14.3 per 
cent. on capital, surplus and profits 
Eight National banks increased their 
capital during the period of this 
comparison. 


BLANCHARD RANDALL 
ELISHA H. PERKINS 
ISAAC M. CATE 

JOHN W. MARSHALL 


Renee 


JOHN J. NELLIGAN 
ROBERT GARRETT 
GEORGE C. JENKINS 


Trust Company Exhibit at Electrical Show 


One of the unusual features at the Elec- 
trical Show in New York City is the ex- 
hibit made by the United States Mortgage & 
Trust Company. This is a booth represent- 
ing a section of the bank in miniature, 
where its representatives are in attend- 
ance at all times to render to exhibitors and 
depositors such banking assistance as they 
may require. 


Because of the novelty of the idea and the 


excellence of the display, the exhibit attracted 
widespread attention. The United States 
Mortgage & Trust Company booth was also 
a feature of the Annual Business Show, Oc- 
tober 25th to 30th. 


BOOTH EQUIPPED WITH ALL NECESSARY BANKING FACILITIES INSTALLED 
BY THE UNITED STATES MORTGAGE & TRUST COMPANY OF NEW YORK 
AT THE ANNUAL ELECTRICAL SHOW AT GRAND CENTRAL PALACE 
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"SINCERITY IN SERVICE 


HT 


The Equitable Trust Company of New York offers its 

. Clientele a service based on complete facilities, long experi- 
ence, great resources and a thorough, conscientious ap- 
preciation of the customer’s viewpoint. This institution 
adheres to the old fashioned belief that service performed 
should be equal to or greater than service promised. 
Throughout the entire organization the word service 
retains all of its old-time meaning. 


THE EQUITABLE 
TRUST COMPANY 


OF NEW YORK 


BANKING, TRUSTS & INVESTMENTS 
SAFE DEPOSIT VAULTS 








Total Resources over $300,000,000 
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The World’s 
e 
Great Timber Supply 

From the great forests of the North and Northwest 
comes timber, which, converted into a diversity of 
forms, is used in all parts of the world. In this 
territory tributary to Chicago is one of the greatest 
of the world’s timber supplies. Here every year are 
felled hundreds of thousands of towering trees to be 
transported by steam and river, lakes and railroads 
to the mills and factories of the manufacturing dis- 
trict centering in Chicago, where they are made into 


building materials, vehicles, implements, furniture 
and endless other products. 


HE Continental & Commercial Banks for 
many years have assisted this great industry 
with dependable financial service. Today they are 
co-operating actively for its further development. 


The CONTINENTAL and 
COMMERCIAL 


BANKS 


CHICAGO 
Invested capital more than 50 Million Dollars 


Resources more than 500 Million Dollars 
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ANNOUNCING 


A NEW SERIES OF 
TWELVE TRUST BOOKLETS 


DISTINCTIVE FEATURES: 


These booklets are fresh from the pen of one of the foremost Trust 
publicists. 

They are written in human interest, anecdotal style. They approach 
the subject of Trust Service from new angles. Dry legal technicalities 
are quite properly left for the trust official to dispose of after his client 
has been sold on the Trust Company Idea. 

The cover designs are especially attractive, done by artists whose 
skill is in much demand by prominent publishers. 

There’s a plan behind the series. The Harvey-Blodgett Company 
does not seek to make sales of these booklets as mere printed matter. It 
offers complete distribution and follow-up plans, co-ordinated with the 
client’s newspaper and other publicity. 

We are not through when the booklets have been delivered. Our re- 
cently installed SERVICE DEPARTMENT co-operates with clients 
using our material both by mail and by personal calls. This department 
is in charge of men who understand the fundamentals of Trust Publicity, 
the compilation and handling of mailing lists and the treatment of pros- 
pects whose interest has been aroused. 


We do not circulate demonstrations of this series 
indiscriminately. We will gladly submit them to any 
who are seriously interested in discussing our service 
with us. Upon request a representative will call and 
demonstrate, or if this is impracticable we will submit 
demonstration by mail. 


Write our nearest office. 


HARVEY-BLODGETT COMPANY 


Financial Advertising and Publishing 


New York 25 West Forty-Tuirp STREET 
SSE EE RE ECR 724 Owp Soutn BurILpInG 
CHICAGO 1044 First NATIONAL Bank BuILDING 


ee PAM or oe ee ee 502 Crrizens’ BANK BuILDING 
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Speeding up Freight Movement 


Team-work counts. Handling the country’s traffic 
with inadequate and war-worn equipment, American 
railroads were still able to make a new record for 
cars moved in August. Prompt loading and unload- 
ing by shippers contributed greatly to this result. 


During September and since, this close cooperation 
has continued. It must go on, if trade and industry 
are not to suffer from lack of transportation. Ad- 
vanced rates will insure future betterments, but they 
cannot provide locomotives, cars and terminals for 
many months to come. 


Furthering the efforts of shippers and carriers, the 
Irving’s Bill-of-Lading Department expedites all B/L 
transactions. It traces shipments, notifies consignees 
and presents “‘arrival’’ drafts daily by messenger in every 
part of Manhattan. The Irving correspondent gets 
a credit for its customer or a progress report is made 
the same day. ‘The time saved is saved for the bank, 
the shipper, the railroads and all American business. 


IRVING NATIONAL BANK 


WOOLWORTH BUILDING, NEW YORK 
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Crust Companies 


A MONTHLY MAGAZINE DEVOTED TO THE 
INTERESTS OF TRUST COMPANIES 
OF THE UNITED STATES 


TRUST COMPANIES PUBLISHING ASSOCIATION 
No. 55 Liberty St., N. Y. City 


Long Distance Telephone, 3314 Rector 


Cc. A LUHNOW, Editor and Publisher 
Cc. M. DONOHUE, Business Manager 


Advertisements of trust companies, banks, finan- 
cial institutions and advertisers, who wish to use 
the advertising columns of TRUST COMPANIES 
will be inserted for publication at rates which will 
be sent on application. 


Insertions of meetings, dividends, statements, or- 
ganizations, etc., at special rates for each insertion. 


Subscriptions: The subscription price of 
TRUST COMPANIES is $5.00 annually. Single 
copies, 50 cents. Subscriptions payable in ad- 
vance. Foreign Subscriptions require $1.00 ad- 
ditional for postage. 


Entered at the New York Post Office as Second 
Class Mail Matter 


Associate Member Financial Advertisers’ Associs- 
tion, a Department of the Associated 
Advertising Clubs of the World 


New : York City 


Demonstration of Banking Strength and 
Resourcefulness 


Even during the height of war financing 
and operations incident to filling the quotas 


of Liberty Loans there was no more 
signal demonstration of the ability of Wall 
Street’s bankers and financiers to negotiate 
trying tasks than the successful manner in 
which the requirements converging during 
the middle of October were met. Aside 
from a rise in call rates there was little 
surface evidence of strain in connection 
with the maturing and completion of the 
payment of the $500,000,000 Anglo-French 
loan on October 15th. At the same time 
the Government was retiring Treasury cer- 
tificates which matured on that date and 
payment of interest on the fourth issue of 
the Liberty Loan as well as the receipt of 
payment on a new issue of certificates 
were also due. Notwithstanding the pres- 
sure for credit from interior sources, es- 
pecially in connection with crop movements, 
the New York banking institutions have 
not only upheld all proper commercial re- 
quirements but have also maintained a tight 
rein on all unwise diversion of banking 
credits and resources. 
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Security market activity has been more 
or less held in check by the uncertainty of 
the impending Presidential election as well 
as by the rapidity with which prices for 
commodities and industrial products have 
fallen within the last few weeks. Neverthe- 
less, the market quotations have been fairly 
well sustained and the only apprehension 
is that prices may tumble too rapidly. Gen- 
eral sentiment here in banking circles is de- 
cidedly in sympathy with the attitude taken 
by the Federal Reserve Board and the Sec- 
retary of the Treasury in refusing to coun- 
tenance liberal grants of credit or lower- 
ing of Federal Reserve rediscount rates for 
the sole purpose of holding grain, cotton 
and other stables for higher prices. The 
feeling is that the processes of deflation are 
now becoming effective and are inevitable 
and that any uncalled resistance to the 
functioning of economic laws of supply and 
demand, would be highly unwise as well as 
fraught with danger. 

The general bond market has experienced 
a satisfactory volume of prices and underly- 
ing investment strength has been exception- 
ally shown by the manner in which the 
large flood of new industrial, public utility 
and miscellaneous have been ab- 
sorbed. Considerable additional financing is 
still pressing upon the market and with the 
election over the railroads are also due to 
make heavy demands. Since early August 
the market prices of stocks have shown 
steady advance with occasional interruption, 
the average for fifth industrial and railroad 
shares showing an enhancement of over 
eight points since that time. Since the 
first of October there has also been a tend- 
ency in the daily range of bond prices to 
maintain better values. 


issues 


Equitable Trust Company Growth 

As the third largest trust company in the 
United States from the standpoint of aggre- 
gate resources and deposits the Equitable 
Trust Company of New York is steadily gain- 
ing in volume of business and in extending 
its activities. The September 30th statement 
shows aggregate resources of $339,598,591 
with deposits of $245,308,138 as compared with 
$234,016,000 deposits reported last November. 
In January of this year the capital of the 
Equitable was increased from $6,000,000 to 
$12,000,000 with regular dividend rate of 16 
per cent., not including extras. The earning 
capacity of the Equitable is also indicated by 
increase in its surplus and undivided profits 
from $15,049,000 last November, before the 
capital increase became effective, to $17,620,- 
156 shown in the latest report. 
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Che Corn Exchange Bank 


New York City 
CAPETAL AND GUPiasS. ........:.......... 


$13,500,000 


1 at. ht ne pF | 
Forty-three branches in New York City 


BILLS OF EXCHANGE 
CABLE TRANSFERS 





New York Clearing House Annual Report 
and Klection 

The tremendous volume of commercial and 
financial business which flows through New 
York as the largest financial center in the 
world, is reflected in the summary of ex- 
changes and balances for the year ending 
September 30, 1920, reported at the recent 
annual meeting of the New York Cleariag 
House Association... Aggregate transactions 
for the twelve months were $277,554,461,851, 
ot which $252,338,249,466 represented ex- 
changes and $25,216,212,385 balances. The 
exchanges represent an increase of $37,634,- 
804,998 over the highest record made the pre- 
vious year while balances were $4,265,734,903 
above the previous year’s highest record. The 
association is composed of 25 National banks, 
14 trust companies and 13 State banks. 

The election of officers for the ensuing 
year resulted as follows: President, Albert 
H. Wiggin, chairman of the board, Chase 
National Bank; secretary, Herbert K. Twitch- 
ell, chairman of the board, Chemical National 
Bank; manager, William J. Gilpin; assistant 
manager, Clarence E. Bacon. The Clearing 
House Committee is composed of the fol- 
lowing: Chairman, William Woodward, 
president Hanover National Bank; James S. 
Alexander, president National Bank of Com- 
merce; Theo. Hetzler, president Fifth Avenue 
Bank; Francis L. Hine, president First Na- 
tional Bank; Seward Prosser, president 
Bankers Trust Company. 

Stephen Baker, president of the Bank of 
the Manhattan Company was elected chair- 
man of the Conference Committee which in- 
cludes Richard Delafield, president of the 
National Park Bank and Charles H. Sabin, 
president of the Guaranty Trust Company. 
Clarence H. Kelsey, president of the Title 
Guarantee & Trust Company, was elected 
chairman of the Nominating Committee and 
other members are Rollin P. Grant, vice- 
chairman Irving National Bank and Edwin 
S. Schenck, vice-president Chemical National 


TRUST 
DEPARTMENT 


LETTERS OF CREDIT 
TRAVELERS’ CHECKS 





Bank. Howard Bayne, vice-president Colum 
bia Trust Company is chairman of the Ad 
mission Committee which also includes Will 
iam K. Cleverley, vice-president Seaboard 
National Bank and Ruel W. Poor, president 
Garfield National Bank. Francis D. Bartow, 
vice-president First National Bank is chair 
man of the Arbitration Committee, of which 
Frederick E. Gunnison, vice-president Law 
yers Title & Trust Company is also a mem- 
ber. 

The Equitable Trust Company was recently 
admitted to membership of the New York 
Clearing House Association. 


The Greater Mechanics & Metals National 


The Mechanics & Metals National Bank of 
New York entered upon a new chapter in its 
expansion of business and service by the re- 
cent acquisition of the former New York 
Produce Exchange Bank which, with its 
eight branches located in Manhattan, are now 
being conducted as branch offices of the 
Mechanics & Metals National. The capital of 
the latter has been increased since last March 
from $6,000,000 to $10,000,000 and the latest 
financial statement of September 8th shows 
aggregate resources of $292,351,099, including 
loans and discounts of $181,839,601; cash and 
exchanges of $77,280,733; U. S. bonds and cer- 
tificates, $13,238,627 and acceptances of $7,- 
872,340. Deposits aggregate $196,703,347 and 
in addition to the ten million capita] there 
is a surplus of $10,000,000 and undivided 
profits of $6,512,784. 

Theodore G. Smith, vice-president of the 
Central Union Trust Company of New 
York has been elected a director of the 
Foreign Credit Corporation and E. L. Syl- 
vester has been elected assistant treasurer 
of the corporation which reported net earn- 
ings for the twelve months ending Sept. 18, 
1920, of $558,640, or II per cent on the capi- 
tal. 
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TRUST COMPANIES 


(SUARANTY CompPaANy 


or New York 


140 Broapway, NEw YorK 


Announces that it has taken over the business heretofore conducted 


by the Bond Department of the Guaranty Trust Company of New 


York. 


This separation of the activities of the Guaranty Trust Company 
is one of corporate organization only. The Guaranty Trust Company 
owns the entire capital stock of the Guaranty Company. The 
officers of the Guaranty Company were formerly associated with 
the Guaranty Trust Company, and the board of directors is composed 


of present and former officers of the Guaranty Trust Company. 


The character of business, management, and policy of the Guar- 
AnTY Company of New York will be identical with that of its pre- 
decessor, the Bond Department of the Guaranty Trust Company, 
and the new company will have the full cooperation of the parent 


organization. 
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CAPITAL AND SURPLUS 


TRUST COMPANIES 


‘Lawyers Title & Trust Company 


$9,000,000 


Member of The New York Clearing House Association 


160 Broadway, New York 


44 Court St., Brooklyn 


RECEIVES DEPOSITS subject to check or on certificate, allowing interest thereon. 
Depository for moneys paid into Court and for money of bankrupt estates. 


LENDS ON APPROVED STOCKS and Corporation Bonds as collateral. 
ACTS AS TRUSTEE, Guardian, Executor, Administrator, Assignee, or Receiver, 


Transfer Agent or Registrar of Stocks of Corporations. 


Securities. 


Takes Charge of Personal 


OFFICERS 
EDWIN W. COGGESHALL, Chairman of the Board 


LOUIS V. BRIGHT, President 
FREDERIC E. GUNNISON, Vice-President 
THORWALD STALLKNECHT, Vice-President 


HERBERT E. JACKSON, V.-Pres. & Gen. Mgr. 
LEWIS H. LOSEE, Vice-President 
ARCHIBALD FORBES, Treasurer 

WALTER N. VAIL, Secretary 


ROBERT I. SMYTH, Assistant Treasurer 
GEORGE F. PARMELEE, Assistant Secretary 
WILLIAM F. BAECK, Assistant General Manager 
WILLIAM K. SWARTZ, Mgr., Brooklyn Banking 
Dept 
= P. STAIR, Trust Officer, Brooklyn Banking 
ept. 


DIRECTORS 


DeWitt Bailey 

Lucius H. Beers 

Louis V. Bright 
George F. Butterworth 
William M. Calder 
Edwin W. Coggeshall 


William P. Dixon 
William G. Gilmore 
Henry Goldman 
Richard T. Greene 
Frederic E. Gunnison 
August Heckscher 


Edwin C. Jameson 

J. Frederic Kernochan 
Philip Lehman 
Payson Merrill 

Edgar J. Phillips 

Dick 8S. Ramsay 


Walter E. Sachs 
William Schramm 
Thorwald Stalknecht 
William Ives Washburn 
John J. Watson, Jr. 
Albert H. Wiggin 





Guaranty Company of New York Begins 
Business 

The Guaranty Company of New York, 
which was recently incorporated to take over 
the business and organization of the Bond 
Department of the Guaranty Trust Company 
of New York, began business October Ist. 
The main office of the company is at 140 
Broadway and there are 28 branch offices 
throughout the country. The separation of 
the activities of the Guaranty Trust Company 
is one of organization only, the entire capital 
stock of the new company being owned by 
the trust company. The character of-business, 
policy, and management of the new company 
will be identical with that of its predecessor, 
the Bond Department of the Guaranty Trust 
Company of New York. The board of direc- 
tors of the Guaranty Company is composed 
oi present and former officers of the Guar- 
anty Trust Company. They are Alexander 
J. Hemphill, Charles H. Sabin, Albert Breton, 
Merrel P. Callaway, W. Palen Conway, Har- 
old F. Greene, J. L. O'Neill, Francis H. Sis- 
son, Harold Stanley, Eugene W. Stetson, and 
Joseph R. Swan. 

Mr. Sabin, president of the Guaranty Trust 
Company, is president of the new company 
and the other officers are: Vice-president Har- 
old Stanley, Joseph R. Swan, Harold F. 





L. Burr, Alden S. Blodget, 
Hamilton Candee, Burnett 
Kimball, Henry C. Ward, 
and Frank Kennedy; as- 
vice-presidents: R. E. Whittlesey, 
James Rattray, Boudinot Atterbury, John 
Grimm, Jr., and Alfred Shriver; secretary, 
W. R. Nelson; treasurer, Kenneth Ward- 
Smith; assistant secretary, Harry V. Bab- 
cock; assistant treasurers: Wm. M. Fallon, 
Jr.. Charles H. White, and William H. Coul- 


son, 


Greene, George 

Gilbert E. Jones, 
Walker, John R. 
Clayton F. 
sistant 


3anks, 


The Bankers Trust Company of New York 


The financial statement rendered by the 
Bankers Trust Company of New York as of 
September 30th shows aggregate resources 
of $380,194,285, the more important items 
of which consist of $227,129,636 loans and 
discounts: $54,501.32 and bond in- 
vestments; $24,629,528 specie and cash items: 
due from and other 
banks and trust companies, $19,424,794; $22.- 
229,080 due from Federal Reserve Bank and 
acceptances of $20,049,747. Deposits total 
$2098,457.350 and bills payable $21,264,980. The 
capital is $20,000,000 with surplus and undi- 
vided profits of $18,553,935, the latter figure 


stock 


reserve depositaries 


representing an increase of $1,146,000 since 


the June 30th report 
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Administration in 
CANADA 


HERE an Estate includes Assets in 
CANADA, The Royal Trust Company, 
with branches in all the principal cities 

of the Dominion, offers its services in arranging 
the necessary formalities to deal with such 
assets—paying Succession Duties, or Inheritance 
Taxes, taking out Ancillary Letters of Probate 
where necessary, and realizing the assets to the 
best advantage. 


Interviews and correspondence are invited with 
the HEAD OFFICE in MONTREAL, or with 


the following branches: 


CALGARY, Alta. 
EDMONTON, Alta. 
HALIFAX, N. S. 
HAMILTON, Ont. 
OTTAWA, Ont. 
QUEBEC, Que. 


TORONTO, Ont. 
ST. JOHN, N. B. 
ST. JOHN’S, Nfld. 


VICTORIA, B. C. 


WINNIPEG, Man. 
VANCOUVER, B. C. 


ASSETS UNDER ADMINISTRATION 
$234,239,124.30 


THE ROYAL TRUST C 





HEAD OFFICE: 
e MONTREAL, CANADA 





TRANSFER AGENT, REGISTRAR 

Among the recent appointments of trust 
companies and National banks of New York 
city in the capacities of transfer agents, 
registrars and as trustees under corporation 
indentures, are the following: 


The United States Mortgage & Trust 
Company has been appointed trustee of an 
issue of $4,000,000 ten-year eight per cent. 
sinking fund gold debenture bonds, dated 
October 15, 1920, of the Massey-Harris Co., 
Ltd., and Massey-Harris Harvester Co., 
Inc.; trustee under a mortgage to be made 
by the Gulf, Mobile & Northern R. R. Co., 
securing $15,000,000 first mortgage bonds; 
fiscal agent for the payment of principal and 
interest of bond issues, aggregating $4,223,- 
000, including Richmond, Va.,. $1,350,000; 
Fort Wayne, Ind., $872,000; Essex County, 
N. J., $960,500, and Hoboken, N. J 
000. 

The New York Trust Company has been 
named as trustee under an agreement dated 
October 1, 1920, securing an issue of $2,- 
200,000 par value 7 per cent. equipment gold 
notes series A, of the Steel Car Equipment 
Company. 

Bankers Trust Company has been ap- 
pointed transfer agent in New York for the 
capital stock of the Philadelphia Insulated 


$327,- 


.o *% 








AND TRUSTEE APPOINTMENTS 


Wire Company; agent for the voting trus- 
tee of the American Motor Body Company; 
registrar for Guaranty Trust Company 
certificates of deposit for the various stocks 
to be taken in under the chemical consoli- 
dation and transfer agent for the capital 
stock of the Regal Oil and Gas Company. 

The Guaranty Trust Company announces 
the following appointments: Transfer agent 
and registrar of capital stock of the Meri- 
dian Petroleum Corporation; transfer agent 
of capital stock of the Boyden Steel Cor- 
poration of Philadelphia; transfer agent of 
stock of the Simmons Company; registrar 
of the T. H. Symington Co., registrar of 
preferred stock of the Pennsylvania Power 
& Light Co. of Allentown, Pa.; trustee un- 
der trust agreement dated Sept. I, 1920, se- 
curing authorized issue of $25,000,000 par 
value New York Central Railroad Co., 1I0- 
year 7 per cent. collateral trust gold bonds 
due Sept. 1, 1930. 

The Empire Trust Company has been ap- 
pointed transfer agent and registrar of the 
preferred and common stock of the Rock- 
bestos Products Corporation. 

The Mercantile Trust Company has been 
appointed transfer agent of the preferred 
stock of B. B. & R. Knight, Inc. 
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Che Chase National Bank 


OF THE CITY OF NEW YORK, 57 BROADWAY 


CAPITAL, $15,000,000 


SURPLUS AND PROFITS, $24,189,000 


DEPOSITS (Sept. 8, 1920), $328,680,000 





OFFICERS 
A. BARTON HEPBURN, Chairman of the Advisory Board 
ALBERT H. WI1GGIN, Chairman of the Board of Directors 


EUGENE V. R. THAYER, President 


SAMUEL H. MILLER, Vice-President 
EDWARD R. TINKER, Vice-President 
CARL J. SCHMIDLAPP, Vice-President 
GERHARD M. DAHL, Vice-President 
REEVE SCHLEY, Vice-President 
ALFRED C. ANDREws, Vice-President 
ROBERT I. BARR, Vice-President 
MARTIN L. L. Henry, Auditor 


Henry W. CANNON 
A. BARTON HEPBURN 
ALBERT H. WIGGIN 
JouN J. MITCHELL 
Guy E. Tripp 

JAMES N. HILL 
DANIEL C. JACKLING 


EpwIn A. LEE, Asst. Vice-President 
WILLIAM E. Purpy, Asst. Vice-Pres 
GEORGE H. SAYLOoR, Asst. Vice-Pres 
M. HApDDEN HOWELL, Asst. Vice-Pres. 
WiiiiaMm P. Hotty, Cashier 
CHARLES C. SLADE, Asst. Cashier 
CHARLES D. Situ, Asst. Cashier 

S. FRED TELLEEN, Asst. Cashier 
HERMAN KREcH, Manager Foreign Department 


DIRECTORS 
CHARLES M. SCHWAB 
SAMUEL H. MILLER 
EDWARD R. TINKER 
EDWARD T. NICHOLS 
NEWCOMB CARLTON 
FREDERICK H. ECKER 
EUGENE V. R. THAYER H. WENDELL ENDICOTT 


SEWALL S. SHAw, Asst. Cashier 

Leon H. Jounston, Asst. Cashier 
Otis Everett, Asst. Cashier 

GeorGE E. Scuoepps, Asst. Cashier 
ANDREW G. CAMPBELL, Asst. Cashier 
WILiLiaM H. MoorHEAD, Asst. Cashier 
CHARLES A. SHEPARDSON, Asst. Cashier 
ERNEST T. Love, Asst. Cashier 


C 


CARL J. SCHMIDLAPP 
GERHARD M. DaHL 
ANDREW FLETCHER 
WiiuiaM B. THompsoNn 
REEVE SCHLEY 
KENNETH F. Woop 


WILLIAM M. Woop 


WE RECEIVE ACCOUNTS OF Banks, Bankers, Corporations, Firms or Individuals on favorable terms, 
and shall be pleased to meet or correspond with those who contemplate making changes or opening new 


accounts. 


Through its Trust Department, the Bank offers facilities as Trustee under Corporate Mortgages and 


Indentures of Trust. 


tary Trusts. Trustee under Life Trusts. 


FOREIGN EXCHANGE DEPARTMENT 


Corn Exchange Bank of New Yerk 


The Corn Exchange Bank, operating 43 
branches throughout Greater New York, re- 
ports combined resources of $210,099,154 un- 
der date of October ist. 
$194,787,051 with cash 
018; checks on other banks payable in one 
day, $21,450,289; U. S. Government securi- 
ties, $45,260,937; loans to individuals and cor- 
porations, $34,230,682; bonds of railroads and 
corporations, $16,631,656; loans, $55,058,948; 
bonds and mortgages and real estate, $980,998 
and 22 banking houses, $3,582,622. 


¥ 


Deposits aggregate 
resources of $32,903,- 


¥ 


The capi 
tal, surplus and undivided profits are $15,312,- 
103. 


Coal and Iron National Bank 


The Coal and Iron National Bank of New 
York which has increased its resources to 
over $26,000,000, was one of the first National 
banks in this city to avail itself of the privi- 
lege of establishing a trust department which 
is under the efficient management of A. A. G 
Luders. The growth of this new department 
has necessitated the acquisition of additional 
quarters on the second floor of the building 
in which the bank is located. 


Depositary under re-organization and other agreements. 
and Fiscal Agent for Corporations and Individuals. 


Custodian of securities 


Executor under Wills and Trustee under Testamen- 


Bank of the Manhattan Company 


Combined resources of $244,100,630 are re- 
ported by the Bank of the Manhattan Com- 
pany of New York, under date of September 
30, 1920, including cash items of $67,789,704; 
loans and $117,210,332; stock and 
$17,266,635; due from trust 
banks and bankers, $5,372,729; 
$3,141,488; due 
bank, $17,691,323; ac- 
Deposits total 


discounts, 
bond investments, 
companies, 
specie and other 
from Federal 
ceptances, 


397,659. 


currency, 
Re serve 
$11,674,093. $188,- 

Capital stock is $5,000,000, surplus $12,500,- 
600 and undivided profits, $3,699,089. 


Elected Director cf Manufacturers Trust 
Company 

Mr. Nathan S. Jonas, president of the 
Manufacturers Trust Company of Brooklyn 
and New York announces that Hon. George I. 
Skinner, former Superintendent of Banks of 
the State of New York, has been elected a 
director of that company. Mr. Skinner made 
a splendid record in his administration of the 
office of Superintendent of Banks. He re 
cently resumed the practice of law as a mem- 
ber of the firm of Jonas & Neuberger of Man- 
hattan. 
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$310,748,229.90 | 


ness... ebb Soghtises wel 
Other Bonds and Securities 
U.S. Bonds Borrowed............ 
Stock of Federal Reserve Dank 
Banking House ....../........... 
Cash, Exchanges and due from 

Federal Reserve Bank......... 
Due from Banks and Bankers... 
Interest Accrued.................---- 


Customers’ Liability under 
Letters of Credit and Accept- 
ances 


187,500.00 
15,981,056. 14 
6,000,000.00 
1,500,000.00 
4,000,000.00 





93,250,288.55 
5,636,769.79 | 
399,689.50 


a 59,483,025.38 
$497,186,559.66 | 




















Disposition of Haig Estate 

Under the will of Mrs. Charlotte Augusta 
Haig, sister of the late Colonel John Jacob 
Astor, who died at her London, England, resi- 
dence last June, the United States Trust Com- 
pany of New York is designated as trustee 
of trust funds for the benefit of children and 
also in connection with the disposition 
other American property interests. A _ sepa- 
rate will was filed to cover the property and 
settlements of the late Mrs. Haig,of which 
she was possessed in this country. Instructions 
are contained to the United States Trust Com- 
pany as trustee under a marriage settlement 
executed by William Astor in 1888. Mrs. 
Haig directs that all property aside from that 
otherwise disposed of, in this country be di- 
vided into three equal trusts and deposited 
with the United States Trust Company for 
the benefit of the children. The will recom- 
inends that the funds of the estate be invested 
in United States and New York City securi- 
ties or in improvement of real estate. 


of 


The National City Company has prepared, 
and is distributing a timely study of the 
present situation in regard to Liberty and 
Victory Loan issues, showing redemptions 
and yield of various issues at market value. 


Nationai Bank of Commerce 
in New York 


EsTaBLISHED 1839 


STATEMENT OF 


SEPTEMBER 8, 1920 
Resources 


Loans and Discounts 
U. S. Certificates of Indebted- 


CONDITION 


Liabilities 
Capital Paid up $25,000,000.00 
Surplus 25,000,000.00 
Undivided Profits 7,695,966.10 
Deposits 861,019.29 
U.S. Bonds Borrowed 6,000,000.00 


Rediscounts with Federal 
Reserve Bank 


35,904 ,625.00 
3,965,168. 38 


2,997,178.37 


Reserved for Taxes, etc.... 
Unearned Discount............ 


Letters of Credit and Ac- 
ceptances 


Other Liabilities 


62,069 ,823.95 
3,692,778.57 
$497,186,559.66 

















Reports of Trust Companies 
of $79,721,927 are 
shown in the September 30th statement of the 
United States Mortgage & Trust Company 
of New York. Deposits total $66,575,106. The 
capital is $2,000,000, surplus fund, $4,000,000, 
and undivided profits, $970,172. 

The Peoples Trust Company of Brooklyn 
reports total deposits of $40,627,644 with com- 
bined resources of $44,687,854. The capital is 
$1,500,000, surplus, $1,500,000, and undivided 
profits, $400,537. 

The Hudson Trust Company reports re- 
sources of $8,848,839; deposits of $7,518,056, 
capital of $500,000, surplus, $500,000, and un- 
divided profits of $189,572. 

The Mercantile Trust Company shows ag- 
eregate resources of $21,189,973 in its state- 
ment of September 30th. Deposits total $16,- 
085,617. The capital $1,000,000, surplus, 
$500,000, and undivided profits, $534,825. 


Aggregate resources 


is 


The new safe deposit vault of the New 
York Trust Company at its uptown branch 
at Fifth avenue and 57th street contains 
3,000 compartments, a large proportion of 
which have already been rented. 



















































Guaranty Trust Company’s Impressive 
Figures 

The Guaranty Trust Company of New 
York with its world-wide organization is 
coming mighty near the billion total in the 
volume of its resources. The September 
30th statement gives combined resources of 
$920,805,256 as compared with $907,000,000 
last June and $821,000,000 on June 30, 1919. 
Of the total there is $11,306,000 cash on 
hand and in banks; $521,477,000 loans and 
bills purchased; $70,921,000 exchanges for 
Clearing House; $33,262,000 U. S. Govern- 
ment bonds and certificates; $75,560,000 pub- 
lic and other securities; $1,446 foreign ex- 
change and $63,684,000 credits granted on 
acceptances. Deposits total $692,560,000 with 
$24,917,000 notes secured by Liberty bonds 
rediscounted with Federal Reserve Bank and 
$19,050,000 notes and bills rediscounted with 
the Federal Reserve Bank. Capital is $25,- 
000,000; surplus, $25,000,000, and undivided 
profits, $10,754,227. 


The National City Realty Corporation, 
which was recently organized to take over 
the real estate of the National City interests 
has elected Edward F. Barrett president and 
N. C. Lenfestey, secretary and treasurer. 
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Building Good Will By Simplifying 
Your Depositors’ Tax Problems 


HE difficulty of preparing accurate tax returns has not been 
overemphasized. In nine cases out of ten, it can be traced 
to the taxpayer’s ignorance of the law and of the regulations 

and decisions governing its enforcement. 


These banks must, of course, have access not only to every official 
tax ruling now in force, but to each new promulgation as it is issued. 

It is the mission of The Corporation Trust Company’s Income 
Tax Service and War Tax Service to supply this information, prompt- 
ly, accurately, and in a form which makes the official answer to any 
given tax question instantly available. 

Practically every large financial institution in the United States 
uses the Services in answering the questions of depositors, in passing 
on ownership certificates, and in preparing its own tax returns. 


May we send further information? Ask for Booklet FA-2. 


The Corporation Trust Company 


37 Wall Street. New York 


Progressive banks and trust companies in every community have 
capitalized this prevalent condition by supplying depositors, and 
prospective depositors, with dependable tax information. ss 


Utica Trust & Deposit Company Elects 
Directors 

At a recent meeting of the directors of 
the Utica Trust and Deposit Company of 
Utica, New York, two existing vacancies on 
the board were filled. William Fraser, presi- 
dent of Robert Fraser, Inc., was elected to 
fill the unexpired term of his brother, the 
late Robert Fraser. Edward J. Otis was 
elected to fill the vacancy caused by the 
death of the late Thomas R. Proctor. Mr. 
Otis is president of the Otis Motor Sales 
Motor Car Company, and treasurer of the 
Utica Motor Car Company. 

The addition to the building of the Utica 
Trust and Deposit Company at the corner 
of Genesee and Lafayette streets, is near- 
ing completion. This will more than double 
the floor space of the trust company and the 
ornate new front, with white stone pillars 
with capitals and superstructure will im- 
prove the appearance of the business sec- 
tion. 

Mr. William E. Paine was recently elected 
a director of the Seaboard National Bank 
of New York City to fill a vacancy on that 
board. Mr. Paine has been a trustee of the 
Equitable Life Assurance Society for many 
years. 
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The Washington Loan and Trust Company 
WASHINGTON, D. C. 


Main Office 
900-902 F Street 


CAPITAL $1,000,000 


Branch Office 
618-620 17th Street 


THE FIRST TRUST COMPANY IN THE NATIONAL CAPITAL 





DEPARTMENTS 


BANKING _ :: 


TRUSTS :: 
SAFE DEPOSITS 


REAL ESTATE 
FOREIGN 


Every facility for the prompt and proper transaction of their banking business 
is provided for our customers—individuals, corporations and banks 
JOHN B. LANER, President 





Doorway to Modern Banking Service 


Interpreting the services of a modern 
metropolitan bank has been reduced to a 
science but there are few publications or 
booklets that sound a finer note than the 
rtistic booklet just issued by the National 
Park Bank of New York bearing the ex- 
pressive caption “The Doorway.” It is a 
‘lassic in the bibleography of bank pub- 
icity literature. Each phase of modern 
banking service and the outstanding char- 
icteristics of the departmental workings of 
a great bank such as the National Park 
Bank of New York, is treated with a 
breadth of vision and in a style that makes 
this publication fully as interesting as a 
charming story book. It also represents a 
somewhat new departure in financial publi- 
‘ations in that it presents the facilities of 
the National Park Bank with a primary 
objective to bring home the fact that money 
is a commodity and commercial banking in 
reality is money merchandising. 

The booklet possesses a rare artistic 
quality. It is illustrated in four colors. 
The frontispiece is the work of Jules Guerin 
ind the water colors at the head of each 
chapter which are broadly suggestivesof the 
text, were executed by Thomas Fogarty. 
The reader derives the conviction that the 
doorway of his banking house is more than 
the entrance to an institution which measures 
its service for profit or performs merely 
mechanical banking functions, but that it 
is a place to seek counsel, co-operation and 
aid in the successful conduct of business 
and realization of worthy ambitions. 

The wide range of service offered by 
the National Park Bank, as set forth in this 
booklet, is moreover an index to the great 
advance made by the great banks of this 
country as pioneers in developing both do- 
mestic and international banking and busi- 
ness relations. Throughout the sixty-six 
years of its existence the National Park 
Bank has held firmly to its ideals as a com- 





mercial bank. Following a description of 
its commercial banking policies, the suc- 
ceeding chapters discuss the distinctive fea- 
tures of service provided by the department 
of banks and bankers; the credit depart- 
ment; the foreign exchange, foreign trade 
and documentary export credit departments 
and those relating to trust, safe deposit, cor- 
respondence, business development, public- 
ity and service facilities. A chapter is also 
devoted to the valuable facilities provided 
for Eastern and Latin trade and financial 
development through the Park-Union Bank- 
ing Corporation, which is owned by the Na- 
tional Park Bank and the Union Bank of 
Canada. 


Officials of Lincoln Office of Irving 
National Bank 
The new Lincoln office of the Irving Na- 


tional Bank of New York, which was for- 
merly the Lincoln National Bank and is lo- 
cated opposite the Grand Central Terminal, 
is to be conducted with a full executive staff 
of its own in addition to an advisory board. 
Colonel Charles E. Warren, who was identi- 
fied for many years with the Lincoln National 
as its president, will head the official family 
at the Lincoln branch as vice-president and 
associated with him are: David C. Grant and 
John S. Sammis, assistant vice-presidents ; 
Henry E. Stubing, Edward L. Bishop and 
Thomas Kenworthy, assistant cashiers, and 
Franklin L. Babcock, asst. trust -officer. 

The advisory board is composed of Lewis 
E. Pierson, chairman of the Irving board; 
Harry E. Ward, president; Charles Elliott 
Warren, vice-president; James A. Cobb, vice- 
president of the Abercrombie & Fitch Co.; 
Henry Fletcher, chairman of the Swan & 
Finch Co.; William S. Hawk, trustee of the 
Hawk estate: Harry J. Luce, president of 
Acker, Merrill & Condit Co.; Eben E. Olcott, 
president of the Hudson River Day Line Co.; 
Stanley Resor, president of J. Walter Thomp- 
son Co., and Daniel W. Whitmore, of D. W. 
Whitmore & Co. 
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The At a glance! 


Even with a magnifying 
glass, it is doubtful whether 
you could detect a clever 

: alteration on a_plain-paper 
‘ I RI IST or “tinted” check. 

: One glance will tell you 
whether a check on National 
COMPAN Yy Satety Paper has been alts red. 

A glaring white spot appears 
wherever acid, eraser or knile 

~~ Ln RL i eT al 
204 Fifth Ave 7 Wall St has been applied. 
346 Broadway Broadway at 72nd St Ask your lithographer. 


New York 
George La Monte & Son 
61 Broadway New York 








Member Federal Reserwe System and 


New York Clearing House Association 





Brocklyn Trust Company 
Capital, Surplus An excellent financial statement is 
coming from the Brooklyn Trust Company 
response to the last official call, showing ag 


and Undivided Profits g 
'$3,000,000.00 gregate resourt f close to $50,000,000 


$49,191,494 to be exact. These resources 1 
clude cash resources of $10,611,086; United 
States bonds and certificates, $9,256,572; State 
and municipal bonds, $2,994,638; bonds and 


stocks, $11,759,509: bills purchased, $4,740, 
688: time loans, $6,007,106; loans on bonds 
and mortgages, $1,913,000, and banking house, 
$1,016,312. Deposits total $35,153,597 with 


capital of $1,500,000; surplus, $2,665,204. 





Acceptances 


= American Trust Co’s Long Island Office 
Commercial Letters The American Trust Company of New 
—— : = York has enlarged its Long Island City office, 

of Credit = taking the corner at Bridge Plaza North and 

T ’ Academy street. A long term lease has been 
ravelers Letters secured on this valuable site which was for- 
of Credit merly occupied by the Long Island Savings 
Bank. The New York Title & Mortgage 

Foreign Exchange = Company will occupy a part of the building. 





The Marine Trust Company of Buffalo 
has resources of $149,220,000 and $103,501,- 
826 deposits 
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THE 


Hanover National Bank 
OF THE CITY OF NEW YORK 


Corner Nassau and Pine Streets 
ESTABLISHED 1851 


CAPITAL - - - = 
SURPLUS AND PROFITS - - e 


$3,000,000 
$19,000,000 


WILLIAM WOODWARD, President 
E. HAYWARD FERRY, Vice-President 


SAMUEL WOOLVERTON, Vice-President 
JOSEPH BYRNE, Vice-President 
CHARLES H. HAMPTON, Vice-President 
HENRY P. TURNBULL, Vice-President 
WILLIAM E. CABLE, Jr., Cashier 


FOREIGN DEPARTMENT 


WILLIAM H. SUYDAM, Vice-President and Manager 


J. NIEMANN, Ass’t Cashier 

WILLIAM DONALD, Ass’t Cashier 
GEORGE E. LEWIS, Ass’t Cashier 
JAMES P. GARDNER, Ass’t Cashier 
FREDERICK A. THOMAS, Ass’t Cashier 


ROBERT NEILLEY, Ass’t Manager 
FREDERIC A. BUCK, Ass’t Manager 











CONDITION OF GREATER NEW YORK TRUST COMPANIES 


Capital 
oy ee Se $1,000,000 
re 20,000,000 
Brooklyn Trust Co 1,500,000 
Central Union Trust Co..................00. 2,500,000 
CEI OUI COD: kk ok ccdcleenceciccsone™ 5,000,000 
AAS Wh. nwa vos s eipsv awed te eeeeasy 750,000 
Corporation Trust Co 500,000 
Empire 2,000,000 
Ne seh Gat as us Swan ny nes 12,000,000 
Farmers’ Loan and Trust................... 5,000,000 
Fidelity-International 1,500,000 
NN 2 as cece kG <u wine halete Bee 500,000 
i es cS ais ales peta dinate 25,000,000 
Hamilton 500,000 
TS ik diack Sooo coed xs vane pide 4am 500,000 
Kings County 500,000 
Lawyers’ Title Ins. & Trust 4,000,000 
Ce No Coke ons ele p Kou twee Paws 2,000,000 
Eo wis a care etl 2,000,000 
Mercantile Trust Co 1,000,000 
ERE RRS re ar ene 2,000,000 
cet EMM, OGL YORG. ©. oa ce ccloaracsauncece 1,000,000 
Oe TE OMS... «5 «oc wb'wnn'c kv ee 05's 3,000,000 
People’s 1,500,000 
litle Guarantee & Trust.................... 6,000,000 
ES ad vt ee an 2,000,000 
9 | cae Sa ert Se a a ae 2,000,000 


*Not including extra dividend. 


Sur. and 
Profits 
June 30, 
1920 
$329,600 
17,407,800 
2,596,500 
17,521,900 
7,206,900 
422,800 
246,800 
1,898,500 
16,919,700 
10,713,300 
1,251,700 
631,100 
33,260,500 
1,005,600 
649,200 
2,775,700 
6,167,400 
1,060,600 
2,042,300 
988,400 
3,282,500 
1,175,700 
11,292,700 


1,900,200 ° 


13,138,100 
4,650,200 
14,616,900 





Deposits 
June 30, 
1920 
$11,188,200 
334,472,800 
37,469,500 
213,271,100 
103,934,200 

8,392,600 


51,742,700 
254,110,000 
163,605,400 

13,161,100 

8,528,500 
690,790,800 
8,898,200 
7,822,400 

24,999,900 

18,584,000 

28,190,100 

33,173,600 

17,773,500 

36,856,700 

20,522,000 

75,297,200 

40,150,700 

33,980,900 

71,722,900 

45,420,800 


Bid 


350 
499 
365 
312 
150 
300 
290 
370 
200 
2965 
340 
255 
168 
650 
130 
155 
195 
250 
300 
525 
590 
275 
305 
395 
810 
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ADVERTISING EXCHANGE DIRECTORY FOR TRUST 
COMPANIES 


In order to stimulate an exchange of 
advertising literature among trust com- 
panies and savings banks, Trust Com- 
PANIES Magazine has inaugurated a so- 
called “Exchange Directory.” The follow- 
ing trust companies have expressed wil- 
lingness to exchange advertising literature, 
including booklets, folders, statement 
cards, etc. 

AREANSAS 


Little Rock.—Southern Trust Company. J.C. 
Conway, Secretary. 


CALIFORNIA 
Los Angeles.—Guaranty Trust & Savings 
Bank W. R. Morehouse, Cashier and 


Publicity Manager. 

Los Angeles.—Los Angeles Trust & Savings 
Bank. 

Los Angeles.—Security Trust & Savings 
Bank. Clarence A. Lyman, Pub. Manager. 

Los Angeles.—Title Insurance and Trust 
Company. Laurence Macomber, Publicity 
Manager. 

Sacramento.—Sacramento-San Joaquin Bank. 
Ralph P. Anderson, Advertising Manager. 

CONNECTICUT 

New Britain.—The Commercial Trust 

pany. J. C. Loomis, Treasurer. 


DELAWARE 
Wilmington.—The Equitable Guarantee & 
Trust Company, Richard Reese, Vice-pres. 
Wilmington.—Security Trust & Safe Deposit 
Company. John S. Rossell, President. 


Com- 


ILLINOIS 
Chicago.—Chicago Savings Bank & Trust 
Company. F. O. Birney, Vice-president. 


Chicago.—-Harris Trust & Savings Bank. 
Matthew G. Pierce, New Bus. Dept. 

Chicago.—The Northern Trust Company. 
Louis A. Bowman, Manager New Business 
Department. 

Chicago.—Central Trust Co. of Illinois. 
E. Delson, Publicity Manager. 


LOUISIANA 
New Orleans.—Hibernia Bank & Trust Co. 
Miss Mae LeBeuf, Publicity Department. 


MARYLAND 
Baltimore.—Continental Trust 
W. J. Casey, Vice-president. 
Baltimore.—Maryland Trust Company. ( 

roll Van Ness, Vice-president. 
Baltimore.—Union Trust Company. a” Sa 
Grape, Vice-president. 


Louis 


Company. 


‘ar- 


MASSACHUSETTS 


Boston.—Commonwealth Trust Company. R. 
F. Nichols, Assistant Treasurer. 

Boston.—The New England Trust Company. 
Chas. E. Nott, Secretary. 

Boston.—Old Colony Trust Company. E. H. 
Kittredge, Advertising Manager. 

Boston.—Boston Safe Deposit & Trust Com- 
pany. George E. Goodspeed, Treasurer. 


MICHIGAN 


Detroit.—Union Trust Company, Advertising 
Department. 

MINNESOTA 
Minneapolis. The Minnesota Loan & Trust 
Company. J. W: Groves, Asst. Cashier. 
Minneapolis.—The Midland National 3ank 

L. L. D. Stark, Advertising Manager. 


MISSOURI 
St. Louis.— Mercantile Trust Company. Gaty 
Pallen, Manager Publicity Department 
St. Louis.— Mississippi Valley Trust Con 
pany. G. Prather Knapp, Mgr. of Pub. 
St. Louis.—St. Louis Union Trust Compan 
Herbert M. Morgan, Asst. Vice-president 
Kansas City.—Commerce Trust Company. F 
M. Staker, Advertising Manager. 


NEW JERSEY 
Newark.—Fidelity Trust Company. Frat 

T. Allen, Publicity Manager. 
Trenton.—The Mechanics’ National Bank 

Cc. K. Withers, Trust Officer. 


NEW YORE 

New York.—Bankers’ Trust Company. J.H 
Lewis. Manager Advertising Wepartment 

Wew York.—The Corporation Trust Com- 
pany. B. S. Mantz, Treasurer. 

New York.—limpire Trust Company. Pau 
H. Hudson, Assistant Secretary. 

NWew York.—The Equitable Trust Compa! 
Arthur De Bebian 

New York.—Guaranty Trust Company. F.H 
Sisson, Vice-president. 

New York.—Metropolitan Trust Compan 
E. F. Van Lear. 

New York.—United States Mortgage & Trus 
Company. Henry L. Servoss, Vice-president 

New York.—American Bankers’ Associatio! 
5 Nassau Street. Library. 

Rochester.—Union Trust Company. A. d 
Meyer, Teller. 

Utica.—Utica Trust & Deposit Compan; 
Graham Coventry, Secretary. 


NORTH CAROLINA 
Winston-Salem.— Wachovia Bank & Trust 
Company. E. L. Starr, Publicity Manage! 


OHIO 
Akron.—The Peoples Savings and Trust Co 
bD. S. Knowlton, Mgr. New Bus. Dept. 
Cincinnati.—-The Union Savings Bank & Trust 
Company. Edgar Stark, Trust Officer. 
Cleveland.—The Cleveland Trust Company 
Cleveland.—-The Guardian Savings & Trust 


Company I. Webster Baker, Manager otf 
Publicity. 
OREGON 
Portland.—Title and Trust Company. A. L 
Grutze, Trust Officer. 
PENNSYLVANIA 


Philadelphia.—Commercial Trust Company 
S. A. Crozer, Secretary. 

Pittsburgh.—Fidelity Title & Trust Company 
T. R. Robinson, Acting Auditor. 


SOUTH CAROLINA 
Sumter.—The Commercial Bank & Trust Co 
R. A. Bradham, President. 


VIRGINIA | 
Richmond.— Virginia Trust Company. H. W 
Jackson, President. 


WASHINGTON 
Spokane.—Spokane and Eastern Trust Com- 
pany. R. L. Rutter, President. 
Spokane.—Union Trust Company. J. H. 
Tatsch, Manager Publicity Department 
Tacoma.—Puget Sound Bank & Trust Co. 
Chas. S. Lyons, Trust Officer. 


WISCONSIN 
Milwaukee.—First Wisconsin Trust Company 
Douglas F. McKey, Secretary. 
HAWAIIAN TERRITORY 


Honolulu.—Hawaiian Trust Company. J. R 
Galt, Treasurer. 


Honolulu.—Trent Trust Company. S- g. 


Heiser, Jr., Treasurer. 
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Detroit 


Special Correspondence 
Union Trust Company of Detroit enlarges 
Stock Transfer Department 

More floor space and added clerical assis- 
tance have been provided by the Union Trust 
Company to keep pace with the greater activ- 
ity and growth of the stock transfer depart- 
ment. Contributing to the growth of this 
branch of the company’s business are the 
vreater activities of the local Stock Exchange, 
the increase in capitalization of some of the 
companies for which the Union Trust Com- 
pany is transfer agent, and the several new 
trusts opened with the company within recent 
months. Included among these are the De- 
troit Seamless Steel Tube Company, pre- 
ferred; Arctic Ice Cream Company, common; 
Michigan Stamping Company, preferred and 
common; Detroit Packing Company, com- 
mon; Timken-Detroit Axle Company, com- 
mon and preferred; Paige-Detroit Company, 
preferred; and Detroit Pressed Steel Com- 
pany, common and preferred. 

Mr. J. N. Stalker, vice-president, in charge 
of the department attributes the present ac- 
tivity in part to the great industrial develop- 
ment of Detroit, with the resulting demand 
for increased capital, in part to the better 
market that exists in the city for prime se- 
curities, and in part to the growing recogni- 
tion of the advantages of having stock trans- 
ferred and registered by trust companies. 

The « Union Trust Company will also 
increase its present office space by occupy- 
ing all of the ground floor area, including 
the offices now leased by Bonbright & Com- 
pany, investment bankers. The trust com- 
offices will be moved from the south to 
the north end of the first floor, and the 
space thus vacated will be used for vari- 
ous departments. 


Fulton Trust Company’s 30th Birthday 

In October, thirty years ago, the Fulton 
Trust Company of New York City was 
founded. The policy of the company has 
been during all these years to specialize 
in personal accounts and personal trusts 
and has attained wide recognition for its 
expert services in such special capacities. 
The institution has been under one presi- 
dent all these years, namely, Mr. Henry C. 
Swords, with whom the following officers 
are associated: M. H. Cammann, vice-presi- 
dent; Charles M. Van Kleeck, second vice- 
president; Arthur J. Morris, secretary, and 
P. W. Shepard, assistant secretary. 
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Versatility in Trust Company Advertising 


A glance through the bound volume issued 
by the United States Mortgage & Trust Com- 
pany containing reproductions of recent ad- 
vertisements published by that company af- 
fords an object lesson in progressive and 
live trust. company publicity. The United 
States Mortgage & Trust Company was one 
of the pioneers among New York banks and 
trust companies in developing a progressive 
advertising policy. 

The advertisements shown in the U. S. 
Mortgage & Trust Company booklet cover a 
wide field of They relate to dif- 
ferent types of banking and trust service; the 
advantages of a monthly statement system; 
the personal side of a trust company; income 
tax service; special facilities for women; in- 
vestment in first mortgages such as the com- 
pany makes a specialty of through its mort- 
gage department and other subjects. 


service. 


University of Pennsylvania Establishes 
Trust Course 
The first university or educational estab- 
lishment in the United States to create 
special course on the 
dividual and 
versity of 


a 
management of in- 
corporate trusts is the Uni- 
Pennsylvania. Announcement 
has been made by Professor Thomas Con- 
way of the Department of Finance of the 
opening of a special class on “Management 
and Control of Trust Funds.” The 
nouncement says: 

“An advanced course dealing with the 
methods of caring for trust funds by in- 
dividual or corporate trustees. Among the 
subjects considered are the management 
and settlement of estates, in which an in- 
dividual or trust company acts as executor, 
guardian or trustee; the management of 
trust funds by trust companies, and the 


an- 


work of the individual and corporate trust 
departments of a trust company; the man- 
agement and control of real estate belong- 
ing to trust estates and the care of such 
properties; 


the methods of stating accounts 
of executors, guardians and trustees, and the 
preparation of accounts for the court: the 
settlement of trust estates and the 


final 
closing of the accounts of trustees. 


Irving National Bank of New York 
The last official statement of the Irving 
National Bank exhibited resources of $318,- 
282,000 with deposits of $247,864,000, capital 
of $12,500,000; surplus and undivided profits 
of $10,651,339. 
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Philadelphia 


Special Correspondence 


Improved Financial and Industrial 
Perspectives 
process of 


The 


which 
opera- 


shortening sail 
characterized financial and business 
tions in this district during the past six 
smonths has already produced some tangible 
and stabilizing results. Although Phila- 
delphia and its tributary industrial area may 
occupy but a relatively small space in the 
geographical or map of the na- 
tion there is a well founded conviction, 
based upon the current of recent develop- 
ments, that the country is now fairly on the 
way toward retracing its course to normal 
standards. 


economic 


The Federal Reserve system as 
a whole may not be functioning as intended 
because of the persistence of tendencies 
that were justifiable only under war-time 
stress, the Federal Bank of Phila- 
delphia is giving a good account of itself 
in holding down the lid on further credit 
expansion last February, for exam- 
ple, the ratio of its reserves to net deposit 
and note liabilities has been built up from 
40.6 per cent. cent. Included in 
the total of paper there is a 
considerable paper discounted 
for Federal Reserve banks in the Middle 
West and South. 

Improvement in the transportation and 
labor situation are among the other notable 
factors that make for reassurance. An in- 
quiry conducted among manufacturers and 
industrial establishments reveals that labor 
is becoming steadily more efficient and less 
obstreperous in demand for high wages 
More important than all else is the resump- 
tion of healthful competition which permits 
the law of supply and demand to exert a 
steadying influence. Business in general is 
being conducted on a basis of shorter term 
credit with somewhat lessening 
Price trends are toward lower levels in 
many lines of business while from all 
branches there is reported an improved sit- 
uation so far as relates to raw 
and stocks of merchandise. 

The general feeling among bankers is 
that with contraction of loans there will 
naturally come a movement of recession in 
deposits. That is to be expected with the 
tremendous manufacture of banking credit 
and currency during the past four or five 
years without a corresponding increase in 
volume of goods or production. While 
money is somewhat easier there is little 
hope for any marked decline in money rates 
during the balance of the year. 


Reserve 


since 


to §2 per 
discounted 
volume of 


volume. 


materials 


Franklin 


National Bank 
PHILADELPHIA 


INCORPORATED 1900 


Capital, - - $1,000,000 
Surplus and Profits, 5,250,000 
Resources over - 70,000,000 


OFFICERS 
J. R. McALLISTER, President 
J. A. HARRIS, Jr., J. WM. HARDT, 
Vice-President Cashier 
E. E. SHIELDS, W. M. GEHMANN, Jr., 
Assistant Cashier Assistant Cashier 


M. D. REINHOLD, Assistant Cashier 


Travelers’ Letters of Credit Issued 
Foreign Exchange in all its Branches. 


Invites the accounts of Trust 

Companies, Banks, Bankers, 

Corporations, Mercantile 
Firms and Individuals 


*““Open Shop”’ Gains Ground in Philadelphia 

Philadelphia manufacturers and business 
men are aligning themselves with the o1 
ganized movement that is spreading 
throughout the country in favor of th 
“open shop” principle in the employment of 
labor. It recalled that the United 
States Chamber of Commerce recently con 
ducted a referendum on the subject that 
there a practically unanimous vote in 
favor of individual freedom on the part o! 
employers and employees in dealing with 
questions of labor and wages. The Phila 
delphia Chamber of Commerce has now 
taken up the matter in a manner that is 
courageous and worthy of cordial popular 
support. In its recent declaration of prin 
ciples it strongly endorses industrial arbi 
tration and mutual adjustment of shop r 
lationships without interference from out 
side unions and organizations. 


will be 


Was 


Wallace S. Marindale has been appointed 
manager of the real estate department of 
the Provident Life & Trust Company of 
Philadelphia to succeed the late Ear] M. 
Copperfield. 








Satisfactory Status of Philadelphia Trust 
Companies 

Trust company business in Philadelphia, 
especially among the senior and larger insti- 
tutions, continues active despite the general 
fluctuations and readjustments of business. 
[his is due to the wide ramifications of 
trust company service which touches prop- 
erty and fiduciary relations rather than the 
current of trade. Although many trust 
companies have written off considerable 
amounts from surplus for depreciation the 
net results have been satisfactory from the 
standpoint of earnings. It is this readjust- 
ment of investment values and holdings that 
also explains the comparatively lower quo- 
tations for trust company shares. 

While earnings figure up large in rela- 
tion to capital and invested surplus their 
stocks are quoted on a basis that offer but 
a moderate yield when contrasted with the 
return on industrial and some railroad is- 
sues. Notwithstanding the depreciation al- 
lowed for on security investments most of 
the trust companies show marked gains in 
their surplus and profits accounts. Cover- 
ing the period of the war and up to the lat- 
est complete returns some individual com- 
panies show substantial increases in these 
items. The Fidelity Trust Company reports 
increase in surplus and.undivided profits 
since June, 1915, from $12,487,000 to $16,- 
733,220; the Commercial Trust Company 
from $1,668,104 to $3,059,745; Land Title 
& Trust Company from $4,651,246 to $o,- 
155,114; Pennsylvania Company for Insur- 
ances on Lives and Granting Annuities from 
$4,895,743 to $5,485,795; Philadelphia Trust 
Company from $4,650,111 to $5,095,750. 

Practically all of the larger trust com- 
panies show constant addition, surplus and 
undivided profits accounts. In a number of 
instances the basis of return to stockhold- 
ers has been increased while liberal adjust- 
ments in salaries have been made in favor 
of employees. Particular activity is shown 
in the trust departments which report larger 
total volume as well as a number of fidu- 
ciary accounts. 


Philadelphia bank clearings for Septem- 
ber were $2,053,379,187, compared with $r1,- 
944,325,805 in August and $1,911,994,474 dur- 
ing September of last year. 

John C. Hummel, formerly of the North 
Philadelphia Trust Company has _ been 
elected assistant treasurer, and William C. 
Benson assistant to the president of the 
Olney Bank and Trust Company of Phila. 

The Franklin Trust Company of Phila- 
delphia has increased its surplus from 
$600,000 to $700,000. 
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LIFE AND TRUST COMPANY 
OF PHILADELPHIA, PA. 


Member Federal Reserve System 
FOURTH AND CHESTNUT STREETS 


Cine - 
Surplus and 
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HE PeoplesSavings and 
Trust Company of Pitts- 
burgh enjoys the dis- 
tinction of being the oldest 
fiduciary institution west of 
the Allegheny Mountains. 













ESTABLISHED 1867 
















Assets over . . . . $20,000,000 
Trust Funds over . . 536,000,000 
Capitaland Surplus . 9,000,000 


“An old institution with modern and 
aggressive ideas.” 


EQPLE 


AND TRUST CO. 
OF PITTSeVRGH 
fOunOEO 1667 
CAPITAL AND SURPLUS $9.000,000 


WHERE WOOD CROSSES FQURTH 






































TRUST COMPANIES 


"CITIZENS *’coneany — 


This institution is au- 
thorized, organized and 
equipped for handling 
trust business, both per- 
sonal and corporate, of 
every kind. 


Capital and Surplus 
$8 ,000,000.00 


Real Estate Title Insurance Trust Company 
Establishes Branch Office 

The Real Estafe Title Insurance and 
Trust Company of Philadelphia has fol- 
lowed the example of some of the other 
leading trust companies of this city in pro- 
viding up-town offices, adjacent to the City 
Hall district, for the accommodation of 
its customers. The new branch is located 
at 45 South Broad street and is fully 
equipped in every respect to carry out the 
policies and extend the facilities of the 
main office. 

The Real Estate Title Insurance and 
Trust Company has the distinction of being 
the oldest title insurance company in the 
world and since 1876 has issued over 265,- 
000 policies of title insurance. The com- 
pany has capital, surplus and profits of 
$4,500,000. 


The Market Street Title & Trust Com- 
pany recently declared a regular semi-an- 
nual dividend of 8 per cent. and an extra 
dividend of 4 per cent., besides adding $50,- 
000 to surplus making that fund $300,000. 

The Bryn Mawr Trust Company has pur- 
chased a lot on the north side of Lancaster 
Pike, Bryn Mawr, as a site for a new bank 
building. 


This bank and the Union Commerce 
National Bank are under one ownership, 
forming the largest banking unit in Ohio. 
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Encourages Investment in Liberty Bonds 

A practical and very timely appeal is 
being made by the Commercial Trust Com 
pany of Philadelphia urging the public t 
invest part of income in Liberty Bonds 
which offer exceptional inducement at pres 
ent quotations and answer all requirements 
as to security. The company provides 
special plan of inviting purchase on a par- 
tial payment plan of ten instalments 
Monthly payments are made on a basis 
10 per cent. of the market price of the 
bonds at the time of first settlement, the 
purchaser paying the amount of interest 
earned by the bond. 


The Ninth Title & Trust Company, th 
stock of which is owned by stockholders « 
the Ninth National Bank of Philadelphi 
recently opened for business at Allegheny 
avenue near Kensington avenue, with a paid 
in capital of $250,000. 

Business and financial men of Sharon, 

a., are interested in the announcement of 

organization of the Dollar Title and 
Company, with a- capital stock of 


on 


ooo and surplus of $22,500. 





Aldine Trust Co 
Belmont Trust Co 


Central Trust & Savings 


Chelten Trust Co 
Colonial Trust 


Columbia Ave. Sav. Fd., Safe Dep. T. & T... 


TRUST COMPANIES 


CONDITION OF PHILADELPHIA TRUST COMPANIES 


Capital 

$484,000 
125,000 
750,000 
200,000 
300,000 
400,000 


Surplus and 
Undivided 
Profits 
May 4, 1920 
$379,963 

89,384 
718,913 
184,449 
606,724 
609,410 


CT gobi dg acess ce eweecte nus 2,000,000 


Commonwealth Title Ins. & Trust 
Continental Equitable Trust 

Empire Title & Trust Co 

Excelsior Trust & Saving Fund 
Federal Trust Co 

Fidelity Trust 

Finance Co. of Pennsylvania, lst pfd 
Finance Co. of Pennsylvania, 2d pfd 
Frankford Trust Co 

Franklin Trust Co 

Germantown Trust 

Girard Ave. Title & Trust 


3,171,507 
1,841,599 
1,321,276 
89,478 
134,569 
161,816 
17,731,577 
2,518,684 


ens ae. 000 


Guarantee Trust & Safe Deposit 
Haddington Title & Trust Co 
Hamilton Trust Co 

Holmesburg Trust Co 

Industrial Trust, Title & Savings 
Integrity Title Ins. Tr. & Safe Dept 
Kensington Trust Co 

Land Title & Trust Co 

Liberty Title & Trust Co 
Manayunk Trust Co 

Market St. Title & Trust Co 
Merchants’ Union Trust 

Mutual Trust Co 

Northern Central Trust Co 
Northern Trust Co 

North Philadelphia Trust Co 
Northwestern Trust Co 


Parkway Trust Co 

Pelham Trust Co 

Penna. Bank & Trust Co 

Penn. Co. for Ins. on Lives & Grant. / 
People’s Trust 

Philadelphia Trust Co 

Phoenix Trust Co 


Public Bank & Trust Co 

Real Estate Trust Co., Com 
Real Estate Trust Co., Pfd 

Real Estate Title Ins. & Trust Co 
Republic Trust 

Rittenhouse Trust Co 

Tacony Trust Co 

Tioga Trust Co 

United Sec. Life Ins. & Trust Co 
Wayne Junction Trust Co 

West End Trust Co 


Application for a charter to organize a 
bank for women, in which all officers, di- 
rectors and employees will be women, is 
shortly to be filed. Mrs. Bessie M. Snover 
of the University of Pennsylvania law 
school and Mrs. L. Edna Hawman are the 
projectors, with the backing of a number of 
women’s organizations. 


: 00,000 
Provident Life & Trust Co. of Phila......... 2,000,000 


6, 249, 843 
0,000 
692'898 


3,142,483 
216,470 
175,144 
202,655 

74,363 
957,034 
83,054 

2,002,449 

681,000 


Deposits 
May 4, 
1920 
$2,039,632 
1,450,904 
10,844,355 
3,116,172 
5,457,518 
4,480,763 
22,171,766 
8,446,273 
10,774,470 

893,262 
3,116,120 
3,502,681 

27,006,657 
1,885,790 


10,030,081 
9,620,458 
2,351,707 

44,773,252 
8,995,342 
2,716,475 
3,008,997 

924,908 
7,671,891 
8,306,539 
9,210,814 

16,964,939 
3,065,029 
2,412,422 
7,157,916 
2,070,322 
2,862,769 


33,115,233 
2,898,619 
19,214,708 


6.349.948 


Last 

Sale Date 
165 9-15-20 
50% 3-24-20 
6-16-20 
1-21-20 
10-22-19 
4- 7-20 
9-— 1-20 
3-17-20 
6-16-20 
12-24-19 
6-30-20 
7-18-17 
7-21-20 
9-17-19 
9-17-19 
10— 6-20 


8-11-2 


9-15-20 
8- 7-18 
7-28-20 
5- 5-20 
1-28-20 
7-23-10 


The Peoples Trust Company, Tamaqua, 
Pa., has become a member of the Federal 


Reserve system of 


Philadelphia, making 


the forty-seventh State bank to enter the 
system in this city. 
Stock in the recently formed Dollar Title 


and Trust Company of 


Sharon, Pa., has 


been subscribed and application for a char- 


ter will be made this week. 
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Boston 


Special Correspondence 

Trust Company Situation Clearing Up 

The trust company and banking situation 
in Boston has been clarified and strength- 
ened by the vigorous exercise of authority 
vested in the office of the Massachusetts 
Bank Commissioner in closing a number of 
comparatively recently organized mongrel 
“trust companies” which had been an ever- 
present source of weakness and menace 
since the tolerance of political and “chain- 
banking” in this commonwealth. Well de- 
served praise is due Bank Commissioner 
Joseph C. Allen for restoring the machinery 
of supervision and courageous attacks upon 
the “sore spots.” While the ordeal of 
“house cleaning’ was attended with con- 
siderable public excitement, including “runs,” 
congestion of thousands of clamorous de- 
positors and irresponsible newspaper dis- 
cussion, the representative trust companies 
and banks suffered no evil consequences 
On the contrary, the latter were thronged 
with men and women who opened accounts 
which they had succeeded in withdrawing 
from the affected institutions before they 
were closed or put the ninety-day morato- 
rium in effect on savings department depos- 
its. 

The trail of speculative promotion, de- 
bauch of political influence, and systematic 
misuse of trust company organization lead- 
ing up to the recent climax is a long one 
and reeks with unsavory dealings by men 
who wormed themselves into public office 
for purely selfish designs. Although the 
situation has many ramifications the scent 
almost invariably leads back to the one 
man, who more than any one else has cast 
reproach upon the good name of banking 
and trust company business in Massachu- 
setts, namely, Edwin T. McKnight. This 
man today occupies the responsible posi- 
tion of president of the Massachusetts Sen- 
ate. As former chairman of the Senate 
Committee on Banks and Banking, he built 
up an association of political henchmen and 
promoters and with the aid of his political 
and legislative power he created a chain of 
so-called “trust companies” which have been 
“feeders” pure and simple for his highly 
questionable and speculative methods. It 
may seem astonishing but it is a fact that 
up to the time that Bank Commissioner 
Allen started to clean up McKnight 
controlled not less than sixteen trust com- 
panies in Boston and other cities in this 
State. His operations did not stop there, 
but he also carried on his “chain banking” 
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American 
Trust Company 


Member Federal Reserve System 


50 State Street BOSTON 


Chartered 1881 


Capital ° - $1,000,000. 
Surplus (earned) over 2,500,000. 
Total Resources - 26,000,000. 





ACCOUNTS INVITED 





BUNKER HILL BRANCH—City Square, Charlestown. 








methods in other New England States. It 
is not improbable that in addition to his 
stock control of sixteen institutions in 
Massachusetts the McKnight interests had 
secured stock and a voice also in nearly a 
score of other trust companies and banks. A 
considerable number of these institutions 
have made haste to force out the Mc- 
Knight crowd but there is sufficient work 
ahead to keep the bank commissioner at 
his task for some time to come. Needless 
to say, any trust company that values the 


confidence and patronage it now com- 
mands, must rid itself of all association 
with McKnight or his coadjutors. It re- 


mains to be seen if McKnight voluntarily 
releases his hold upon institutions in which 
he is still interested or if the agencies set 
in motion by the Bank Commission, as well 
as public sentiment, will be sufficiently ef- 
fective to eliminate him and his followers 
from the trust company field. 


Reckless Competition and Promotion 


The fact that not less than six trust com- 
panies and banks have been closed during 
the present year in Boston by the Bank 
Commissioner, has attracted wide atten- 
tion in banking and trust company. circles. 


TRUST COMPANIES 


Worcester Bank & Trust Company 


Worcester, Mass. 
Member Federal Reserve System 


JOHN E. WHITE, President 


HENRY P. MURRAY, Vice-President 
SAMUEL D. SPURR, Vice-President 
CHARLES A. BARTON, Vice-President 


SAMUEL H. CLARY, Vice-Pres. and Trust Officer 


Commercial Department, Assets over $33,000 ,00C 
Capital, $1,250,000 


WILLIAM D. LUEY, Chairman of the Board 


ALVIN J. DANIELS, Treasurer 
BERTICE F. SAWYER, Secretary 
FREDERICK M. HEDDEN, Cashier 
CHARLES F. HUNT, Auditor 


Trust Department, Assets over $6,000,000 


Surplus and Undivided Profits, over $850,000 


Largest Commercial Bank in Massachusetts Outside of Boston 





Massachusetts, until recent years, has en- 
joyed a position of immunity from bank 
or trust company troubles and its statutory 
safeguards in protecting the public against 
unsafe banking practices have been often 
cited as models of their kind. Aside from 
the operations of the McKnight clique, 
which rendered these legislative safeguards 
subversive to speculative banking, other ele- 
ments crept into the Boston banking field 
which were inimical to sound and approved 
practice. The predecessor of the present 
Bank Commissioner was helpless against 
the men who obtained practical control of 
the charter issuing authority of the com- 
monwealth, namely the Board of Bank In- 
corporation as well as the legislative com- 
mittees on banks and banking. 

Charters were granted for the organiza- 
tion of trust companies with a free hand 
regardless of the character or ability of 
the men who sought these charters or who 
conducted such organizations. Then there 
came a contagion of reckless competition for 
accounts on the part of these recently or- 
ganized trust companies and banks with 
bidding for deposits at rates of interest that 
left conservative banking requirements far 
in the rear. Racial animosities were aroused 
to create distrust. Reputable newspapers of 
Boston lent their advertising and reading 
columns to these Bolshevists of banking and 
finally the boil burst. 

Reputable and conservative banking and 
trust company interests in Boston were cog- 
nizant of the dangers of such encroach- 
ments, but were more or less unable to 
combat these influences because of the po- 
litical power wielded by McKnight and oth- 
ers. The thing that happened was foreseen 
but could not be avoided. With the ap- 
pointment of the new Banking Commis- 
sioner and the disclosures following the 
Ponzi bubble, together with the misuse of 
public funds by a former treasurer, the State 
authorities higher up, including Governor 
Coolidge, took a hand in the situation with 





the result that a campaign of cleaning the 
Augean stables was determined upon. 


Assets Involved in Recent Closing of Trust 
Companies 

Exclusive of the Old South Trust Com- 
pany, closed earlier in the year, but since 
re-opened, four trust companies in this city 
have been closed by the Bank Commissioner 
within the past few months. The Han- 
over Trust Company, which began business 
in 1914 with deposits of about $2,500,000 was 
the first of the quartette to have its doors 
closed as a direct result of Ponzi’s con- 
nections with this institution. September 
1oth the Bank Commissioner closed the 
Prudential Trust Company, organized in 
1915, with deposits reported last May of 
$2,472,000. On September 25th the Cosmo- 
politan Trust Company, organized in 1912, 
reporting $14,670,000 deposits last May and 
catering to foreign elements, was taken over 
by the Bank Commissioner. Then, on Sep- 
tember 28th, the leading McKnight institu- 
tion, the Fidelity Trust Company, which 
was regarded as a kind of clearing house for 
the McKnight chain, and of which Mce- 
Knight was president, was closed. This in- 
stitution reported last May total deposits of 
$13,610,000 and assets of over $19,000,000, 
iucluding $4,822,000 savings department as- 
sets. 

None of these institutions were members 
of the Federal Reserve Bank of Boston and 
although several of them applied they were 
refused membership. 

It is understood that efforts will be made 
by at least two of the closed trust com- 
panies to reopen for business. While con- 
servative bank and trust company men, nat- 
urally feel that the reopening of these trust 
companies is a matter for the State banking 
authorities to pass on, there is a convic- 
tion that the best interests of the Boston 
banking situation would be preserved if 
these institutions could be liquidated with 
as little loss to creditors as possible. 
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TRUST COMPANIES 


Oldest Trust Company 
in Boston 


Capital $1,000,000 


Surplus and Profits over $3,000,000 


Trust Funds over $71,000,000 


JAMES R. HOOPER, PRESIDEN? 


ROGER PIERCE, VicEe-PRESICENT 
FREDERICK P FISH, Vice-PrEsiDENT 
FREDERICK W. ALLEN, TREASURER 
CHARLES E. NOTT. SECRETARY 

ORRIN C. HART. Trust OFFICER 
EDWARD B. LADD. ASSISTANT TREASURER 


JOHN W. PILLSBURY 
FREDERICK O. MORRILL, ASSISTANT TREASURER 
Leo WM. HUEGLE, ASSISTANT SECRETARY 

ARTHUR F. THOMAS, ASSISTANT TRUST OFFiceR 
SEWALL E. SWALLOW, ASSISTANT TRUST OFFICER 


ASSISTANT TREASURER 


GEORGE H. BOYNTON, MANAGER SAFE DEPOSIT VAULTS 


MEMBER CF FELERAL RESERVE SYSTEM 


NEw ENGLAND TrusT COMPANY 
BOSTON 


Senator Winthrop Murray Crane’s Legacies 

The late United States Senator Winthrop 
Murray Crane of Massachusetts left an es- 
tate valued at $20,000,000. His will, recently 
filed for probate, makes provision for speci- 
fic bequests amounting to $4,582,000, includ- 
ing public bequests of $665,000. Mrs. Crane 
receives $750,000 outright and income from 
a trust fund of $1,000,000. Winthrop M. 
Crane, Jr., receives $1,000,000 outright and 
is named as residuary legatee. Trust funds 
of $250,000 are provided for each of the 
two sons and a trust fund of $300,000 for 
Louise Crane. The will also makes provi- 
sion for other trust funds and annuities. 
Senator Crane’s private secretary, Ralph B. 
Marean, in association with Mrs. Crane, the 
widow, and Winthrop M. Crane, Jr., are 
named as executors and trustees. 


The Massachusetts Legislature will be 
called upon to consider the passage of a law 
which imposes penalties upon the State 
Treasurer for depositing in any bank or 
trust company State funds to an amount ex- 
ceeding 40 per cent. of the paid-up capital 
of the institution. 

An inventory of the estate of the late 
A. Paul Keith in Massachusetts is placed 
at a value of $3,883,000 including real es- 
tate of $2,670,000. 


Randolph F. Tucker Joins Directorate of 
the Massachusetts Trust Company 

Mr. Randolph F. Tucker was re- 
cently elected to the office of vice-presi- 
dent and director of the Massachusetts Trust 
Company of Boston at the meeting of the 
Board of Directors. Mr. Tucker is recog- 
nized in the banking circles of Boston as 
one of the foremost men in the banking in- 
vestment business with which he has been 
identified in Boston for the past twenty 
years. His wide experience and extensive 
knowledge will be most valuable in his new 
official capacity. 

The Massachusetts Trust Company, which 
was organized and commenced business in 
1914, has experienced substantial growth. 
The last official statement shows total as- 
sets, exclusive of savings department as- 
sets, of $12,094,032, with deposits of $9,585,- 
000, capital of $1,000,000, surplus and undi- 
vided profits of $783,000. Savings bank as- 
sets amount to $5,570,000. 


The latest official report of the Old Col- 
ony Trust Company of Boston shows total 
resources of $167,019,300 with deposits of 
$127,851,162, capital of $7,000,000; surplus 
and undivided earnings of $10,586,824. 

Charles E. Cotting and T. Jefferson Coo- 
lidge, 3d., have been elected members of the 
board of directors of Old Colony Trust Co. 





TRUST COMPANIES 


The oldest and largest Trust Company in 


HAWATI 


Capital, Surplus and Undivided Profits 
More than One Million Dollars 


Authorized by law to act in any Trust Capacity 
CORRESPONDENCE INVITED 


HAWAIIAN TRUST COMPANY, LTD. 


Honolulu, Hawaii 


Prrrsspsurc Trust Company 


PITTSBURGH, PENNSYLVANIA 
Member Federal Reserve System. 


CAPITAL, SURPLUS AND UNDIVIDED PROFITS, $4,000,000 


Upon the basis of prompt and efficient service, this institution invites correspondence with BANKS, 
TRUST COMPANIES, CORPORATIONS and others requiring financial or fiduciary facilities in Pittsburgh. 


We are prepared to act in all trust capacities. 


Interest paid on Deposits. 


OFFICERS: 


D. GREGG MCKEE 
Bert H. SMYERS 
WALDO D. JONES 

J. Horace McGINNITY 


President 
OHN W. HOFFMAN.............. Asst. Treasurer 
EDWARD D. GILMORE............ Asst. Treasurer 
ALEX. T. ROWE Asst. Secretary 
Gwitym A, PRICE............/ Asst. Trust Officer 





Law to Protect Banks and Trust Companies 

The representative of Trust COMPANIES 
Magazine has brought to the attention of 
the Massachusetts Bank Commissioner the 
advisability of securing the enactment of a 
law by the legislature which will prevent 
the publication or circulation of derogatory 
or malicious statements affecting the 
vency or financial standing of any bank or 
trust company. Assurance has been given 
that this matter will receive attention at the 
approaching session of the Massachusetts 
Assembly. The law suggested is the same 
as that which has been advocated by the 
American Bankers’ Association and which 
has been enacted in twenty-three States and 
in Alaska. It reads as follows: 

“An Act to punish derogatory statements 
affecting banks. Be it enacted, etc. 

“Section 1. Any person who shall wilfully 
and maliciously make, circulate or transmit 
to another or others, any statement, rumor 
or suggestion, written, printed or by word 
of mouth, which is directly or by infer- 
ence derogatory to the financial condition or 
affects the solvency or financial standing 
of any bank, savings bank, banking institu- 
tion or trust company* doing business in 


sol- 


*The names of banking institutions should be specified 
according to what they are termed in each particular State. 


this State, or who shall counsel, aid, pro- 
cure or induce another to start, transmit or 
circulate any such statement or rumor, shall 
be guilty of a (felony or misdemeanor), 
and upon conviction thereof, shall be pun- 
ished by a fine of not more than five 
thousand dollars or by imprisonment for a 
term of not more than five years or both.” 

The advisability of securing such a law 
in Massachusetts is especially pertinent in 
view of the campaign conducted through 
the newspapers of Boston by a certain trust 
company officer and which contributed not 
a little to the “runs” that recently resulted 
in the closing of four trust companies in 
this city and the enforcement of the ninety- 
day clause on savings withdrawals. 


The Newton Trust Company of New- 
ton, Mass., has increased its capital from 
$400,000 to $600,000. 

Joseph B. Sessions has been elected presi- 
dent of the Bristol Trust Company of Bris- 
tol, Conn., to succeed his father, the late 
William E. Sessions. 

The stockholders of the American Bank 
& Trust Company of Bridgeport, Conn., 
have authorized an increase in the capital 
stock from $100,000 to $200,000. 









TRUST COMPANIES 


INTERNATIONAL TRUST CO. 






45 MILK ST. BOSTON, MASS. 115 SUMMER ST. 
Capital $2,000,000 Surplus $2,000,000 
BANKING DEPARTMENT SAVINGS DEPARTMENT 
TRUST DEPARTMENT REGISTRAR & TRANSFER DEPT. 









LIBERAL ACCOMMODATIONS 
OFFICERS 



























CHARLES G. BANCROFT, President 
HENRY L. JEWETT, Vice-President and Secretary A. EDWARD GARLAND, Assistant Secretary 
B. FARNUM SMITH, Vice-President HOWARD NORTON, Assistant Secretary 
A. FRANCIS HAYDEN, Vice-President GEORGE W. SHEPHERD, Asst. Treas. 


CLIFFORD B. WHITNEY, Treasurer 





THOMAS F. MEGAN, Assistant Secretary 
DIRECTORS 





CECIL Q. ADAMS HENRY L. JEWETT 
SAMUEL G. ADAMS ROLAND O. LAMB 
JAMES A. BAILEY JOHN M. LONGYEAR 
CHARLES G. BANCROFT GEORGE B. H. MACOMBER 
THOMAS BARBOUR WM. J. McGAFFEE 
ELMER J. BLISS WILLIAM A. MULLER 
EDWIN P. BROWN PATRICK A. O'CONNELL 
ALONZO N. BURBANK JAMES J. PHELAN 
MORGAN BUTLER NEIL W. RICE 
HENRY V. CUNNINGHAM GARRET SCHENCK 
WENDELL ENDICOTT AARON L. STRAUSS 
OLIVER M. FISHER EDMUND H. TALBOT 
WALTER B. HENDERSON LOREN D. TOWLE 


HENRY F. HURLBURT, JR. 





HERBERT F. WINSLOW 




















CONDITION OF BOSTON TRUST COMPANIES 


Furnished by L. Sherman Adams, Member of Boston Stock Exchange, Specializing in Bank, 
Mill and Industrials Securities 


























Surplus and Assets 
Undivided Savings 
Profits Deposits Department Book 

Capital June 30, 1920 June 30, 1920 June30, 1920 Value Bid Ask 
American Trust Co............. $1,000,000 $2,667,835 8 8: i es 367 405 415 
Te eS rae 600,000 1,580,239 19,407,886 $1,252,040 363 325 350 
*Boston Safe Deposit & Tr. Co... 1,000,000 3,345,936 15,695,359 iS gh nates 435 gt 435 
*Charlestown Trust Co......... 200,000 58,167 1,236,116 1,802,776 129 135 : 
Columbia Trust Co............. 100,000 71,786 1,160,027 949,887 171 155 ae 
Commonwealth Trust Co....... 1,500,000 1,266,419 24,196,669 5,372,063 185 165 175 
*Dorchester Trust Co.......... 300,000 119,529 2,771,305 4,595,323 139 125 , 
*Equitable Trust Co........... 500,000 235,437 2,980,773 243,902 147 145 ary 
Exchange Trust Co............. 1,000,000 1,125,044 7,655,929 8,285,231 213 160 175 
Pedera: prast Co... .. occ nice 1,000,000 435,264 9,066,850 5,037,508 143 140 145 
Hyde Park Trust Co:.......... 200,000 60,589 1,474,067 1,246,844 130 115 125 
4 3” 6 ree 200,000 2,293 572,999 405,932 141 sin 125 
*International Trust Co........ 2,000,000 2,686,201 24,862,851 3,355,649 243 340 350 
*Jamaica Plain Trust Co........ 200,000 41,601 925,954 1,167,952 121 127 135 
Liberty Trust Co.............. 500,000 532,870 5,092,805 1,724,719 207 225... 
Se” i ene 400,000 161,195 1,873,339 1,573,368 148 130 140 
Massachusetts Trust Co........ 1,000,000 843,684 9,371,172 5,424,957 184 175 vin 
Metropolitan Trust Co......... 500,000 543,112 7,456,716 2,008,804 215 190 200 
*New England Trust Co........ 1,000,000 3,098,830 th roe ee 
Old Colony Trust Co........... 7,000,000 10,899,589 134,378,057 11,543 255 262 268 
Moxbury Trust Co........0.0s. 200,000 37,662 434,211 348,630 121 120 130 
South Boston Trust Co......... 200,000 68,076 1,562,607 2,388,062 134 185 200 
*State Street Trust Co.......... 2,000,000 3,220,974 2S ae ae 261 230 235 
*Tremont Trust Co............. 800,000 417,036 8,461,475 9,711,117 152 125 140 
*United States Trust Co........ 1,000,000 1,167,971 10,613,590 5,983,074 230 250 260 
Winthrop Trust Co............. 100,000 41,503 598,841 262,241 141 125 130 


*Stocks must be offered to Directors before sales can be made elsewhere 


TRUST COMPANIES 


Chicago 


Special Correspondence 


Arbitrary Price Control and Credit 
Situation 

The agricultural credit and price situa- 
tion holds the center of the stage, even to 
the exclusion of the Presidential election and 
the League of Nations issue. It is realized 
here as perhaps nowhere else that the much 
abused and long-deferred economic laws of 
supply and demand are once more becom- 
ing decisive factors. Although the tumble 
in grain, flour, cotton, cattle product and 
other prices of necessary staples of con- 
sumption, causes painful reactions and calls 
for fortitude, there is no disposition among 
banking interests to prevent an orderly re- 
treat. That is why banking sentiment is 
not at all in sympathy with the demands 
of farmers, cattlemen and others for more 
and more credit and for no other reason 
than to arbitrarily hold up or advance the 
market prices for their products. 

The conferences at Washington recently 
where representatives of growers of farm 
products, cotton, tobacco and other produc. 
ing interests made energetic appeal to ad- 
ministrative authorities and the Federal Re. 
serve Board for more liberal portions of 
credit in order to hold their products in a 
falling market, were naturally followed with 
keen interest by local bankers. The con- 
vention of the American Bankers’ Associa- 
tion at Washington, D. C., also afforded a 
most valuable opportunity for bankers of 
the different sections of the country to com- 
pare notes and clarify their judgments as 
to the actualities of the present credit sit- 
uation and requirements. The feeling is that 
the Federal Reserve Board takes the only 
rational attitude in adhering to a policy of 
restricting the use of credit for the pur- 
pose of bolstering up prices or for withhold- 
ing grain, cotton and other essentials from 
flowing naturally to the points of consump- 
tion. It is realized that if credit is more 
freely used on top of existing expansion 
of resources for no other purpose than to 
enable farmers, cattle, cotton growers and 
other producers to hold their supplies off 
the market until they can get exorbitant 
prices, the situation might well become cri- 
tical in the extreme. 


No Withholding of Essential Credits 


Chicago banking institutions have not 
withheld credit to finance necessary move- 
ment of crops, but on the contrary have 


Our Booklet— 


What You Should Know 
About Trust Service 


will be given 


you upon request. 


Chicago Trust Company 


Lucius Teter, President 


Trust Department Officers 
Williard F. Hopkins, Secretary 
William T. Anderson, Asst. Secretary 
Roy K. Thomas, Trust Officer 





used their best efforts to facilitate distribu- 
tion. They have diligently co-operated, 
however, with the advices of the Federal 
Reserve Board and Federal Reserve Banks 
to exercise discrimination as to non-essen- 
tial discounts or acceptance of bills that 
were intended to encourage artificial short- 
age. The latest statement of the Federal 
Reserve Bank of Chicago shows but a smali 
fraction of percentage of reserves over the 
legal limit while from other Federal Reserve 
banks, credits have been made available for 
meeting crop financing requirements. In 
brief, the bankers take the position that 
prices must respond to normal market re- 
quirements instead of resorting to danger- 
ous expedient of further inflation of credits 
to maintain prices and prevent necessary 
readjustments from abnormal war-time 
standards. 


The First Trust & Savings Bank of Rock 
Island, Ill., has become a member of the 
Federal Reserve Bank of Chicago. 

Fred G. Heuchling, formerly superintend- 
ent of employment of the West Chicago 
Park System, has been appointed manager 
of the recently established new business de- 
partment of the Northwestern Trust & Sav- 
ings Bank of Chicago. 


RS ad SRG 


pao NON Fn 


in 








400 


TRUST COMPANIES 





CHICAGO 


Developed through the growth and experience of more than half a century 


The First National Bank of Chicago 


James B. Forgan, Chairman of the Board — Frank O. Wetmore, President 


and the 


First Trust and Savings Bank 


James B. Forgan, Chairman of the Board — Melvin A. Traylor, President 


offer a complete financial service, organized and maintain- 
ed at a marked degree of efficiency. Calls and correspon- 
dence are invited relative to the application of this service 
to local, national and to international requirements. 


Combined resources over $300,000,000 


Position of Chicago Banks and Trust 
Companies 

The peak load of fall crop movement fi- 
nancing has been practically negotiated 
without any untoward incident or weak- 
ening of the credit and banking situa- 
tion in Chicago. While the most acute 
strain is usually experienced during Octo- 
ber the latest official compilation of the 
financial condition of Chicago’s banks and 
trust companies as shown in reports under 
date of September 8th is of interest. 

The twenty-four National and 116 State 
banks here show combined loans and dis- 
counts, September 8th, as $1,308,401,232, 
against $1,571,640,731 June 30th; deposits, 
$1,828,274,805, against $1,830,491,078, and 
cash resources, $496,246,2090, against $510,- 
229,055. Savings deposits were $450,141,108, 
against $445,101,882. The National banks 
combined show loans and discounts, $738,- 
336,172, against $754,683,532; deposits, $818,- 
891,870, against $813,650,9906, and cash re- 
sources, $278,583,272, against $284,833,203. 





H. G. P. Deans of the Merchants Loan & 
Trust Company of Chicago has been elected 
a director and member of the executive com- 
mittee of the American Foreign Banking 
Corporation. 








The Merchants Loan and Trust Company 


Substantial gains are shown in the Sep- 
tember 30th financial statement of the Mer- 
chants Loan & Trust Company of Chicago. 
Since September 8th aggregate resources 
show an increase from $159,768,000 to $167,- 
136,000 and advance in deposits from $102,- 
052,000 to $107,601,000. include 
loans and discounts of $79,945,000; cash re- 
sources of $41,577,414; bonds and mort- 
gages; other than UV. S. securities, $15,214,- 
000; acceptances, $16,200,000; letters of 
credit, $3,962,000, and other banks’ liability 
on bills bought, $9,541,000. Capital is $5,- 
000,000; surplus, and undivided 
profits $2,003,000. 


Resources 


$9,000,000 


The Northwestern Trust & Savings Bank 
has increased its capital from $600,000 to 
$750,000 by declaration of a 25 per cent stock 
dividend. 

The West Side Trust & Savings Bank has 
increased its capital from $400,000 to $700,- 
000. 

The Liberty Trust & Savings Bank has 
increased its capital from $250,000 to $350,- 
000 and the Mid-City Trust & Savings Bank 
has also increased its capital from $500,000 
to $750,000. 





TRUST COMPANIES 


INCORPORATED 1884 


Mercantile Trust & Deposit Company 


OF BALTIMORE 
Capital, Surplus, and Undivided Profits, $5,000,000 


We offer our services in any or all of the capacities properly exercised by Trust Companies, 
and will give the most careful attention and the benefit of our long experience to all matters 


entrusted to our care. 


FRED G. BOYCE, Jr., Vice-President 


A. H. S. POST, President 








Continental and Commercial Banks Elect 
Officers and Increase Surplus 

James R. Leavell, vice-president of the 
First National Bank, St. Louis, Mo., was 
elected vice-president of the Continental and 
Commercial National Bank of Chicago at 
the last meeting of the latter’s board of di- 
rectors. Mr. Leavell resigned his St. Louis 
position and assumed his duties with the 
Continental and Commercial on October 15. 
Mr. Leavell is a native of Fulton, Mo., and 
a graduate of Randolph Macon College, 
Ashland, Virginia. He has a large acquaint- 
ance in the Southwest and is particularly 
familiar with business conditions in that 
territory. Prior to his present connection 
he was assistant cashier of the Mechanics 
\merican National Bank of St. Louis which 
was one of the institutions merged into the 
First National. 

Robert J. Dunham,. until recently vice- 
president of Armour and Company, has re- 
signed as director of the Continental and 
Commercial National Bank. F. W. Croll, 
treasurer of Armour and Company, was 
elected as a director to succeed Mr. Dun- 
ham. The board voted that $2,500,000 be 
taken from the profit account and added 
to the surplus. This makes the surplus of 
the Continental and Commercial National 
Bank $15,000,000 and leaves $3,600,000 in the 
profits account. Capital is $25,000,000. 

The directors of the Continental and 
Commercial Trust and Savings Bank, Chi- 
cago, elected J. S. Macfarren, head of the 
discount and collateral department, as an 
assistant cashier, and Benjamin Bills as an 
assistant secretary. The surplus of this 
intitution was increased from $4,000,000 to 
$5,000,000, making it equal to the capital and 
leaving $1,000,000 as undivided profits. 

The action of the two boards gives the 
Continental and Commercial institutions a 
combined capital surplus and _ undivided 
profits of $54,600,000. 


J. W. Marshall Appointed Manager Bond 
Department 

The Chicago Trust Company announces 
the appointment of J. W. Marshall as man- 
ager of its bond department. Except for a 
period of military service Mr. Marshall has 
been connected with the bond department 
since 1911. He is 35 years of age, was born 
in New York City and graduated from Yale 
University in 1907. 


J. W. MarsHALL 


The new Manager of the Bond Department of the Chicago 
Trust Company 


The Peoples Trust & Savings Bank of 
Chicago announces increase in its capital 
from $500,000 to $1,000,000. 












TRUST COMPANIES 


The cordial spirit of accommodation and co-operation which obtains in 
the management of this Bank enables us to offer particularly valuable serv- 
ices to Banks and Trust Companies throughout the United States. Our 
organization covers every phase of Commercial Banking and Fiduciary 
Service. 


Every Phase of the Banking and Trust Service 


National Banks contemplating the establishment of Trust Departments 
are invited to write for our booklets on that subject, or to correspond with 
our Trust Department. 













The National Bank of Commerce 
IN SAINT LOUIS 


Resources over Ninety-five Millions 








VIRGIL M. HARRIS, Trust Officer 








CONDITION OF CHICAGO TRUST COMPANIES 


































Surplus 
Undivided Book 

Bank Capital Profits Deposits Value Bid Asked 
Se es ok cad kane a one $6,000,000 $2,928,060 $54,036,255 149 180 190 
Ne Sas aw wae cn han Wade 06 5 1,000,000 543,667 10,732,370 154 140 145 
Citipone Trust & Gavin. «oi. ac nic cecicc tives 100,000 30,668 2,237,421 130 §=6©210 
*Continental & Commercial Trust & Savings... .. 5,000,000 5,830,137 59,886,707 216 295 200 
Drovers Trust & Savings................-.+.e0: 250,000 418,709 6,053,394 267 345 
Se Nn es ana se ekaaee O80 6,250,000 5,961,508 72,523,816 195 395 400 
Fort Dearborn Trust & Savings................. 500,000 424,619 8,335,299 184 240 
Franklin Trust & Savings..............s-.05+-- 300,000 321,620 3,755,549 207 225 
Guarantee Trust & Savings..................+.. 200,000 126,341 1,690,623 163 170 175 
BE RN CC MENOIIID ccc. cage css creqecsae 2,000,000 4,072,413 26,922,736 302 500 525 
ND 6 a ne Se, ee 300,000 261,235 5,499,519 187 250 
Illinois Trust & Savings Bank.................- 5,000,000 11,362,573 115,779,568 215 380 390 
Kenwood Trust & Savings..................2-0+5 200,000 313,636 4,426,885 256 275 295 
Lake View Trust & Savings.................++. 500,000 398,090 7,518,012 179 225 950 
Market Trust & Savings............-.--seesees 200,000 65,297 1,619,058 132 115 
Mercantile Trust & Savings.................... 400,000 181,827 4,475,729 145 192 
Merchants Loan & Trust Co...........0.....445 5,000,000 11,033,889 78,111,087 221 380 29) 
Michigan Avenue Trust & Savings.............. 200,000 85,613 3,751,550 142 150 160 
Mid-City Trust & Savings......%....0.......... 500,000 346,615 9,366,916 169 225 240 
Northern Trust & Savings....... FERRE a ORR 2,000,000 3,918,109 37,768,605 295 315 325 
Peoples Trust & Savings............-..eseeeees 500,000 535,637 13,176,728 207 280 290 
er eee Corer 300,000 272,156 5,219,497 191 185 195 
Sheridan Trust & Savings...................... 500,000 260,914 6,918,928 152 260 & 
Standard Trust & Savings..................+.+. 1,000,000 658,133 7,188,748 165 158 163 
I iE geo. db ino g'4' ne ow bifle ere 2,500,000 4,031,111 35,191,327 261 305 315 
Stockmen’s Trust & Savings...................- 200,000 114,274 1,527,383 157 170 180 
cea s atgis pbresns scapes 2,000,000 2,999,517 35,325,008 249 330 340 
West Side Trust & Savings..................058- 400,000 281,248 10,402,513 170 300 
Woodlawn Trust & Savings...............-..5-. 250,000 282,229 4,946,528 213 +266 


*Stock owned by Continental & Commercial National Bank. 
+Stock owned by First National Bank. 


Corrected by F. M. Zeiler & Co., 929 Rookery Bldg., Chicago. 





TRUST COMPANIES 


St. Louis 


Special Correspondence 
Applying Graduated Rates of Rediscount 


Under the provisions of the amendment to 
the Federal Reserve Act whi.h permitted 
Federal Reserve Banks to apply graduated 
rates of discount as a means of discouraging 
non-essential borrowing or undue extension 
of credit to member banks, an additional re- 
sponsibility is placed upon the Federal Reserve 
bank officials in districts where such rule is 
observed. In the agricultural and cotton grow- 
ing districts the Federal Reserve banks have 
been obliged to put graduated rules in force, 
chiefly because of the pressure to discount 
bills or to help finance the holding of prod- 
ucts. The Federal Reserve Board has prop- 
erly taken the stand that it will not allow the 
credit resources of the system to be used for 
the purpose of creating an artificial shortage 
of staple products and prevent adjustment of 
prices. Regardless of the criticism expressed 
with more or less vehemence by farmers, cot- 
ton growers and their representatives, the 
Federal Reserve bank officials of this and 
other cities have exercised discrimination and 
judgment in a way that deserves approval and 
support of banking interests as well as the 
public. 


The policy of graduated rates of rediscount 
has been enforced for several months by the 
Federal Reserve banks of this city, Kansas 
City, Atlanta and Dallas. Their current state- 
ments show that, notwithstanding the policy 
of curtailment and the aid received through 
the Gold Settlement fund and from other 
Federal Reserve banks, the lines of redis- 
counts in the agricultural sections have stead- 
ily increased. The St. Louis and Kansas City 
Federal Reserve banks have been particularly 
considerate and helpful in recognizing the 
legitimate requirements of farmers. The basic 
line of extending rediscounts adopted by these 
two banks is two and a half times a sum 
equal to 65 per cent. of the member bank’s 
average reserve balance, plus its paid-in sub- 
scription to the capital stock of the Federal 
Reserve bank. Both items are calculated over 
a fixed period preceding or identical with the 
period to which the basic line of discount 
rate applies. The normal rate is applied to 
all offerings for rediscount and a progressive 
super rate is applied at the end of the re- 
serve computation period to the average bor- 
rowings in excess of the basic line. 

Aside from the agitation among farmers for 
more credit the business and crop situation 
in the section is most reassuring. 


PROPERTY LOCATED 
IN MISSOURI 


belonging to a non resident decedent 
requires local administration 





The St. Louis Union Trust Co. is 
authorized to act in any part of the 
State and will gladly co-operate 
with the home administrator in hand- 
ling the Missouri property. 

















St. Louis Union Trust Co. 


ST. LOUIS, MO. 
Capital and Surplus $10,000,000.00 
[ The Oldest Trust Company in Missouri 
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Some Figures on St. Louis’ Industrial 
Growth 


While the present may be a transitory pe- 
riod of marking time, rationing credits and 
“stepping lightly” St. Louis is prepared to 
take 100 per cent., plus, advantage of oppor- 
tunities for industrial advantage when the tide 


of business affairs again ascends. There has 
been a great change in the industrial map of 
this city and its environs since Mars rocked 
this old world to its foundations. Here are a 
few figures that are of interest. Since 1916 
the capacity of blast furnaces has been in- 
creased from 150 tons of pig iron to 900 tons 
a day. The melting capacity of St. Louis roll- 
ing mills has been increased from 140,000 
tons in 1914 to 470,000 tons and of the foun- 
dries from 237,000 to 285,000 tons. Electric 
energy supplied to factories, stores and homes 
increased during the last six years from 
115,000,000 to 248,000,000 kilowatt hours. Five 
of the big shoe houses increased their output 
from 19,147,000 pairs in 1914 to 28,804,000 
pairs in 1919, despite important cancellations. 
Department store area has increased since 
1914 from 1,466,000 to 1,970,000 square feet; 
motor car licenses from 9,867 to 46,949 and 
telephones in use from 71,244 to 95,722. 
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Dan W. Jones Elected Assistant Secretary 


Dan W. Jones, who recently became a 
member of the official staff of the Mississippi 
Valley Trust Company of St. Louis, with the 
title of assistant secretary, is the youngest son 
of Mr. Breckinridge Jones, president of that 
company, to whose initiative and foresight is 
largely due the strong co-operative spirit 
which has been developed among trust com- 
panies of the country through the Trust Com- 
pany Section of the American Bankers’ Asso- 
ciation. When Dan entered the service of the 
company of which his father was the first sec- 
retary and subsequently president, he entered 
the ranks as a clerk on the same basis as any 
other member of the staff. He asked for no 
special favors and received none. When the 
United States went to war with Germany 
Dan enlisted in the navy as a third-class gun- 
ner’s mate and soon after qualified for a com- 
mission as ensign. He was assigned to teach- 
ing in the Naval School at Newport while his 
elder brother, Reid Jones, was also serving 
his country in France as supply officer of a 
regiment of engineers. 

When Dan completed his service in the 
navy he returned to the Mississippi Vailey 



















































































































DANIEL JONES 
Youngest son of Mr. Breckenridge Jones, president of the 
Mississippi Valley Trust Company, who has been elected 
an Assistant-Secretary of that Company 
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Trust Company and continued his clerical 
duties. During the time ‘of his association 
with the trust company Dan has been con 


nected with nearly every one of its depart- 
ments so that he steps into the position of 


assistant secretary with a thorough rock-bed 
knowledge of the various activities and serv- 
ices of the organization. He is a graduaté 


of Center College of Danville, TRUST 
CoMPANIES Magazine can convey no higher 
compliment to Assistant Dan W 
Jones than to express the hope that he will 
diligently continue to follow in the footsteps 
of his father who occupies such a high place 
in the trust company fraternity of this coun- 
try. 


Ky. 


Secretary 


St. Louis Brevities 


Missouri farmers have borrowed over $15,- 
000,000 under the Federal Farm Loan Act, 
such loans being distributed to about 4,000 
farmers. 

John C. Deneghy has been elected a direc- 
tor of the American Trust Company of St. 
Louis. 
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HONOLULU 


Trent Trust Company 


LIMITED 


Fully equipped to care for every branch 


of trust company business 


Inquiries as 


to Hawaiian conditions solicited 





Further Expansion for Mississippi Valley 
Trust Company 


To survey the multitude of activities, the 
smooth running executive and department 
machinery of the Mississippi Valley Trust 
Company is to realize what a highly developed 
modern trust company organization really 
stands for in a community. Just thirty years 
ago the Mississippi Valley Trust Company 
opened its doors for business when St. Louis 
was a city of 460,000 souls; when only two 
bridges spanned the Mississippi River and 
much of the subsequent wonderful develop- 
ment of the city was but a vision. Six years 
after beginning business in 1896 the Missis- 
sippi Valley Trust Company could already 
boast of $4,600,000 resources. Ten years later 
the balance sheet totaled $25,650,000 and the 
latest official statement of September 8th pre- 
sents an impressive total of $41,359,000 re- 
sources. The original capital has been in- 
creased from $1,300,000 to $3,000,000 with sur- 
plus of $3,500,000 and undivided profits of 
$2,164,846. 


But these figures convey only a partial idea 
of the magnitude of the company’s operations 


and growth. There is the Trust Department 
with its many millions of carefully guarded 
and faithfully administered fiduciary wealth 
and with a record of very many more mil- 
lions of estate properties and trust funds that 
have been successfully guarded and disposed 
of in the past 30 years. Besides, there are 
the Bond, Real Estate, Safe Deposit, Savings 
and Farm Loan Departments, all of which 
have been remarkably successful under the 
splendid guidance of the president, Mr. 
Breckinridge Jones. 





Although occupying a capacious and one 
of the finest trust company buildings in the 
United States, the Mississippi Valley recently 
provided additional quarters for various de- 
partments that were cramped for space. The 
Savings Department has been transferred to 
more accessible and larger quarters on the 
first floor of the Annex building on Fourth 
street. The Bond Department also secures 
larger quarters on the second floor of the 
annex. On the third floor of the annex more 
commodious arrangements have been made 
for the Real Estate, Publicity and Special Tax 
departments. 


New Quarters for First National Savings 
Department 

The Savings Department of the First Na- 
tional Bank of St. Louis recently opened 
new banking quarters at 511 Olive street, 
A new effect in bank decoration was 
achieved by the architect. The pure white 
ceiling with its conventional designs of 
classical character, shading into the cream 
white of the upper walls, present a pleasing 
contrast to the restful light green marble 
effect of the side walls lower down. 

The building formerly occupied by the 
Savings Department, will be remodeled 
and added to the present general banking 
rooms. The four floors of the building at 
309 Broadway and the five floors of the 
building at 511 Olive street will all be gone 
over by the architect to render the quarters 
available for the different activities of the 
First National Bank, giving that institution 
an available floor space that compares with 
the largest banking institution in the coun- 
try. 





CONDITION OF ST. LOVIS TRUST COMPANIES 


Name 
American Trust Co 
Broadway Savings & Trust Co 
Farmers’ & Merchants’ Trust Co 
Mercantile Trust Co 


Capital 


Surplus and 
Profits 
Sept. 8, 1920 
$302,063.36 

121,683.00 
68,199.34 
7,578,512.51 
5,664,846.59 


Deposits 
Sept. 8 
1920 
$9,975,523.45 
1,980, 130.65 
3,835,584.40 
46,377 ,672.90 
24,329,593.81 


Corrected by A. G. Edwards Sons, 410-412 Olive St., St. Louis and 38 Wall St., New York. 
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BANK & TRUST CoO. 


TOLEDO, OHIO 


We invite correspondence from banks, trust companies and corporations desiring fiduciary or 


financial representation in this city. 


Prompt and efficient service, based on 


experience and thorough equipment 


Officers 


FRANK J. KLAusSER, Asst. Secret. and Asst. Trust Officer 
JouHN P. MONAGHAN, Assistant Treasurer 

J. H. Locusinier, Assistant Treasurer 

E. F. GLEASON, Manager Credit Department 

R. J. TAPPEN, Manager Safe Deposit Department 

C. E. Curisten, Manager Foreign Department 


JouN CumMINGS, Chairman of the Board 

GEORGE M. JONES, President 

EDWARD KIRSCHNER, Vice-President 

FRANK P, KENNISON, Vice-President and Trust Officer 
Seymour Horr, Secretary 

Ernest W. Davis, Treasurer 

CHARLES A. FRESE, Assistant Treasurer 


Cleveland 


Special Correspondence 
Resourcefulness in Trust Company 
Advertising 
The latest portfolio of advertising products 
and suggestions which the publicity depart- 
ment of the Guardian Savings & Trust Com- 
pany of Cleveland serves free to its corre- 
spondent banks and trust companies every 
month, is an example of broad constructive 
trust company and banking publicity. While 
these advertisements were originally adapted 
to the business of the Guardian Savings & 
Trust Company the text matter as well as the 
various appeals are sufficiently elastic to ren- 
der the suggestions applicable to other banks 
and trust companies. The field covered by 
these advertisements embraces the facilities 
of foreign exchange and foreign trade finan- 
cing; connecting up with local industrial re- 
quirements; service for travelers; building up 
business among the younger generations; in- 

vestment and fiduciary service. 


First National and First Trust of Cleveland 

Notwithstanding varying currents of gen- 
eral business the reports of the First National 
Bank and of the allied First Trust & Savings 
Bank of Cleveland continue to show uninter- 
rupted progress. The two institutions have 
combined resources of over $134,000,000 and 
deposits of approximately $105,000,000. The 
First National has deposits of $75,585,000 and 
the trust company $29,356,000. The capital of 
the National bank is $2,500,000; surplus and 
profits, $4,512,915, while the First Trust has 
capital of $1,250,000; surplus and profits of 
$1,328,000. BOR 

William P. Sharer, president of the First 
National Bank and First Trust & Savings 
Bank of Zanesville, Ohio, has been elected 


president of the Midland Bank being organ- 
ized in Cleveland. 





Trust Company Fund to Aid Home 
Building 

The Union Savings Bank and Trust Com 
pany of Cincinnati, O., has set aside a fund 
of $500,000 to loan to home builders at 6 per 
cent., which is at least one per cent. below the 
current commercial money rate and at least 
two per cent. below the current rate for real 
estate loans. 

Mr. Charles A. Hinsch, president of the 
Fifth-Third National Bank and also president 
of the Union Savings Bank & Trust Company, 
states that the plan is to enable the man want- 
ing to build a modest home to finance the 
undertaking. Borrowers wanting from $2,500 
to $5,000 are the ones desired, but as high as 
$7,500 will be loaned. The borrower must 
own the real estate on which he is to build. 
No loans will be made to speculative builders 
or building contractors from the fund. Bor- 
rowers will be encouraged to open savings 
accounts through which loans are to be liqui- 
dated. 


Cleveland Brevities 


The Cleveland Reserve Bank, besides carry- 
ing discounts for other Federal Reserve 
banks, has a ratio of reserves to deposits and 
note liabilities of 53.2 per cent., according to 
a recent statement. 

Cleveland clearings for September aggre- 
gated $581,932,000, compared with $511,331,000 
for the corresponding month last year. 


C. A. Mammon, manager of the depart- 
ment of “Foreign Language Accounts” of 
the Central Trust Company of Illinois 
sailed recently from New York for Europe 
where he will visit various countries in the 
interests of the trust company. 

“A Woman’s Rights” is the title of an 
interesting booklet issued by the Illinois 
Trust Company of Paris, Ill., in which the 
property and endowed rights of a 
are discussed. 


wife 
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The Denison Bank and Trust Company 


CoMMERCIAL BANKING = SAVINGS BANKING - TRUST DEPARTMENT 


Bonp DEPARTMENT 


DEPARTMENT - 


J. B. McDcuGALL, Chairman of Board 
Tom Ropcers, President 

©. R. NICHOLSON, Vice-President 
CLARENCE Scott, Vice-President 

R. T. ARTHUR, Vice-President 

W. B. Munson, Jr., Vice-President 


Capital, Surplus and Profits $250,000.00 
DENISON, TEXAS 


Los Angeles 
Special Correspondence 


Guaranty Trust of Los Angeles Celebrates 
Thirtieth Anniversary 


Thirty years ago, when the financial im- 
portance of Los Angeles was an unknown 
quantity, a small group of financiers of that 
day saw a golden opportunity for a new 
bank in that city. The undertaking was 
launched October 7, 1890, when the new 
Guaranty Trust & Savings Bank opened its 
doors. The first home of the bank was in 


a little store room of twenty-five feet front- 
age, in a building which was then used for 


theatrical purposes. The bank’s paid-up 
capital was $100,000 and the deposits on 
January 1, 1891, totaled $32,840, while the 
depositors numbered 664. 

Thus in harmony with the usual com- 
mencement of nearly all undertakings that 
reach eventual greatness, the bank’s begin- 
ning was small and conservative. Its policy 
was then as now, one of progress and con- 
servatism, continually insuring better and 
_ larger facilities. 

The wisdom of this method of banking is 
demonstrated in the gradual yet successful 
growth in the amount of deposits and the 
number of customers drawn from all quar- 
ters of the Southwest. Four times the 
Guaranty has been forced to expand its 
banking quarters to accommodate its unusual 
increase in business, and in 1913 it moved 
to its present site which is one of the 
largest and most elegantly equipped bank- 
ing rooms in the West, comprising 33,453 
square feet of floor space in all. 

The past seven years in its present home 
have indeed proven prosperous ones. To- 
day the capital and surplus of the Guaranty 
stand at $3,250,000 while the deposits total 
over $32,000,000 and the depositors number 
over 64,000. One of the leading factors 
which have contributed to the remarkable, 


STATE GUARANTY FuND BANK = 
AND City DEposiITORY = 


React Estate 
STATE CouNnTY 
MEMBER FEDERAL RESERVE SYSTEM 


- ForREIGN EXCHANGE - 


T. A. Murpnuy, Vice-President 

J. C. LovVELACE, Cashier 

J. H. Lucas, Assistant Cashier 

M. A. REGENSBERGER, Asst. Cashier 
HENRY Erter, Asst. Cashier 


Resources over Three Millions 





yet steady and consistent growth of the 
Guaranty Bank is permanency of manage- 
ment. Among the little group of men who 
organized the bank thirty years ago was 
Dr. M. H. Avery, the first secretary and 
now its president. Through all its long ca- 
reer Dr. Avery has been identified with the 
bank in some official capacity, serving con- 
tinuously as president since January, I9QIO. 
Of the other organizers, three are still faith- 
fully serving on the Board of Directors. 
Many of the other officers and directors 
have been associated with the bank almost 
from its opening day. 

Another factor in the bank’s success has 
been the efficiency of its personnel. Realiz- 
ing that courteous service for every patron 
can only be secured through the selection 
of able employees who will take an inter- 
est in the welfare of the bank’s customers, 
the Guaranty has ever chosen with the ut- 
most care the men who carry on its work. 
The introduction this year of an employees’ 
profit-sharing system, by means of which 
every employee shares individually and fi- 
nancially in the growth and prosperity of 
the bank has been a forwarding looking 
move toward realization of the Guaranty slo- 
gan, “The Bank with the Efficient Service.” 


Union Trust Company cf Baltimore 


Resources of $10,800,428 are shown in the 
latest financial statement of the Union Trust 
Company of Baltimore, including loans of 
$6,265,045; stocks and bonds of $1,302,352; 
cash and exchange of $1,921,858 and secured 
acceptances $500,000. Deposits aggregate $9,- 
291,701 with capital of $500,000, surplus 
$300,000 and undivided profits of $164,976. The 
officers of the company are: John M. Dennis, 
president; Maurice H. Grape, vice-president; 
W. Graham Boyce, vice-president; W. O. 
Peirson, treasurer; Joshua S. Dew, secretary 
and Thos. C. Thatcher, assistant treasurer. 
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CoNTINENTAL GUARANTY CoRPORATION 
Bankers 


Capital, Surplus and Undivided Profits June 30, 1920-—$3,370,084.52 


Sales of our Collateral Trust Securities to Banks have 


Passed the $100,000,000.00 Mark 


This record speaks volumes for the desirability of this 
paper as an investment for a bank’s surplus funds. 


CONVENIENT MATURITIES 


ATTRACTIVE DISCOUNT RATES 


SEND FOR CURRENT OFFERING SHEET 


248 MADISON AVENUE, NEW YORK 


MONTREAL 


Kansas City Items 


The Commerce Trust Company of Kansas 
City has become the exclusive agent in Kan- 
sas City for the Metropolitan Life Insurance 
Company of New York for making first mort- 
gage loans under a plan to relieve housing 
conditions. In many respects the plan is 
unique. They give preference to small loans 
and will consider none over six thousand dol- 
lars. Loans are made only on new property 
or that not over one year old. They will lend 
50 per cent. of the cost of the building plus 
half the value of the land.. Fifteen years is 
the time and the borrower is required to pay 
only 3 per cent. of the principal each six 
months although he is given the privilege of 
paying any multiple thereof or after three 
years he may pay the whole loan. The in- 
terest rate is 6% per cent. without commission. 

At a recent board meeting of the Com- 
merce Trust Company, W. A. Pickering, 
vice-president of the W. R. Pickering Lum- 
ber Company, was elected director. He is 
also on the board of the National Bank of 
Commerce. 

Townsley Culbertson, vice-president of the 
Commerce Trust Company is the newly 
elected treasurer of the Chamber of Com- 
merce of Kansas City. 


CHICAGO 


SAN FRANCISCO 


Statement of the Ownership, Management, Circula- 
tion, etc., Required by the Act of Congress of 
August 24, 1912, of TRUST COMPANIES, 
Published Monthly at New York, N. Y., for 
October 1, 1920 
State of New York } aa 
County of New York ; *"* 


Before me, a Notary Public in and for the State and 
county aforesaid, personally appeared Christian A. Luhnow 
who, having been duly sworn according to law, deposes and 
says that he is the Publisher of the TRUST COMPANIES 
MAGAZINE and that the following is, to the best of his 
knowledge and belief, a true statement of the ownership, 
management (and if a daily paper, the circulation), etc., of 
the aforesaid publication for the date shown in the above 
caption, required by the Act of August 24, 1912, embodied 
in section 443, Postal Laws and Regulations, printed on the 
reverse of this form, to wit: 


1. That the names and addresses of the publisher, editor, 
managing editor, and business managers are: 
Publisher, Christian A. Luhnow, 55 Liberty St., New York 

City, N. Y. 
Editor, Christian A. Luhnow, 55 Liberty St., New York 

City, N. Y. 
Managing Editor, None 

usiness Manager, C. M. Donohue, 55 Liberty St., New 

York City, N. Y. 

2. That the owners are: 

Christian A. Luhnow, 55 Liberty St., New York City, 
N. Y., Sole Owner 

3. That the known bondholders, mortgagees, and other 
security holders owning or holding 1 per cent. or more of total 
amount of bonds, mortgages, or other securities are: None 

Curistian A. Lunnow, Publisher. 
Sworn to and subscribed before me this 29th day of Sept.,1920. 
[Seal] MIRIAM TEITELBAUM 
Commissioner of Deeds City of New York 
New York County Clerk’s No. 88 
New York County Register’s No. 20034 
My commission expires Nov. 12, 1920 











